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ie i i a a Ge ee + 
a APPLETON type “ECC’”’ 


explosion-proof, dust-proof cable connector 


(CLASS I, GROUPS C and D; CLASS II, GROUP G) 


a 
UL 


e r » ee 


A factory-sealed, explosion-proof connector used between a 
portable extension cord and an explosion-proof unilet or housing 


lus trati on shows an APPLETON ‘‘ECC’’ Explosion-Proof Cable : . : , : 
nnector in use with a portable Floor Scrubber. From its rugged aluminum housing which withstands 
years of extreme rough usage, to its lead wires pro- 
this APPLETON “ECC” Connector has every desirable 














truding 12” from the body for faster, easier splicing, 
quality feature. 











The current carrying lead wires for example, are sol- 
idly moulded into the connection blocks: can’t work 
loose under vibration. An auxiliary cord clamp is pro- 
vided to prevent strain on the wire connectors result- 
ing from sudden tugs on the cord. This clamp fastens 
tightly by screw pressure on a tapered rubber bushing 
in the form of a sleeve... effectively sealing the cord 
entrance. Three pressure-type solderless lugs on the 
load end of the “ECC” allow quick connections to be 
made with Type S Rubber-Covered Cord in ranges of 
#18 to #12, AWG. The grounding connector is plainly 
identified with a letter “G” on the block. Only the 
APPLETON Type “ECC” Explosion-Proof, Dust-Tight 
Cable Connector offers so many worthwhile features 
for such an economical price. 





























Sold Through Franchised Distributors Only 





Also Manufactures Outlet Boxes 
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ECON dual-element cartridge fuses combine 


XTRA PROTECTION 
with “QUICK as a WINK “action! 


a | ECON takes harmless overloads up to 500% 


_ iv 
| 
i 
ECON SAVES YOU MONEY BY 
e Stopping needles 
@ Protecting m 
@ Keeping machine d 


* Fast short circ 


Frequent surges of power can be costly and damaging 
unless they are properly controlled . . . ECON dual- 
element cartridge fuses! are expressly designed for just 
these applications. Tha exclusive Econ-Alloy thermal 
element actually acts like a stop watch on overloads— 
up to 500%. Economy's /precision engineered link con- 
struction gives positive/short circuit protection. ECON 
is available in knife and ferrule types; 0 to 600 amperes; 
250 and 600 volts. Approved by ———— 
Underwriters’ Laboratories. ~ 





OF ae? 
WRITE for ECON dual-element Catalog S-60 + 


...» Lilerature also availat tne plet > 
Ecc y line off 5 Value [USE 


ECO NOM Year 7 
FOR EVERY PURPOSs 


ECONOMY FUSE & MFG. CO., 2717 Greenview Ave., Chicago 14, Illinois 
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sTRIBUTORS 


Not long 28° I walked into 4 distributor 

one of our larger cities and while waiting 

manager ; I became aware of 4 rather heated dis 

office. A little later, when he welcomed me, 

that he was still upset by his preceding inter 

told me why - 

ng with one of his suppliers: 
rone directly %° one 

omers, solicited an order 


He had been talk 
that this SUPP 1 


1 
er 
at 


distributor § cus 

price, brought it back t¢ the distributor 

handle it for 2% profit. Naturally, the dist 

upset. As he pointed out, it was his preroga' 
| 


alone to establish his operating margin an 

to be dictated to by anyone. 

In competitive times like these, this situation 
unusual. We talked about 1% with several f 
.A.E.D. Convention in San Francisco.- For 
here's the way we at Square p feel about 

policy as 1t relates t° your profit. 


+ 


We expect our products to be sold on quality and service: 

We encourage our distributors to adhere % our recommended 
resale prices in order that they may retain the profits s° 
necessary to the operation of a healthy business: We do 
recognize that our distributor has the right to deviate from 
our recommended resale prices when this setion 15 necessary 
to meet 4 confirmed competitive situation. Further, our 
policy is firm that we will not make that decision for hin. 
Our industry has grown on mutual cooperation and respect for 


each other's pusiness.- Let's keer it that way: 


sincerely, 


w. d- Moriarty 
wanager, Distributor Relations 
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ON 
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Here's your 
lighting sales idea 


book—Part Il... 


See how the 
industry team 


approach pays 


Good way to 


sell ‘decor 


Takes plenty 
of planning... 
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PRICING ELECTRICAL 
Wholesaling 


The curse of the 
electrical supplies 
salesman | 


eee 
But not when he uses 
NATIONAL PRICE SERVICE 


for 
-Up to the minute 
net prices 


Illustrations 


Comparative catalog 
numbers 


Descriptions 


Zones where applicable 


All in one carefully organized, compact 
binder or with carrying case or desk rack 
fo suif your preference and 

without extra cost. 





HENDERSON-HAZEL CORP. DEPT. B89 
13601 Euclid Avenue, Cleveland 12, Ohio 
mplete details about 


PRICE SERVICE to us 


Please send 
NATIONAL 


No obligation 
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Whether your company’s lighting sales 
50°: of = total 
this issue can help you im 


account for 5. or 
volume, 
prove lighting 


your picture. 


R EW 


You'll find the 
This special report, 


Profitable 


result beginning on 

“Creat- 
Sales,” 
It 


ing More Lighting 


This reader-tailored report 


about you? 


do you know about signals? 


to bone up on the subject? 


a hard-cover, glove- 
compartment-sized book comprised of 


the first 56 installments of STN » 


Hear 


about the salesman 

h a bad time 
the presidents 
k that the man be fired? 


“What did he say?” asked the boss. 


“He told me to take a long walk off 
a short pier and said you could go 
sident 


] 


Sales 


whistle up a rope!” The pre 
turned red 1 perusing the 


Mmn 


es, top net 


bills $2 million a 
mmn 


I've got 


Oras 


1id, looking up,” 


yut you’re in trouble!” 
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ackburn OFFERS DISTRIBUTORS MORE 


ah just quality products . . _ Look what these wholesalers 


say about Blackburn... 


"Blackburn constantly expands their li 
to meet ‘ee customer need." 


¢ thee 


sractice® . 
ae a 
- the 

4 more aware : 


ea ae re 
repié » boqeut 
© aa ee ee 
pares rate 14 

5 wopbe 


ANH0O11T caryvi 
AWOUUL SCL 


rn does somethin 
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Here's the 


yer WANTED 


and needed item in 
the wiring field... 


TAPE- 


MATE 
FISH TAPE WINDER! 


@ PROTECTS HANDS 
@ NO KINKS OR BROKEN TAPE 
@ SPEEDS FISH. TAPE WINDING 


A simple item like TAPE 
MATE takes the “ugh’ 
out of re-winding fish 
tape. Winds tape fast 
with an easy, sliding ac 
tion. Tape coming off 
reel is safe—keeper slot 
springing.” 
Attaches firmly to reel 


prevents 
with 4 screws can't 
come off 
TAPE-MATE comes in 
two sizes fits all 
Holub and other 8!/>” 
and 12” dia. round fish 
tape reels containing 
Ve" flat fish tape. 
Give THE ELECTRICIANS 
IN YOUR AREA A BREAK — 


sett TAPE-MATE 


"Blister Free” 
FISH TAPE 
HANDLING 


Hi'' FISH TAPE REELS are perfect mates for 
TAPE-MATE. Reels contain highest grade fish 
tape made! FIVE ''Hi'' REELS FIT TAPE-MATE 


NEW! Deluxe chrome plated "'H FISH TAPE 


REEL with TAPE-MATE attached -— ia 4 
<a 


OTHER ‘'Hi'’ QUALITY PRODUCTS 








© Wire Connectors & Condu ‘Snap 
OK-IT'’ Wrench 


@ Plast Screw An 
chors & Kit 


@ Lead Anch 


MAIL TODAY FOR 
1958 “Hi” CATALOG 


NAME 
FIRM 


STREET 
CITY STATE 


HOLUB INDUSTRIES, Inc. 


450 ELM ST. - SYCAMORE, ILL. 


LETTERS TO THE EDITOR 





Suggestion: Action 
Dear Sil 


ents both 
there 
one 
iffirmative 
The efficier and economy of 


liscount woulc 


WHOLESALING 


positive 


th nr 


ul 


Glare a Problem? 
oe 
As 


f< product 


ader Weindlinge and 


“Finest Summation” 


Dear Sit 
imount 
have 10 
compre 
your June 


1 Dynamic 


tne 


Economy 
ip W. BROWN 


YUU 


cuy 


D1 


RICHTON 


complete 


GIRINDELI 


{ddres orders to Dep 
ECTRICAL WHOLESALING 
Si \ y rh +f \ 
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HEAVY DUTY 
PORTABLE CORD 





CONTRACTORS AND MAINTENANCE MEN 
DEPEND ON ROYAL PortaABLE CORD 


frecte 


The men on the job know and trust Roya 
that’s universally recognized throughout the 
electrical industry for quality and dependability 
They prefer Roy al Cord because its mi ide right and 
packaged right . . . and because it’s quick 

and easy to use 


Cash in on the acceptance Royal has with your 
customers stock Royal Rubber, Neoprene, and 
Plastic Jacketed Cords .. . Royal Machine Tool Wir 

. Royal Lamp and Fixture Wires . . . and Royal 
“Powr-Kord” Heavy Duty Extensions 


ROYAL ELECTRIC CORPORATION °- Pawtucket, Rhode Isiand 


en associate of International Telephone and Telegraph Corporation 





TIMES and TRENDS 





Pulling Away from Price 


there is one thing that dominates the (lighting) fixtures market it 
price. The fact that price is the most significant aspect of industry co 
petition is the result of two basic conditions: (1) the large number of 

turers in the field—850 firms with less than 20 employee 
for a piace in the market, and (2) the incessant pressure fror 
for lower prices 

‘The comparative ease of getting into the business of asset 
and the low level of brand differentiation and preference accou 
measure for the tendency toward an oversupply of fixtures, and 
the bulk of the fixtures on a bid basis accounts for the emphas 
From these characteristics of the industry spring the problems 
everyone in it—manufacturer, agent, distributor and contractor 

Phis observation by Dr. Edwin H. Lewis (EW—June °58, p. 120) capsules 
neatly the cause of the near-chaos we know as lighting fixture marketing. 
As a step in the direction of a solution, Dr. Lewis states “the 
be strengthened if closer working relations could be develops 
manufacturers and distributors through a policy of selective 
Another part of the solution, he suggests, lies in “the gradu; 
the marginal manufacturers who have products of dubious qua 
quate distribution.” 

In the meantime, distributors individually have been seeking avenues that 
would take them out of the middle of the competitive rat-race. One positi\ 
step taken by many has been to reduce the number of competing 
handled. Another has been to departmentalize lighting sales 

Beyond such obvious steps, a number of distributors have been quietly 
applying a merchandising approach to lighting (page 35). A nece y pre 
liminary is to recognize that a potential for profit exists, despite 
cust by profitless fixture bids for big jobs. Once the profitable 
the market have been brought into sharp focus, the merchandisi 


to be taken follows naturally 


4) 
Modernize now 
for growth and profits 





PLAN 


The words you see above summarize and symbolize the theme of a co- 
ordinated effort by McGraw-Hill’s 34 business publications to find and 
report the opportunities for modernization at a profit in the fields they serve 


). Under this banner, each magazine will publish a special report 


(page h 
a fall issue, focusing intensely on what its readers can do to gear fo! 
growth through modernization ; 

Recognizing that our readers are more sellers of modernization equi 
than users, ELECTRICAL WHOLESALING will present in Novembet 
mational package that distributors may use to develop a modernization sale 
program. This announcement serves as advance notice of this special theme 
issue, also that your customers—industrials, contractors, utilities and retailers 
—will be receiving modernization messages, too. 





’ 


-_—" Wi 
TOC, ZR. I 
REVOLUTIONARY SA 
NEW 
FLUORESCENT 
LAMP 
BALLASTS 
FOR SLIMLINE 


AND RAPID 
START LAMPS 


—_ 


Here’s what KOOL KOIL will do to solve 
the heat problems of the Fluorescent Lighting Industry 


the fact that to end 


LOWER CONDENSER TEMPERATUR! LOWER coil TEMPERATURE > 
Aadavar’r e engineer! rex gnizeda n ‘ PE = 


y, LOWER CASE TEMPERATURE 
@ Operating u » 6-lar ‘ botton 
RSH-2E75-5 e te 
LOWER WATTAGE LOSS | Ballast “B” and 15° C lower than 1 
he efficiency of KOOL KOIL Ballasts (as muc! E LONGER BALLAST LIFE 


ffer Pies scent light 
Rm 
aaa ‘ 


2 2 ok: 

) nity > increase - Sa : ’ 

ficiency of KOOL KOIL (up to 15 cut in half. By neratir — 
hieve the same 15 e 


SL KOIL B 
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TOP OF THE NEWS .. . and its significance to you 





Homebuilding a 
Buoyant Force 


Related Lines 
Combined Now 


Cheerful News on 
Tax Relief for 
Small Business 


Birth of 
Big Doings? 


Sales Gain—But... 


. « » Profits Dip 


Shape of 
Things to Come? 


SEWA Dissolves 





Homebuilding continues to provide one of the strongest boosts to 
the gently rising economy. The number of new homes on which 
construction began in July was 110,000. Private housing starts 
which almost invariably dip in July, rose instead this year by 2,800 
over June. On a seasonally adjusted basis, this marked a rate ol 
1,160,000 units—the highest rate in the past 30 months. 


Pyle-National Co. has acquired Steber Manufacturing Co. William 
C. Croft, president of Pyle-National reported that Steber would 
continue operation as a division. Clarence L. Steber will continue as 
president of the division and will become a vice president and 
director of Pyle-National (see page 1/2 


Congressional approval of the general tax revision bill means a 
break for electrical distributors and other smal! business men. The 
more important changes (for you) were in t ul excises and 
million; small business provisions—$260 million. Most important 
factor affecting the biggest number of businessmen was the allowing 
or faster depreciation writeofis on new machinery and —- 


20 


the small business operating fields. Expected savings: excises—$42 


co of the cost of the equipment could be charged off 
b 


VA 


Under it, 
the first year. What’s more, normal depreciatio osts could 
taken on the remaining 80%. The limit ses UJ » $10,000 


a yeal 


First annual NAED Southern Region Convention kicks off October 
12 at the Edgewater Gulf Hotel, Biloxi, Miss. More than 250 Zone 


4 and Zone 8 members—plus selected manufacturet re expected 


for the three-day meeting 


June sales of electrical apparatus and supplies distributors showed 
strength. According to the Bureau of the Cer hey were 7 

over the May total—making June the second consecutive month to 
show a month-to-month gain. Compared to June 1957, howeve 
this June was down 1%. The cumulative picture, as projected by 
the Bureau, places sales for the first six months of 1958 at 7% 
under the same period last year. This represents an improvement 
from the five-month standings, which indicated sales off 9% na 
tionally. Regionally, however, the picture was bleaker (page 98) 
with six of nine regions still showing cumulative sales down by 


l1O% or more 


While there were no specific figures available in a more important 
area—net profits—indications were that they had hit a post-war 
low for the first half of a year. For many distributors the gros 
margin curve was perilously close to the expenses (as a per cent of 


sales) curve: for some, the two lines had already crossed 


\ well-known consulting electrical engineer heads the new technical 
engineering service at Chicago’s Englewood Electrical Supply. Pur 
pose: “packaged” engineering for manufacturing plants and electric 
al contractors serving industrials (page 112 


ia} 


Southeastern Electrical Wholesalers Association disbanded volun- 
tarily on August 15, announced its last president, L. C. Crabtree 
president, Union Supply Co., Inc., Tallahassee, Fla 
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Easier to Use or Re-use... 
NEW P&S PIN TYPE SOCKETS 


Any time, any place, or any weather, the new 5464 P&S Pin Type 
Socket is the easy, dependable answer for temporary decorative light- 
ing. The 5464’s are applied directly to the wire. No stripping. Sharp- 
pointed pins pierce insulation forming positive wire contact with 
absolutely no insulation injury. Wires are firmly held in place when 
socket cap is tightly screwed down. Sockets disconnect easily for use 


over and over again. *Pat. No. 2,751,568 


®@ Streamlined, functional body sheds @ Wire hook supplied with every @ Long-life plastic cap and body. 
water. socket. @ Roted 660 Watts, 250 Volts. 
@ Extra ring molded in cap thrusts @ Contact pins riveted to prevent © Listed by Underwriters’ Loboratories, 


wires into position. loosening. Inc. 
Write Dept. EW-958 (or :ree catalog information. 
Sa re aR 


PASS €@€ SEYM™MOUR, INC. 
SYRACUSE 9, NEW YORK 


60 E. 42nd St., New York 17, N.Y 1440 N. Pulaski Rd Chicago 51 
In Canada; Renfrew Electric Limited, Renfrew, Ontario 


To GS ARERR ae 


MAKE THE COMPLETE JOB COMPLETELY P&S 
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NEW PRODUCTS 





Heating Thermostat 


New thermostat features scale 
plate marking system plus high load 
capacity 
New 
marKing 
which elin 
common 

de PiCes 


facture! 


Capacil VUU 


¢ Minneapolis-Honeywell 
Co., Minneapolis, Minn. 


Regulator 


Fitting 
Two conventional entrance mast 
fittings are combined into one 


in entrance I I * 
Llectric Vifg. 
Ohio 


M&W 
Co., Inc., East Palestine, 


Miniature Relay 

New, |-3/8-in sq x 2-1 /16-in power 
relay can be wired for double make 
or break operations 
Ne Ww m 


styrene 


niature power relay in poly 


with octal plug-in 
ivailable up to 3PDT 
10-amps 


enclosure 
header with 


standard contacts rated at 
wired for 
double make or break operations, A¢ 
or DC coil will handle 
the power applications; 


life expectancy of 100,000 operations 


Producer claims it can be 
Also claimed 
majority ol 


Contacts are rated 10-amps v ac or 


28-v dc. Coil resistances are available 


up to 15,000-ohms 
l%e-in sq X 
Electric Co., 


Dimensions of the 
2Me in. 


Brooklyn, 


enclosure are 
e Kurman 


N.Y. 


12 


Terminal Block 


New type terminal block is claimed 
to reduce wiring costs through less 
wiring operations. 

New RH” tert 
to be redesi 

ts through 

rations 
terminal 


ld IS avalla 


but allows 


OV e 


e ren Curtis Develop- 
& Mfg. Co., 


ment Milwaukee. Wis. 


Bath Bracket 


New line for use on bathroom mir 
rors, is said to bring shadow-fres 
lighting, new design 

signed t 


tops. | 


des Ol 
porate 
shadow 
beaded gla IS¢ 
entire line e John 
Cleveland, Ohio 


throughout th 


C. Virden Co., 


Eyeball Light 


New unit suitable for both con 
struction and remodeling work 
unit has been designed for ! 
adjustabilits 
> W VE il tilt of 
+S-deg of th ba Hanging 


method, claims the maker, 


s60-clk 


over full 


mounting practically 
Ce ling Made 


e Markstone 


iccurate 


in DON S-W an 


Mig. Co., Chicago, Ill. 


1 4) 


Handle Plug 


New handle plug is said to be un- 
breakable, uncrackable, unchippable 


New vinyl handle plug for general 


purpose use as a replacement plug is 
billed 


chippable 


unbreakable, uncrackable, un 


Slimline plug plus 3 plugs 


can be inserted in 3 gang receptacle 


instead of only 2 of the conventional 
type, manufacturer 
proved. ¢ Gem Electric 
Inc., Brooklyn, N.Y. 


asserts Ul ap- 


Mfg. Co., 


Floodlight 

New pump island floodlight is de 
signed for general area lighting and 
highlighting 
New t 
MDB-10 
lightwe 


1 


Co., Syra 


e Crouse-Hinds 


N.Y. 


cuse, 


Circuit Relay 


New printed circuit relay is gold 
Pp y 3 
flashed to prevent oxidation 


le « ( e Line Electric 
. Newark, N.J. 


Grounding Outlet 
Designed for industrial 
ness installations, and for 

wire grounding outlet—No 


{ 
LOr 


and busi- 


home use 


terminals 1s 


vm iL 4A 
use witt ~ I ind 14 


Niaker 


Wires, Pp! 


solid wire 


claims bronze springs hold 


ning from vibra 


and contacts with 


tion, 
rounded sur trouble-free 
insertion and rawal of 
Also fea 
slot in outlet permits loopwiring; re 
indicate length of wire 
identified 
Outlet 
WR- 
Inc., 


Cad) 


blades tured: wide release 


cessed gage [to 
to be stripped; terminals are 


for black and white wire. 
meets Federal 


OO1L51b e 


Specification 
Pass & Seymour, 


Syracuse, N.Y. 
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WHATEVER YOU DO... 


WHOEVER YOU SERVE... 


it pays to use 








HEAVY INDUSTRIAL SERVICE 
The Cutler-Hammer 
A Safety Switch is 


to ins 


4105 Heavy Du 
specifi 

ind constructed 
able performance 
¢ 


operating cond yn 


proof” design ® hig! 

ant materials © duo-stre 
hooks ® spring type fuse 
change operating u 


needed sizes, types 


LIGHT DUTY GENERAL SERVICE 


Designed for low cost circuit disconnect 
and service entrance applications 
Cutler-Hammer 4143 Light Duty Type D 
Safety Switch is widely used with heavy 
Fea 


the 


lighting, heating and range circuits 
tures: cartridge type fuse receivers * positive 
make and quick break mechanism ® formed 
contact clip construction © available in a 
wide range ef sizes, types, and enclosures. 


Cutler-Hammer Inc., Milwaukee, Wis 
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STANDARD INDUSTRIAL SERVICE 

The Cutler-Hammer 4131 Normal 

Type C Safety Switch prov 
j onnect service for 

ymmercial apr 

mecna 


make and break 


, double-faced contacts 


LIGHT DUTY A-c SERVICE 

The Cutler-Hammer 4151 Light Duty Type 
D Safety 
domestic 


Switch is the perfect low cost, 
The 4151 is 


unusually compact and yet, easily installed 


motor disconnect 


and wired. Features: toggle operated 


double break, butt type silver contacts 
shock-proof, plug type fuse holders © 30 
ampere Capacity, 120/240 volts A-c *NEMA 


1 enclesure. 


Airborne Instruments Laboratory 


Cutler-Hammer Safety Switches 


LIGHT DUTY DISCONNECT SERVICE 


The Cutler-Hammer 4141 Light Dut 


D Safety Switch serv 


For prompt attention to your safety 
switch requirements, see 
nearby Authorized Cutler-Hammer 
Distributor. Also write today for 
Pub, EA-100-S247, the Cutler- 
Hammer Merchandiser...the 
handy motor control purchasing 
guide. CUTLER-HAMMER I nc., 
Milwaukee 1, Wis. 


your 


rnational, C. A 


Cutler-Hammer Inte 





NEW PRODUCTS 





Disconnecting Switch 


Can be mounted in a vertical posi- 
tion or 20-deg to vertical 


disconnecting 


give posi 


and 


not 


ive bond ween metal arts 
Prox 
subject to shrinkage cracks that would 
Available in 


600 


housing resin 1S 


permit water to enter 
atings of 
7.8 KV 


assures Op 


> 
<UU-, amf{ 


tion door 


when bus-l 
a | € weather dam 
to the contacts A. B. Chance 


Co., Centralia, Mo. 


position 


p< 


Pulling Elbow 


Large cover Opening means easy 
access for pulling wires 


in elhow iS Said 


ler proof, and 
dust-t ont ) ny laims it Ss de 


with 


ened nd eng 


neered for ise 


4)-deg connections using liquid-tight 


conduit in limited spac Large cover 
means easy access for pulling 
lermed ideal for outdoor or 
connections, it is UL and JK 

Available in %2-in, %4 in, 
e Appleton Electric 


nad I 7ZCS 
Co., Chicago, 


Inspection Lamp 


Glare free lamp are for military 
garages, railroads, shipyards etc. 


free inspection lamp can 


positioned for fixed direc 


light 


Produced in 


manufacturer 
LOO-w 


contro 
and 
Zea n 


is reflecto one side 


and needs only 


Fits 


ng 


proc ess 


a guard for attachment into any 


notes 


Bound 


conventional socket maker 
e Silvray Lighting,  Inc., 
Brook, N.J. 


14 


Incandescent Lighting 


New "Visorlite" has visor for easy 
cleaning and relamping 


Three styles of new 


recommended f 


earoom Nurs 


Model J870—\N 


paneled bdott 


valanced top 


in long, extends 6-in and 


ght units 


ont lightir 


inopy for uy nd dow 


lighting. @ Jay Lighting Mfg. Co., 
Inc., New York, N.Y. 


. 


Set Screw Bodies 


Cadmium plated set screw bodies 
are designed for fast installation 


ind e caudm 


Electric Co., New 


plated. ¢ Gedney 
York, N.Y. 


Fixture 


Uses Prismalume lens . . . 
designed for prestige and critical 
seeing task areas 


was 


New fixture—calle 


f H¢ 


designed fo! Prismalum«¢ 
made so side panels produc 


ionnane 
iopnan 


lens and 


low contrast with the ceiling and lens 


Contemporary design sults fixture fo! 
reception rooms, exec 
Manufacturer 
be 
tasks 


and complex 


Whittier, 


prestige 
utive offices, and shops 


states wide use will made in 


lso 


if where 


areas of critical seeing 


IS intricate 


© Lighting Dynamics, 
Calif. 


Compression Splices 


New of neutral compression 
splices splice short span ACSR and 
service entrance triplex cable 

N neutral 


line 


compressio! 
in and 
recommend 


ACSR 


*ulrals as 


ind 


} 


134 lid nt stop. e n- 


derson Electric Corp., Birmingham, 


Ala. 


Small Heater 
into bath, 


Small heater will fit 
nursery, kitchen, workshop 


AT acar $69 


] SO or 1 SO0U-Ww 


Co., Pitts- 


\) T + 


e Edwin L. 
burgh, Pa. 


Wiegand 


Recessed Downlight 
New downlight is designed for use 


on canopies, sidewalks, corridors and 
other wet locations 


ommodate 


in from 


ry i 
Hppea 


Ye used as a 


concrete ceilings 
| lanare 


I Vic- 


c ment 7 
Philben Lighting Inc.. Brooklyn, N.Y. 


ext 


Cable Take-up 


go 


Company announc single-cast 
Reelite for 
iting weather nd explosion 
ided 

cable re 


Also 


safety 


Cs n \\ 


ing-fram industrial use 


incorpo 
prooting covers 
ind hollow shat r tast 
ylacem nt I gu I indicates 
eatured 1s vy, self contained 
rmitting practically 


Manufacturer 


spring 
instant replacement 

ni-C ast fi 
Appleton Elec- 


also says ime provides 
gnment. e 


Chicago, Ill. 


; } 


perfect al 


tric Co., 
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NEW 


EMCON 


remote control switching with 
pilot-lite indication 


EASIER TO WIRE 


REMCON means simpler wiring. Since a 





separate low-voltage power source does 
not have to be installed in the attic or 
basement, you simply hook the three wires 
of the relay to the three terminals of the 
switch. It’s that easy! 





Built-im transformer means elimination of external] trans 


> . 
unit control Each relay in ormer makes installation of 


the REMCON method operates 
on REM ON ndependently from and has 
ny + no effect upon other relays 
™ 2 “Pilot-Lite” indication with ing magnetic relay hum 
. . 
out using additional wiring or 


has these transformers. Substitute 5 Unique 6-volt method replaces 


REMCON “‘Pilot-Lite”’ relays heavy armored cable with 


Operates silently No annoy 


and switches for standard light, pliable #18 wire, making 


fe ature Ss ° the “Pilot-Lite” circuit em- handling and stripping easier 
> ; it} ly ¢ ] t the 
ploys the same three wires and with only 6 volts at the 


" . 7 2 fa 
used for wiring switch to switch, REMCON is as safe to 


relay use as the family flashlight 
Ideal for 3-way or 4-way 6 Extra safety features built in 
switching. REMCON’s complete . cannot burn out if low 
flexibility means greater econ- voltage switch legs are shorted 


omy, broader application for extended period 


a product of PYRAMID INSTRUMENT CORP., 


REMCON REMOTE CONTROL SWITCHING si'werrick toad, Lynbrook, New York 








LA 





to your customers 





You too can build 


LONG PROFIT SALES 


on Masonry Anchors 


with Fe ZA WIL. PRODUCTS 


Actual sales figures for an average size distributor, 
selected at random, show how his sales of Raw! 
Products increased. Six other distributors in the 
same city did equally as well. 


NOP MOAR ONWANUNE VND 


mW 


OWWWS 
YAK AN 


ANOTHER RAWL SERVICE 
FOR YOU .. . SALES TRAINING 


ey 


COoDaAUNA VANDPUNAIUW 


HPROAWHEFPUADAAONP 


4 
~“ 


NONWOWA OWVWO 
OWNWAPAwD® OwWwwOMaswl 


Ane NOrFO-) 


ob tn 


OrNWO 





NOKDANVH HOA DAIWA ON 
pm | 


6 
‘ s 
S 
>4 
2 
2 
76 


— 
OWwoRK 


> 


O71 


pi 


ANCHORAMA ...A training course 
that increases masonry anchor 
business for distributors 


=loher a 
Db Ek 


> 


Every RAWL office has masonry anchoring experts avail- 


. 
Gg 


able, at your request, to train your men, work with them 


dua 


™~ 
bei btw c 


—teach them how to get more high-profit masonry anchor 


business for you 


PNW 


GET RESULTS 


The figures, at left, show how a typical distributor in- 
creased his dollar volume on RAWL products after train- 
ing. This brief, but thorough, training course—RAWL’S 
“Anchorama’’—is just one of the aids available to you 
as a RAWL distributor 


IA OHDWUN 


iy 
4 


EXPERIENCE PROVES 


That the trained distributor salesman gets more anchor 
business because he knows where to look for it, how to 
ask for it, and how to sell it. 


WUDROW 


Look im your telephone book, or write us, for the name of 
your nearest RAWL office. Ask for Catalog #557 


| THERAWLPLUG COMPANY, Inc. 


202 Beata ta alta test) NEW ROCHELLE, N 


Di+ OV 


minh A OV 
NA ARWOOSD 











N EW PRODUCTS 


Pump Switch 


Sump pumps 
mounted switch { 


ibility 
\ 


r 


Square D Co., Milwaukee, Wis. 


Connector Clamp 


{ 


\ I FOO | 
ectric perfor e Burndy 
Corp., Norwalk, Conn. 


Luminaires 


Gymnasiums, auditoriums, get nu- 
merous variations in lighting inten- 
sities 


mer 


ymnasiums 
ilar appli 
maker 
yuadruple 
ons 1n 
illum 
nt an 
or low 
vnlight 
sund and 

qual mount nit UL listed 
e Edwin F. Guth Co., St. Louis, Mo. 


pete: Cord Connector 


(CG series of cord 
CGBS—provides for 
table equipment 
locations. Ac 
from the con 

1 by cord clamp’s 
lo tion ike Crouse 
Hinds Co., Syracuse, N. Y. 
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SAFETY BRACKETS 


FIXTURE HANGER © ®<:8o% 


FULL 360 ADJUSTMENT 


For every 
fixture position 


® Exclusive friction-ring suspension rotates *® Aligns fixtures instantly, at any angle— 
all the way oround with just o twist of the wrist 


© 10 different receptacle types — one for * Simplifies engineering design, permits 
every job requirement—exclusive ‘‘Three hanging two or four chains, or *'S'’ hooks, 
Sixty"’ feature from small, compact arms 


® Bright Cadmium plated overall, provides 
neat, attractive installation. 


Contractors will be asking for this new In addition, Ideal-Simplet has a complete 
Ideal-Simplet ‘‘Three-Sixty’’ Fixture line of conduit fittings and electrical spe- 
Hanger. It gives them a faster, smoother,  cialties for Contractor, OEM and Main- 
easier method of hanging any type of fix- tenance use—supported by national adver- 
ture on standard outlet boxes. tising, direct mail, literature and catalogs 


WRITE FOR DETAILS 


Get the facts on how to introduce the to your contractor friends NOW, write... 


CDEAL SIMPLET FITTINGS, INC, 4 svbsidiory of ideo! industries, Inc 


1047.| PARK AVENUE, SYCAMORE, ILLINOIS 
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v-1600 
Smart, new Pulldown. 


Adjusts from 20 to 
6&7 Sne ; | 1 7" 


é 
pres 


ding Virden offer 


he | y bler rs in its new line 

ot Br N Glas tical 

of B \ Ps, This ad is cppearing in House & Home, Practica 
' 


0 DISTRIBUTORS * Builder, PF Prefabrication, Building Products ond 
*“’ VIRDEN 


Lighting... pre-selling the building market for you 
‘ ar 


/ 
hxtures on dij Dlav now +t 


_—_———— r\ vInDEN 


Building 1 model home2 


erican Home 


Ask your distributor about VIRDEN’S Model House Plon shting Institute 


vie 
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Co 


hee ecru et bonnenmem enna caters (tt A 


UP REPEAT SALES 


with quality Columbus fittings eee 


{( ustomers will Keep ming ba lor ae Columbus Wal‘ 


pendable Cotumbus |! 


t I] tin 
ill 


Columbus | 


BRAND 
CONDUIT FITTINGS 
CONDUIT PIPE PRODUCTS COMPANY —-— COLUMBUS, OHIO 


PIPE COUPLINGS ¢ PIPE NIPPLES « ELBOWS, RIGID & E. M. T. 
RUNNING THREAD « GOOSENECKS «+ WALL PLATES 


September, 1958—ELECTRICAL WHOLESALING 





. gives you more... 
with the 





BOLD NEW 
LOOK 


BREAKER DESIGN 
ENCLOSURE DESIGN 
COST-SAVING ENCLOSURES 
COIL MAGNETIC TRIP 
SEQUENCE BUSSING 


POWER-LOK 
DISTRIBUTION PANELS 





FEDERAL (jx) PACIFIC 


Better Products to Distribute an 1 Control f lectri 





Those who Know Lighting Quality 


Specify HOLOPHANE 


Six decades of constant research and development have 

earned for Holophane engineers recognition as the foremost 
illumination authorities...Based on their long experience with 
prismatic control Holophane has provided the most efficient 
economical lighting systems in every field — industrial, commercial 
and institutional ...As an identification of quality, the 

name Holophane is impressed on each piece 


HOLOPHANE COMPANY, INc. 
Lighting Authorities Since 1898 
342 Madison Ave., New York 17, N.Y 
THE HOLOPHANE CO., LTD., 418 KIPLING AVE. SO.. TORONTO 14, ONTARIO 


PARADOME™ ceiling & suspension type 
Nos. 6024-6025: 2 ft. square 
PRISMALUME* crylic plast 
or troffers or panels 

: No. 635-AL LOBAY* reflector for 

400 W. mercury vapor lamps 

. Nos. 6010-6011: 4 ft. long 
PRISMALUME* CONTROLENS* 

for continuous troffers 

: Recessed Incandescent Luminaire; 
concave CONTROLENS® for high level 
Lo-Brite* | ghting 

Nos. 641-643 HIBAY® reflectors 
protective drip shield; 400 W. and 
1000 W. mercury vapor lamps 

: REALITE*: PRISMALUME* CONTROLENS* 
No. 415 Bracket-type outdoor luminaire 
Nos. 04250-04251; outdoor substations 
ncandescent or mercury lamps 

No. C-824: Incandescent surface 
attached arridoer 7: 


: : ~~ ~ we 
Write for Engineering Data SJ 


* 


ELECTRICAL WHOLESALING—September, 1958 





give this 


sr 


trade-in J Settle for an 


| 


f 
/ 


i / | ordinary 


We = _ | voltage tester? 


expense 








The AMPROBE Jr. gives you so much 


more 


Right now and all through 
autumn this ad tells customers 


how they save $2 at your store 


Here's the deal: 


You allow $2.00 towards the 

purchase of a new Safety 

Yellow Amprobe Jr. for every 

voltage tester your customer 

turns in! We pick up the tab 

for the $2.00 and bill you less ALL THIS AND A GENEROUS TRADE- 
your standard discount when IN PROGRAM TOO... that’s right 
you order replacement units ; He <a R 
See your salesman for im- nae ld volta Amprobe Jr 
portant tie-in posters and aaa = et Se ee ad 
Pitch-Pak with 6 ‘‘Safety ae hat 

Yellow'’ Amprobe Jrs. And thorized AMPROBI 


see him soon. Phach ie - | $J985 


SAFE TY-YELLOW 











snap-around volt-amp tester 


AMPROBI 


PYRAMID INSTRUMENT CORP. Lynbrook, New York 
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OF THESE 15 OUTSTANDING 
EVERY ONE CANE 


FIRST FILAMENT From this small bulb, Mr - FIRST MERCURY In 19 


Edison’s first successful filament bulb in 1879, ; introduced the highe 


has mushroomed the lighting industry of today that reduced the « 


Precision PAR projector lamps i 
with superb beam control, air-tight quicker 


seal of lens to reflector the G-E triple coil cathode 


1952 e ff 19544, 


RC-1 Mercury Lamp with color im- High Output fluorescent delivered 5 Juartz Infrared—a powerful, com- 
proved reflector; phosphor coating half again as much light as slimlines, m =6pact new heat source with high con- 
increased lamp efficiency 54% more light from equal fixtures 8 centration of radiant energy 








Progress /s Our Most Important Product 


GENERAL 
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Cemenar Devecraic 





CONTRIBUTIONS TO LIGHTING 
FROM GENERAL ELECTRIC 


ISN'T IT AMAZING? : . 


FIRST FLUORESCENT Exactly 20 years ag 


General Electric cont 








IT’S A FACT: over the past 3 years, 
General Electric has averaged a new 
lamp every other working day! 
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Sola specialty transformers solve 


line voltage variation problems... 


FOUR product lines 
to stabilize voltage 
for lighting, electrical, 


and electronic equipment 


Constant Wattage Mercury Lamp Transformers ai 

apldaly I tne accepted standard by engineer 
yutdoor and it 
perilormance 


tratea 


tallation 
oversize circul 


this san 


or ele 


Constant Wattage Fluorescent Ballasts {: Constant Voltage Transformers 
( t c t t £ ol ndc alr door itior f electr KK nd 


50, Ill., Bishop 2-1414 e Off 


je 
/ 
(ee 


MERCURY LAMP TRANSFORMERS FLUORESCENT LAMP BALLASTS 


; ae 


Constant Voltage DC Power Supplies fo: 
tr t the ere pe regula 
t variatior 
tage-sensi- 
able part 
liable 


CONSTANT VOLTAGE TRANSFORMERS REGULATED DE POWER SUPPLIES 
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RPervecic 


cTewmere 


get into the BLUE CHIPS 
by selling Quality... sel/ 


HE BEST COSTS LESS INSTALLED 


Quality! ... the key word in profitable sales. Quality! ... your 
real answer to strictly price competition. That’s why it’s a blue 








chip investment to stock, display, and sell the quality raceway, 
Republic ELECTRUNITE E.M.1 
With ELECTRUNITE in your racks, it’s easy to prove that the 





f 
“INCH-MARKED”® . . . an exclusive sales 
feature that teams up with the ELECTRUNITE 
Bender for easier fabrication and installa- 
tion. In sizes 2", %", 1” and 1%”. 


Republic’s rigid quality-control specifications. 


Best for your customer—Features such as exclusive ““INCH-MARK”’, “GUIDE-LINED”. .. newest sales feature for 
easier bending alignment and better visi- 


full-length ““GUIDE-LINE”, Knurled Inside Surface, bright, tight bility. Eliminates “wows.” On sizes Y2”, %4” 


ae, 


best costs less installed. Here’s why: 

Best because — ELECTRUNITE E.M.T. is manufactured by one 
integrated, responsible producer. Quality begins right in the ore, 
carries through Republic’s own mills, is guarded all the way by 





eeeeeeees 


galvanizing, smooth, easy bending cut installed costs on every: 1” and 1%". 

job. All are easy to demonstrate and are effective sales-clinchers. 
Best for you— because every Republic ELECTRUNITE dis- 

tributor is supported by powerful national and regional adver- 

‘ct , ej y > re; > > P Ved Py 're 

tising designed to reach key customers and prospects. You're acne: ouies weiner 


further supported by the largest direct mail, merchandising, exclusive. By actual tests makes wire-pulling 
é easier, In sizes 2", %4” and I’. 


and sales help program in the business. 

Get into the blue chips. Sell quality— Republic ELECTRUNITE 
E.M.T. quality. See your Republic Steel and Tubes representative, 
or write today. 


Bog a i» u 2 L i Cc STE nal a ACCEPTANCE... first in preference by brand 
name in unbiased surveys...an ELECTRUNITE 
feature. 

Sree. AND TUBES DIVISION —s =), BENDING INSTRUCTIONS 

—— e- 

7 - e+ for the ELECTRUNITE® 
bending system ...an 
ELECTRUNITE extra, 





Cleveland 8, Ohio 


September, 1958—ELECTRICAL WHOLESALING 





A HISTORY 
MAKING 


IN 
WALLPLATES! 


SPECI YV...$800...EN STALL 


SLATER STA-KLEEN WALLPLATES 


NOW! 


SLATER ELECTRIC & MFG. CO INC 
GLEN COVE, UL. I NEW YORK 
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STA-KLEEN Clock Hanger 
Parallel Slot, Single Wipe Contact. B 
Parallel Siot, Single Wipe Contact 


371-2 Br T-Slot Double Wipe Contact, Browr 


371-2 lv T-Slot Double Wipe Contact, Iv 
\-371-3 Br NEMA Grounding Type 
$-371-3 tw WEMA Grounding Type 
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SLATER MEANS BUSINESS 


... with this complete line of 
new STA-KLEEN* wallplates 


SPECIFY...SELL...INSTALL SLATER STA-KLEEN WALLPLATES 


SLATER ELECTRIC & MFG 


*Poat. Pending 





IDEAS FOR I-T-E DISTRIBUTORS 


I-T-E magnetic trip Type f 


a 


accessible trip adjustmer 


DO YOU HAVE CUSTOMERS WHO USE 
MOTORS OR RESISTANCE WELDERS ? 


Watch them buy when you tell them about this easily adjustable trip 


In motor control and resistance welding applications, 
adjustment of protective devices toa required setting 
is important. One of the many features of the ETI 
circuit breaker is its convenient externally adjustable 
magnetic trip device. When it is required to adjust 
the trip to a finer degree, adjustment is made from 


the front of the breaker without interrupting service 


or encountering live conductors. The range of 


instantaneous trip adjustment means greater pro- 
t . 


tection for motors and resistanc velders. When a 


short circuit occurs, all | ) simultaneously 


And enclosed terminals protect personnel, yet per- 


mit easy cable connecting 


All these extra features in I-T-E circuit breakers 
at no extra cost—will be appreciated by your 
customers. Point them out and enjoy extra sales 
I-T-E Circuit Breaker Company, 19th & Hamilton 
Sts., Philadelphia 30, Pa 


I-T-E CIRCUIT BREAKER COMPANY 
PHILADELPHIA, PENNSYLVANIA 
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GIVE YOUR 
SALES CURVE 
A LIFT 





Cost 
light, 


CHAMPION 


x ~ LIGH TMANSHIP 
Carry Champion Lamps and 


you offer light at lowest cost. 


It's a good, sound way to sell 
lamps where you've never 
sold them before. 


And you keep that profitable, 
steady, repeat business 
earned by Champion per- 
fel aaatclales 





Olat-laalelielemicm celeia@iisice iam zee is 


area 


CHAMPION LAMP WORKS 
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IN WIRE AND CABLE— 


ARE YOU GETTING THE 


CONVENIENCE Walker Brothers’ 


district offices throughout the country 
help meet your needs promptly. 


COOPERATION weiker cable engi 


neers are available for consultation or 
assistance when special problems arise. 


OF SERVICE ? 


COMPLETENESS watker otters 


stocks of power cable, service entrance 
cable, lead-orneoprene-sheathed cable, 
building wire and cable, special types. 


COMPETENCE wanutacturing 


know-how helgs develop improved 
products, keep prices competitive. 


. WALKER 
: BROTHERS 
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2IORF Surface Raceway System 


and Fluorescent Lighting Support 


...key to greater sales volume! 





a product of 


STEEL CITY exectric COMPANY 


PITTSBURGH 33, PENNSYLVANIA 











It pays to plug... 


ROYAL 


i4 yy 
a) a 


vinvE? ; > 
CORD aahian 


SET 
UNBREAKABLE 


wowtcnack (|) ©) 








eens ae ee 








CORD . 


NO. 409 “FLIP-TITE 


WEATHERPROOF 


e « © FOR COMPLETE-LINE SALES POWER! 


One complete line, from one dependable source, to meet your cus- 
tomers’ every requirement. One brand name on your full cord set stock 
builds confidence, promotes sales, simplifies your buying and inven- 
tory control. 


e « © FOR VARIETY IN ALL TYPES! 
TWO AND THREE WIRE HOUSEHOLD EXTENSIONS 
‘‘POWR-KORDS’ OF MANY KINDS Royal “POWR-KORDS”, with molded on attachments, both 2- and 
3-wire; appliance cord sets; cube tap extensions; socket extensions; 
special purpose cords; replacement cords . . . everything you need 
for a volume producing stock. Ask for Catalog 3-57. 


e « © FOR CUSTOMER-APPROVED QUALITY! 


Every Royal cord set is made from Royal Electric cord. Users everywhere 
recognize the Royal name as a symbol of quality depend on UL-listed 
Royal cord sets for both light and heavy duty uses. You know they’re 


Ce Sa oe good, so do your customers. 


Stock, display and sell the full Royal line of household and heavy-duty cord sets 
. universally accepted for quality and dependability. Write for catalogs—or 
see your nearby Royal representative. 
AN ASSOCIATE OF 


Rov AS ELECTRIC CORPORATION 


Associate of INTERNATIONAL TELEPHONE AND TELEGRAPH CORPORATION 


Pa Wieser s RHODE 1's t AN D 


> 


ELECTRICAL WHOLESALING—September, 1958 





ELECTRICAL 
dave) (-t t- li late 


LIGHTING SALES IDEA-BOOK-I|I 


Creating 
More Profitable 
Lighting Sales 


@ That is the over-all goal of most electrical distributors who 
are in the lighting business. And most are—97.6% of the 
nation’s independent A&S distributors handle industrial fixtures, 
97.2% handle commercial units, 82.49% handle residential fixtures 

@ To make lighting a more profitable segment of their 
total business—and for the typical firm it accounts for 15.7 
of the total—an increasing number of wholesalers are 
giving lighting special treatment. There are several forms 
and variations of this special treatment, but the net effect is 
merchandising—or more appropriately, creative selling 

®@ On the following 26 pages, ELECTRICAL WHOLESALING 
presents the elements—all or in part—that make up the creative 
selling approach of 11 distributors across the country. 


By Robert S. Bush, Howard J. Emerson 
and John Martin 


* i * ‘ + r b 
This specie eport a seque ast September's Light 
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IGHTING volume is down, but 

it's coming back fast; profits are 

down and showing little improve- xt very good, but Commercial 
ment. This appears to be the state of 
the industry's lighting sales at present. 


ELECTRICAI 


Sales Techniques 





COOPERATION THE SCENE t DOORS PROMOTION 
t for t f t Centralit Farrell-Argast 


Englewood Electrical 
Supply's: 
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Sales Picture Today 


Market —S 


+ 








covered in this special report: 


WOMEN are efficient THE DEPT 
ghting. a dine % : ; 
Northland Electric Sup- t é t National 


ply, where the Electric's 
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A 


SPECIFIC 


Capitol 


A GRAB BAG 


Leidy Electric 


SELLING 


Standard Electric's 


EFFICIENT 
Incan- 


descent Supply 


AN EYE 


Camden Elec 
trical Supply 





Siete ee 
. | 
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@ Teamwork is the key at Frank A. 3 
Blesso, Inc., Hartford, to selling good 


lighting installations. This distributor be- ~ Pp 


lieves that no sale can be made by only 


' 
one person involved in the project. = rs 





INSTALLATION 


Mutual Assistance That 
Sells Profitable Jobs 


‘ HERE is only one way to sell First of Bless 
lighting, and that is through the limited number of quality lines whict 





cooperation of all facets involved he stocks in quantity. He stresses that Tt 
in the electrical industry. { mportant to alwavs have tl t} ‘ P Hy 
That's the theory and practice of roducts on hand so that tl C ford. Off th f 


ned,” he says ( I x S H 

Oo e only n th I tf his s t 

om to selling ligt Ort id n t f with | Wi! B 
{ Ss nportant 0 I ers in His | { 

portant—in selling tl tem his he do vorking en 

lighting job, the pr dent of the xperts to t him and providing modate tl 

distributing firm hb ve that the juality materials Old " t fix 

most important person invols tl Blesso also recog! s the impor being use 

prospective account. This would be a tance of the manufacturer's represent hese took much s] retwee 

ustomer who already is aware of the tive or salesma n helping to make the ceiling nd flo« 1 dic 

" need for good lighting i Sale ogether with the contractor roduce dequate ht suggeste 

Also, Blesso pl ices the local utility’s they help lay the groundwork for that fluorescent nits I continuous 


lighting spec! ilists high on the | htin ob ws no S tt 
We call in the utility on any com This type of thinking and co luminat t would highlight the 
mercial or industrial job,” he explains operation is essential for good selling ynveyor system. In addit becaust 
Ihe specialists here have the neces the official states At least, it h these fixtures wo higher off tl 
sary technical knowledge to lay out proved profitable for us loor, more space could b dded to 
job and make specific recommend: Evervone has a customer. In our each area for stor 
tions.’ business, we have found that when Factory officials were thusiast 
e Distributor Function—Blesso sa‘ there is mutual teamwork all the way fter talking with Blesso and utility 
that he does not rule himself out of from the manufacturer to the ulti presentatives. The resulting job not 
the picture entirely. As far as he is mate buyer, everyone will benefit only was attractive, but was profitable 
concerned, several of his functions Without mutual assistance. profits will to evervone involved 
essential in selling good lighting drop. It’s tmpossible to be an indi e No Cuts—Wher! Blesso submits 
COOPERATION among var vidual star.” bids for lighting jobs, he states he 
seemiileds ee eek aad e Knowledge Helps—tThrough work does not cut prices or specifications 
try resulted in tt profitat rv ing with other members of the elect It's true that we n ht sell fewer 
anedn nctaiiat for Eran. cal industry, Blesso has accumulated units fo b than someone else 
( eft talking wit enough technical knowledge about But we still make profit because o 


ind industrial lehtine obs d materials 


commercial 
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@ Englewood Electrical Supply Co.., 


of Chicago, works on the theory that see- 


ing is believing when it comes to selling 


residential lighting. That's why the show- 


room is now up-to-date for the consumer. 


HY waste time in trying to find 

the right words to visualize a 

residential lighting problem? 
That’s what Robert Mattea of Chi 
Supply 


facilities, 


izgOsS Englewood Electrical 
Through our 
take a 


as possible into the atmosphere 


o. believes 
we are able to customer as 
pearly 
he’s concerned with,” Mattea explains 
We then show him what we have that 
will meet his 


“For 


needs 


instance, if a customer wants 
fixture 


look in his rock garden, the 


io know how a lighting will 
show 


‘Step 
rden and 


salesman has only to say 


rock ga 


room 
right over here to the 
we'll find out 

kind of 
dupli 


2,000- 


In fact every 


practically 
home lighting situation can be 


cated in the newly remodeled 


sq-ft “Light for Living Center,” as it 
Englewood 
Stressed—Each of 


1.000 fixtures on display ts 


is called at 
e Surroundings 
the nearly 
flexible setting, showing 


[he 


floors, 


installed in a 
it off to 
itself 
backyard 
ural 


show 


best advantage setting 


walls, ceiling simulated 
porcelain kitchen sink, nat 

panelinge—is designed to 
that 


richness 


wood 


good lighting 


the customer! 


brings out the and beauty 


of the surroundings 


40 


CONTACT 


tior 


Visualizing’ the Setting 


And Englewood’s s 


vantage ot 


ilesmen take 
this situation 
lake the 


S10 tor 


woman who is sent 
with 


Mattea says She tells us her furnit 


i dining room fixture 


costs between $1,000 and $1,500: her 
carpeting several hundred dollars; het 
decorating even 


With our 


nto a 


more 
setup, we can take 
section of the showroom tl 

decorating in het 
$10 dining 


She sees almost at 


comes close to the 


Then we 
fixture 


room turn on a 
room 
that 


investment 


Once 


she’s throwing her whole room 


drain unless st 


with the right kind of light 


down tl 
favors it 
Ing 

This situation—or demonstratio 
can be performed in each of the 
room areas making up the showroom 
I 150 fix 


Each has and 
working 


between 100 


tures and five or six wall or 
Space combinations 
For room has tou! 

Another has 
and a large section 


Sull another 
combination of a 


instance one 


varieties of walipay 


two kinds of 


' ' ' 
papel 


paneled in natural wood 


room has a white 


tile wall, a beige tile wall, a combina 


tion ol and white tile 


consis‘ing of grey brick 


e Other Methods—lIn 
grouping the 


deige and one 


addition = t 


fixtures by room type 


Mattea uses other methods to help the 


customer make an intelligent selec 


tion. First pendant fixtures are 
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custome! 
‘ith hi Vatlages 

his sales Ol 

ustomer “behind 
hxtures, particu 
kitchen 


s which 


oom and 
move 
the walls and 
rested i the 
rkings ot the 
fixture with little or n¢ fort 
e Behind the Times—Mattea explains 
that the ld m was just a 
I liza 
Customers had 
through 
complicate an 


in in 
oom 


tion, the 35 

continually 

developed short cir { blowing tuses 

ind cau about fire 
proofing 

[his state flairs resulted 

vith 


manage! 


from 
failing changing 
times } | States 
All ¢ ral ecorations were 


popular only up until 


about il 4e) 
When we start stac 


king modern 
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englewood ¢ 





MUCH PROMOTION 


For a Residential Lighting Sale 


e negiect 
ettings to conform 
But Englewood personne 
mined } Situation will 
soon 
tures Change, so Wi 
hich they are exhi 
Ihe remodeled 
opened last May 
interest in lighting 
two 
On 
cluded building 


decorators, decorati 


chitects and the press C own and 1 
lity personnel, el co e Pays Off 
tractors and builders 
Three mailings we 
groups, explaining the purpose 
open house and extending 
invitation 
The show was successft 
xplains, “and it helped to | 
people are interested in good 
It is our desire to have 
house once each year for one re 
lo get people into the showroom 
an effort to stimulate their | rest 
lghting. 
e Other Promotion—Jlo = stimulat 
interest on the part of the consumer! 
the firm’s lighting personnel not only 
se the direct mail approach, but also 
idvertise In ; ~ ews | eac 
Thursday. During the winter months 


the showroom is kept open Mond 
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Many Doors, 


Many Dollars 


@ That's how Centralite, Newport 


pushes lighting sales to a peak 


HOME FRONT 


" P asi? 


FOO! 


doors 


in the door in many 
has helped Fred Christie 
boom lighting to the point where it 
accounts for 50% 


at Centralite 


now of sales vol- 


ume his Supply Co., 
Inc. 
Operating residential) 


ts 


in and around residen 
tial-construction-conscious 


Va the Centralite 


works iS ad 


Newport tec 


and 
News tractors 


lo 


close 


president 
combination advance 
l-getter, 


contacting 


kee p 
, 


man, lea and _business-pro to g 


the 


To 


rOss 


moter In people he ‘ 
and 

This year, obli 
talk (“There's 


vive 


m pac kage 


sell with auality fixtures 


Pooh! 
recession 
if 


youre 


ind his sales staff 


e Recession? he states emph 


VIOUS LO no 
he 


progressive 


vith 


and Ii 
Christie to 


such thing you service 


know what selling’’), 


has helped his sales staff push lighting 


progressli 


42 


iccomys lished 


Staff's close 


net | 
deals 
atically, “that the con 


tractor is prostituting the fixture trade 
doesn't e 


JOINT EFFORT 

















IN THE FIELD 


© ‘Quality Control 


‘ ( 
this through 


open-doo 


major shting 


man 

(4 commerc! 

bullders +) irchi 
ind Cor 


yections 


rofits comfortably ( eap fixtu . re | » well known 


Christie concentrates bear repetitior mut | one 


the 


bus! 


were § 
ht. If 
oes out ol 


vernight 


with builders 


It’s a 


on nou 
known tact 
ones 
omebody 
up h 


vork ere I nat » Vou 


wants 


arn his dollar. it’s fixtures 


distributors to duplicate 


builder Ss 
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: DERG OE 


LIFE TIME WARRANTY BOND 
We hereby warrant that 


CENTRALITE SUPPLY COMPANY, INC. 


CENTRALITE SUPPLY COMPANY, INC, 


ie 


Newport News, Virginia ten 
: Te) 
at 


pirereeesenas 


LATEST CiIMMICK 


e Other Doors | f e Strong Bond 
that Ch ; 


e Scouting System 


e Vest-ed Interest 


e VID and MD 
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MATERIAL 


N order to stimulate additional buy- 
ing of residential lighting, Farrell- 
Argast Electric Co., of Indianapolis, 
carly this year turned its promotions 
directly the builder and 
lumber yard markets. 

1} heart of this 
Manager 


a portfolio program 


towards 


promotion is in 
Charles Ff Ar 
Each 


contains 


Sales 


customers 
Materials on 
and on 


10 sent to 
ighting catalogs 
i 


ind recessed items, 


mes and electric heat also are 


cards are 


iddition 


slanks and escort 
each portfolio, in 
wn Catalog 
have mailed 
Argast 
mailing come 


I he 


ar, WC 
portfolios Says 
for this special 
lists 


mailing 


of mailing is 35 


regular 


cents each 


AS MEGS Ky axa 
ee i 


A Mail Promotion Plan 
To Stimulate Business 


@ Farrell-Argast Electric Co., of Indianapolis, is aim- 


ing its direct mail campaign at two markets throughout 


Indiana to increase its residential lighting sales. 


e Not 
the 1dea [Tor 
Since it 1s 


common 


Argast ex 


the portfolio 


Costly 


tical one almost impossil 


to utilize an bind 


assorted fixture catalogs. this idea 
ented an inexpensive method w 
the company 
on the portfolio 

The 


vhen imprinted is 


cost of each to th 


about 55 cents when 


) 


€ 
ordered in quantities ot SO 

What the markets on light 
ng?” the manager asks. “Well 
we feel that one of the weakest ts the 


That is why we 


about 
sales 
electrical contractor 
began to promote the lumber outlets 

W e now 


covering 


have 670 names on mail 


most of Indiana's 


ng tags 
lumber dealer outlets with $10,000 


capitalization or more. This has been 


the most rapidly expanding new ma! 


ket we have, and it has only just 
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newness we 
1 conjunction 
irers at two 
the state 
lings to home 
follows up the 
vith four post 
stimu 


Ss I continue 


ition group over the entire 


building cycle of the home 
e Regulated Mailing— Ihe 
| mailed in 30 davs after the 
Othe! 


90 days and 120 


first card 
lead 
has beer cards are 
maltled aft ( S 


pout rest s vith this mail 
Argast says that 


that 


romotion campaign? 


; 
this ts 
sales cannot be boosted overnight 
But,” he ids, 
up from last yea! 


that they will continue to climb.” 


long-range program 


lighting sales are 


and I feel confident 
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Specialized Selling 
Through a Saleswoman 


@ In Minneapolis, Northland Electric 
Supply officials believe it takes more to 


make a sale than just showing a fixture. 


Here's their formula for added business. 


HO says a woman doesn't belong in the _ sell- 
ing field of an electrical distribution organiza- 
tion? 


me top” in price 
e Selling Procedure 


vith ti 
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A Division to Boost Sales 


@ Since a "lighting division" was opened at Na- 
tional Electric's main house in San Francisco, commercial 
and industrial business has grown rapidly. One factor has 


been the ''lighting-package"’ emphasis. 


ommercial and industrial lighting 
business for National Electric 
Supply Co., San Francisco, dur- dustrial ligh 
ing the first half of 1958 has held go bu s being veloped b 
at, or a tittle above, this distributor’s — this m averages 7 better m 
lighting volume for the same period than 
of 1957—while the overall electric NESCO 
supplies business in northern Califor- g division 
nia was down close to 25° during e Lighting 
that period. At its present rate of re | I 
growth, NESCO’s lighting business 
should, in 1959, be double the com- 
pany’s 1957 volume, says James J. 
Noble Jr., president of NESCO. 
Th 


volun 


Septemb 1957 t yen fight busir from I fied 
divisior at LIT tracto! [ 5 it g stea Decision Factor 
Frat sco (NESCO ha to states nT yHle But t 
San Carlos and Sant: understand wt ve feel our lis 

ine months late! about ne division \ uccessful move 
P 


N 
ill National's lighting \ l ou have to | yk Sa position 


these markets 


‘ a orth itad ager nnaird n ctor 
SPECIALTY LIGHTING r irive upermarke — 2 . engineer and a iitect v 4 F contra 
na r f i lighting. etc market NESCO nov ar Norman Hughes f Richmond Ele t \ new drive-in r 


work with ¢ r wr h they worked j intly 
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And Profits 


SUCCESSFUL 


tr 

t 
] ; th 
i 


e Radical Change—|! 


Noble { | NESCO 
Hirir hn S. K 


expel 


~ 


CONTRACTORS wh work on the m im and large bs get ENGINEER 


} n tron Jt 


nnair 


* 
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A Division (cont.) 


Now They re Getting More of Whole Job 





Liked by Engineers 


the ¢ LS 


ess - 


e More of Whole Job—N 
NESCO getting tl pn t 


© Opportunities—N 


NI 


e somebody 


movpensate, the contract 
ird i $9,000 pane ord 
More through Salesmen—NEFE S‘ 


ime 


r { 
MOSt 


n | el 


e Trouble-shooters 


picture ep 
n and solve a } problem ng VISI i ul ge through 


thting jobs 1s ufacture 
ders which car old ¥ fixtures are 


vhether or not we original ments 


with the material de 
the 


i smaller or 
ontractors now think of NESCO a coming 


lighting houss« well as a sour¢ vill be 


trons 
n ied 1 | the 
F supplies. and hen a small orde comme! 
they want tor lighting on tna doesn't ne ob \ 
houlders issistance from ilist—con ign, 
C ob, there’s uD. many contract 
something woe t fit the National because the 
ld mn house Ss now 


hoi 
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onthe RACE 
cok PERTENTA 


Putting 
Full Sales Power 


PLANET 


@ That's the theory at Capitol Light 


Behind a Product where sales for one jumped 330 


HERE can be real profit in a 
specific product if it is promoted 
correctly, Arnold S$. Cartin has 


discovered. 


e Coal Set 


e The Idea 


em 


one 
features with a ‘big tik 
e Incentive Needed 
that the company fh 
lamps for many 
d 


¢ good profit and 

on this product. He 

that when the program 
although salesmen and custome! 
were familiar with the product 


apparent that an incentive w 
th 


to dramatically increas¢ Tr 
lamp contract accounts 
After due decision and surve\ Ve R money 
realized that our salesmen had been s a slogan for the promotion 
ontrac gene! manager decided to u 


lax in presenting the lamp c 
to the prospect, and in stressing the which would stimulate curiosits 
advantages of the contract yne finally chosen was “Do 

t o ) ' hout lan contr 


It was agreed that 
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DRAPES VISUAL AIDS 


The ‘Well Try Anything 


N INCREASE of more than 30° 

in residential lighting fixture 

sales volume in one year (1957 
over 1956)— that’s the figure turned in 
by Leidy Electric Company, a Phillips- 
burg, N. J., electrical distributing firm. 
How did this company do it? H. I 

; scl s man ; ; 

e Contractor Vital 
D> 


Success Nn 


sulted 


lig ht 


t 


How has employed in 
Home ¢ Billboard Ad 
A spe ly Electric j 

| ay ner promotion 


lO x tt billboard two 
can rom the firm’s location. On 
ial custom t i directior W pointing 


to Leidy, and advertising 


electric i manutacturers will 


lighting guide DY 
showroom open houses 


nelided 
neciu I 
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REMOTE CONTROL t CAUTION SICN 


@ Lifting lighting sales, thinks 
H. E. Dickson of Leidy Electric 


Co., means raising fresh ideas. 


Approach in Action 


Result: an increase of 30 


you induc them 
e More Than Selling 


esident feels that th s much m se | { e Crowded Field 


Looking Ahead 


With lighting fix 
ching And 


to follow 


house [vpe< 


bed adjacent Insk 
from hundreds of mul 
fixtures. If it’s th 
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PLANNING NEEDS for a 


Arr terr r , 
r g 


sential for a good commercial 
lighting job, but they are not 
going ‘to sell themselves.” 


1G en fixtures, naturally are es- 


Standard Electric 
adds that un 


Arnold Stern, of 


Supply Co., Milwaukee, 


less a salesman can convince a pros 


pective buver of the benefits of good 


lighting, many fixtures may never be 


572 


Pointing Up Lighting 


@ Lighting personnel at Standard Electric Supply 
Co., Milwaukee, believe that selling the benefits of good 
lighting is vital. Cooperating with the contractor, they 


work closely with their prospects for best results. 


RESULTING JOB 


vith Tix 


warehouse maxim comments 


On on 


from the firms 


working 


the electrical contractor 


moved 


through and wit! onvince 


Stern makes the cust 


Always 


personal visits to prospective Custo cost: « 


mers to tell and show them just how lighting 


lighting can increase their business with the 


normally SBS a Ore Hess 


owner and should © Techniques Used-—S 


\ good job 
time cost to the 


be planned areftully to obtain the ry cl 
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Another Outstanding Sale 


CIRCLE FIXTURES 


should 
entire cost of 
This amount will 
lighting job 
Wi feel tl 


UNITS 


spend this 
hould have 
Husiness 
I 
out the job and 
n picking out the 
ill satisty his nec 
l in rer 
tor which 
Assists Contractor 
ith the contractors St 
ally finds it necessary to 
methods of install 
tures Because ol 
makes his services 
contracto! 
On the whole, Stern h 
contractors have become 
ested in selling up lighting 
of his helpfulness to them 
As we work together on 
pective job,” he says, “I find that the LIGHTING 
standard of our lighting business is neaauretan ree 


improving steadily day 








@ At the seven branches of Incandescent Supply 


Co., with headquarters in San Francisco, residential light- 


ing fixtures are moving rapidly and profitably. 


ESIDENTIAL lighting fixtures ac- 
count for as much as 10.3% of 
the dollar volume in some of the 

houses of Incandescent Supply Co., 
San Francisco full-line supplies, ap- 
paratus and electric housewares dis- 
tributor. This volume is the direct 
result of one of the most highly 
organized residential lighting fixture 
merchandising programs being oper- 
ated by any distributor in the country. 

Residential fixtures rapidly 
and profitably at ISCO because of a 


move 


sales program insti 
tuted by president Marvin Jankelson 
and directed by Joseph Newland, who 


basic four-point 


joined the company in 1934 as light 


ing department manager. Their mer 
chandising is building resi- 
dential fixture volume through 

e New or remodeled fixture show 


head- 


program 


rooms in the San Francisco 
quarters and in the branches at Fresno, 


Los Angeles, Redding, Oakland, Sac- 


ramento and San Jose 

e An “escort selling plan’ 
electrical contractors and other light- 
ing fixture dealers make use of the 
ISCO showrooms to sell, and sell up, 
lighting for the home 

e An 
and promotion 
those who influence residential light 


to help 


agency-managed advertising 


program aimed at 
those who sell 
lighting for 


ing fixtures purchases, 
fixtures, those who buy 
the home 

e Maintenance of residential light 
ing specialists to man the displays and 
to develop business in the market 
areas of each house 
e Two Competitors—A 
dising program covering most of these 


merchan- 


basic features is essential to any dis- 
tributor who wants more than routine 
residential lighting fixture 
says ISCO’s president Jankelson. He 
points out that the distributor with an 
interest in the home lighting field is 


business, 


faced with two types of competition 

1.) The 
who is active in merchandising and 
displaying residential fixtures, but who 
buys most of his stock directly from 
under the 


electrical contractor-dealer 


the fixture manufacturer 
one-step distribution that still plagues 
the residential fixture market 

2.) The electrical contractors who 
do little or no display and no selling 
of residential fixtures, but who will 
hang any fixture for the labor charge, 
thereby leaving the market wide-open 
for consumers to buy from those dis- 
tributors who have a retail policy or! 
from such merchandisers as Sears and 
Ward's customer an 


who show the 
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MERCHANDISERS 


nfer { 


Profits from a 4-Point 


idequate display of fixtures 
ISCO’s four-point 


signed to meet the first type of com- 


program is de 


petition with bigger and better mer 
chandising, and to change the situation 
among the second group by making 
profitable for 


these contractors to take an 


it easy, practical and 
interest 
in selling residential! lighting fixtures 
e Showrooms Are Key—While the 
merchandising program at Incandes- 
cent involves four basic points, the 
fixture showrooms are the foundation 
ind the pivot point for all activity 
Their 
investment 


importance is evidenced in the 
ISCO has tied up The 


showroom in downtown San Fran 


{ 


cisco, where the company started 


business 45 was remodeled 
this year at a cost of $12,000. In the 
4,000-sq ft of this showroom, In 
candescent has more than 500 residen 
ibout $25,000 


years ago 


tial fixtures on display 
worth 

Showrooms at ISCO’s six branches 
are either in new 
Redding and San Jose, or have been 
within the past year. In 


buildings, as at 


remodeled 
these showrooms, Incandescent han 
dles approximately 60% of its dollar 
volume in residential fixtures 


“The public knows a lot more about 


good light 

the indust1 

they want 

want to 

tion.’ 

enough of 

they will go 

SO Wwe ar | 

the best dis 

kets while 
manufacturer 
relationshir 

rest of the 

goes into the 

e Designed to Sell 
ture displa that re 
market areas ISCO 
industrial design 
create the showrooms 
while none ar 

with merchandising 

in mind. In de 

San Francisco 
recently that 

with the concep 
atmosphere 

better picture 
their homes 
color have bee 
usual and effective 
colored areas 


the beaut\ 


in many in 


And when 


intain the 


contractor 


tional for the 


ipment that 
Jankelson 
fx 


ed on noted 


Harade to 
h house 

is designed 
t exposure 
remode led 

ISCO stated 
s designed 
ng a studio 
stomers can 
hixtures in 

imounts of 
i most un 
different 

to bring out 


ind lamps 
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Program 


a greater extent 
[he 4.000 sq ft of the San 


showroom ts divided into 10 sections, 
types ot 


each grouping one or two 


lighting [he architecture of the older 
building permits most of these groups 
In the 


example 


newel 
with 


to be in separate rooms 
san 


ts modern 


houses Jose for 


I construction, grouping 1s 


achieved by wall panels dropped 


ceiling panels and “clouds with the 


sume fixtures into re 
lated 


chandising 


separation of! 
styles and end-use. [The met 
ideas behind this grouping 

ad sin ne 
companying pictures of the San Fran 
cisco and San 
e Operated for Customers—An aver 


yf St) 


captions of ac 


Jose houses 


age ¢ customers come nto the 
San Francisco showroom each day 
a typical branch 


. . 
about [1D a day into 


like San 


customers 


Jose. The majority of these 
their 
thei 


some on 


have been sent in by 


t contractors, a few by 


electrical 


decorators or architects 


their own” because the Incandescent 


showroom was suggested to them 
Every effort 1s made to put sales ot 
fixtures through contractors. If a cus 
tomer doesn’t present a referral card 
contractor, the first 


ISCO salesman is 


or mention a 


question from the 


September, 


Merchandising ideas behind displays 


gr Af 


SPECIALTY fixtur 


and who 1s your contractor 


s involved in the job, the 
him 


puts the sale through 


This is particularly u 
San 


began 


problem 


Francisco, where the company 


business more than four dec 
ides ago when all lighting fixtures were 
in one-step distribution, much as elec 
In most 
ISCO 

line 


and 


tronic parts are handled today 


branch markets, where 


of its 


entered in later years as a full 


supplies, electrical housewares 


lighting distributor, it has not had the 
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odiem of overcon 


with n ¢ Oo! ret \ 


holes 


Pricing 


ushment of its 


e Special Showroom Few 
roblems 
residential lighting fixture merchandis 
ng progran o have been as 
difficult ind maintaining 
300 to 600 

tis seven 

houses pricing 
system contractor 
the decorak nad arcnite the cus 


next poge 
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DONT MISS THE WICKET 
LIGHT YOUR PATIO FOR MORE FUN! 
All Sorts of Outdoor—ana Indoor Lighting 


INCANDESCENT SUPPLY CO. 47 missive s1-suner 1-4600-Som Franciace 
SPECIALTY 


e A “Discount” 


4-Point Program (cont. 


Bringing in the Business 
: : she Y, 


Referral 


e It Gets Contractors Interested 
BD) S \ I I 


e Customers Buy Up 


ISCO 


il} 

now 

r fixture 
NuUusiness 
Cor ol 


nro 
pre 
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Our Estimator’s Eyes Light Up! 


> ‘ 


. 


e Car Cards. loo 


INCANDESCENT SUPPLY CO INCANDESCENT SUPPLY CO 
Dakland , Sen Froncis 
Red 


Sacrame 














BUILDERS DEALERS 


e Ads Broaden Vlarket 


Particular Appeal—ISC O 


m i ( no 
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4-Point Program (cont.) 


Specialists Man the Showroom 





FIRST JOB 
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SECOND JOB ¢ 


dent 


— 0 
cents I 


r +} 


DOSS 
refterre 


the m 


fixtur 
home | reputati 
the public and elevates ISCO’s di 
IDOVE those serves ry clerks 
spar>re emplovees 
3.) To make the showrooms ind 
the business it represents to contractors 


ind to ISCO, more profitable by sell 
ng up home owners from the fixtures 
figured in minimum allowances vork 


tne 

4.) To manage the merchandising builders to get IS¢ 

programs and to be responsible fo the lighting fixture 

the physical appearance of the show tract of homes is 

rooms in which ISCO has such a the gener 
heavy investment in space and inven practi 


t 
t 
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j 
1a 


THIRD JOB 


e Three Responsibilities 


\ 


e Leaned 


] 


loward 


io} ; 
Lighting 





Roaming 
the Road 


for Prospects 


@ Jim Flynn of Camden Electrical 
Supply, Camden, N. J., cruises highways LOOKING 
scouting for lighting sales. phe 


NE good way to sell lighting, 
thinks Jim Flynn, is to select an 
area where there is a good sales 
potential and to concentrate on it. 
And, he thinks I rea 1 


often four around 
highways whnere nev 
plentiful. In selling 
trical Supply ¢ 


opportunity 


e Lighting Essential 


Oo! oper 


his theory 
And, speak 

tomer, Flynn illuminat € n igh! 

lation to him in_ the ne Vv 1 petitive siness oO Check 

1as illuminated mar | | { 

Top 

st)0) 

dequate yroposed 
show him r bett sell him 

ing after the sun goes down llumination that would be adequat 

e Good With Phone When his The old lights had done little more Isc f A tect-time ap 


duties at the main office preclude field than light up th rea around half roacl | ts out 


travel, Flynn demonstrates his handi the ca n lot. Consequently mon 
ness with a phone It’s ist as good Wa ird Tor ! customers cu 
i tool of selling as any othe! e ( > what tl were buying first tl t rchitect 
comments ind sometimes aust I suggested incandescent ligh I 

ind showed him that, while mercur' 

ipor would throw roughly the sa 


Camden traveler did one amount of light { vould lac 


jobs (shown in_ photo sparkle which merchandising cars 
above n fact, all by telephone He quire 


explains the sale this way: “I was out e Could Convert And, with 


sy t c 


office one day when the cus transformer Dase he continues 


atl 


used car deale called in is rhe onvince the custom 


Wanted n Nectors yu if ould 
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The fishing’s easier, too 
with new CIRTUBE EMT 


pus 


WIRE & CABLE 

a subsidiary of 

CERRO DE PASCO 
CORPORATION 


PLANTS: Maspe and Hicksville, N. Y SALES OFFICES & WAREHOUSES 


RUBBER VEREC RE ABLE * VARNISHE AMBR 
T ABLES « 


‘ol RTUBE am kb tet it! 





Proper steel plus! Tt: 


Split-free, bead-free! 


* 
ad = 


Automated pantie control! 


Lifetime exterior finish! 


Tight, easily handled bundles! 


Fast, friendly service! w: 





THE SALESMAN’S TECHNICAL NOTES No. 56 


ere™T OO) AC BUZZER 
“ sé, Wher buttora 1s pressed 
r ——— 














co’/ attracts armature 
y Rubber 
WLR 570P Trans- haditend ee 
Yormer Cots re-@s ab 4S1I117. CON act. 
This (repeated make-ana. 
» Push- break acrior7? Creéares 
Front ba for Lu77/79 souUnA, amp’ - 


| 

\ 

' 

\ 

I breakir7g crcurt Sprin 
1 

! 

' 

1 

! 

\ 

' ° . 
| @oor £76, by mneral housit7 
' 

! 

' 

i] 

\ 

! 

' 

' 

' 

i 


rings @Qrrmatare Lac 


solenoid Se// acwion 1s similar; Clapper as*tachea 
¥o armature strikes Gorg 





7Vermina/ss 








Lower Gon”9 


J 


2-TONE DOOR CHIME 


Two Yones are used Jordentity burton 
Pressed. Pressing Tron? butfon sends 
curren? from Sranstormer ZArough rrort 
door swenoa. Fhe armarure, (pu//ea 
Journ Ly magnetic action strikes 
Jower gorg, Then 1s pulled up by pore 
Yo nesta He . 7,909. Rear door arm- 
arvure strites /ower gong bur 1s pre- 
vented trom hitting upper gong fy 
rubber s7vop. 














Rear gts Hon TRANSFORMER 


chime rer doorbell tg 
Ir CAIMeC Mmour 
Fs PORT ot hrough Agockou? 
oid or outlet box (or 
° &strrbution pane/). 
Sl|E Z’ne-vo/tage leads 
are conmnecrea 
Trans- sriside Box 


| Yormer 
é 





























AZ 
YUNG G0 


Reset 


ba tron 
ANNUNCIATOR DROP 
ANNUNC/A TOR Manua/ A CO ple 


4. drop electrical reset Fype /s arm arrangement to hold ‘nd icating Jar 
operated by & remote pushbuttons ge? oat of svxQbr When cor/ ss erergrzed, 
corresponding yo the four num. armature 13 pulled up; (IA CaAri7g = 
bered sargerts. Sutton Mo. / ger drops +nte view py gavisy. Drop 
causes Ne./ Zarger fo drop, must be pushed back /nto postion man- 
ete. A/l/ Frops are reser “all. Clectrica/l rese? ~ype as a7 extra 
electrically when reset button coll so reser arop fan cCo// «Ss e@rner- 
/S pressed. Gi3ead by reset Lurfor?. 
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Pinpoints the Information You Need on 





Signals 


By J. F. McPartland 
and W. J. Novak 


" 5 ising <« ne 
ALI de PES Door chimes 


itt su } CO ted Is mn nomes 


I s \ ( CC 
In bells, buzzers and chimes, 


niques for 
Complex 
uch as the hookups 
x chime tones when 
returns tiated by one push of a momenta! 
position contact pushbutton isually consist 
soon a > arm I is back of the striker assembly 
position, the contact e closec and an operating panel mounted 
ind the circuit is completed the service equipment or in some 


the solenoid coil, energizing cessible place in the basement « 


action then goes through the ty “a. This operating panel ge 


transtorme! 


rain. And so long as the push rally contains the 


is held depressed, the oscilla the low age, a motor 


vibrating motion will continue perated timing me 
the case of a bell, the arm at to operate the motor 
to the armature ts equipped in homes, bells, buzzers and chimes 


small hammer which follows are used in manual systems. Some 


the vibrating motion and strikes the body must push the button to mak¢ 
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ADMAN 


q 


SAMPLE AD 


e Be Selective—kK 


e KH And Af 


Roden on Product Insurance 
B! SIDES 
D R 


\ 


e Legal Fees 


e Faulty Installation 


visit OUR’ NEW DISPLAY ROOMS FOR 


f 
modern and traditional 


pu pOUND 


fixtures o~ 


Spores 
i>; 


i 
RODEN ELECTRICAL SUPPLY CO 


e Indirect Benefits 
R 


\y 
how much 
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A MESSAGE TO AMERICAN INDUSTRY 


Modernize Now — 
For Growth and Profits 


The biggest challenge facing American 
industry today is that of thoroughly mod- 


ernizing its plant and equipment. T! 


{ | | 


) 
{? 


But how can we get this growth in pro- 


duction without the plague of price infla- 


INDUSTRY'S BIG PLANS FOR MODERNIZATION 


tion that has blighted our economy in 
recent years? And. of fateful consequence 
for the individual business firm. how can 
it keep its costs down enough to make a 
decent profit — something a very large 
share of American companies are not do- 


ing today? 


Nature of the Challenge 

















_ ——— 
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, . 
| ' 
1dustrial ett 


mtinuing inflation. 
inds more closely to produ 
lso. we must do far better 
in raising® output per manhour. Otherwise. 
ust! cannot hope to offer stable prices, ane 


still make 1 proht. 


What, then, is the answer? It is modern- 
ization of plant and equipment, the re- 
placement of obsolete producing facilities 
with new and more efficient machinery 
and buildings. Only 


wrea production, 


fit showing 


Industry’s Answer 
The chart on the preceding page shows how 


American industrv is buckling down to the tas! 


ot modernizing its tacilities over the next tout 
‘ i 1 ] 
| s planning to replace old equipment 


| 
machines tl i} raise outpul pe 


{ 


vear, Dut more 
, , F ' : : 
like the o annual ga ! productivity that 


this nation achieves | ears following 


World War I. 


Since World War II we have had to contend 
with shortages of ¢ ipacity and materials that 
hav 


job OF raising produc tivity. 


1 


gut todav the machines and techniques ire 


ble. And industry is getting set. 


\ broad sample ot manutacturing companies 
surveved by the VieGraw-Hill Department ol 
Economics earlier this veat reported these 
plans: In 1958, expenditures for modern- 
ization will rise to 56°c of total investment 
in new facilities — compared to 48° in 
1957. And this emphasis will increase un- 
til by L961, expenditures for replacement 
and modernization account for two-thirds 
of all capital spending by manufacturing 
companies. In dollar terms, manufacturers 
will spend more on modernization in each of 
the four years 1958-61 than in any previous 


year except 1957. 


Can It Be Done? 


These are big plans. Can irried out? 


Is it too visionary to hoy thal fter a decade 
ol expansion, industry ca w find the outlets 
for huge amounts of capital investment in the 
trea of modernization ? 

portant to business and 

this new wave of modern 

hope of holding down e 
the prospe rity of the 

' 


tries generators of 


economy. 


To ensure that industry gets the an- 
swers, MeGraw-Hill’s 3.4 business publica- 
tions are now starting a coordinated effort 
— the largest editorial effort in the history 
of our company — to find, report and pub- 
lish the opportunities for modernization 
at a profit, in the fields we serve. Thes 
sper ial reports will begin in late Se ptembe 
ind will run through November. with appro 
priate coverage tor the specifi needs of each 
field. We are proud to share with industry the 
responsibility flor making s if no Oppor- 
tunity is overlooked in the o modernize 


now tor growth ind proht 





This message was 
Hill Department of 


arliol 
in October 
Permisstior is [ree 
£roups or tndividua 
tte 


the presen 


Reuata Cue boeur ‘ 


PRESIDENT 


McGRAW-HILL PUBLISHING COMPANY, INC. 
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WHITNEY BLAKE 


PORTABLE CORD 


Wholesalers who stock and sell Whitney 
Blake DYNAPRENE Portable Cord find 
OPENS TT new markets open to them with other WB 
products purchased by industry, 
NEW institutions, municipalities and others... 


abs It's worth investigating. 


5 DYNAPRENE Portable Cord provides 
¢ premium service to your customers at a 
price that is competitive yet provides 


a comfortable margin of profit. 


Write today for this 
complete catalog 
... free of course. 


Well Built Wires Since 1899 


( WHITNEY BLAKE COMPANY 


PO OL GREE 


a < 








NEW HAVEN 14, CONNECTICUT 
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Two 


Square access boxes are easily leveled by adjusting the corner screws on this Spang Headerduct installation, 


SPANG Headerduct and Conduit Protect 


SPANG Headerduct speeds installation, allows wiring 
flexibility, provides for low-cost future wiring changes 


110-foot runs 


of Spang Headerduct 


carry the wiring for electric and telephone 


lines 


68 


on each floor 


of the Porter Building 


Cellular-type floor construction was used 
on the 2nd through 16th floors of the 
Porter Building, Pittsburgh’s newest sky- 
scraper. SPANG Headerduct was installed 
over the flooring to feed electric power 
and telephone wires to the floor cells. 


EASY INSTALLATION 
SPANG 
time. 

and junction boxes provided maximum 


Headerduct saved installation 


The exclusive square access units 


working area to make wiring connec- 
tions. Corner leveling screws meant 
could be 
quickly to bring the Headerduct up to 
screed level. The square-unit design also 


accurate adjustments made 


saved time on floor tile laying, since no 
curved cutting was required. 


SERVICE WHERE IT’S NEEDED 


Access boxes every 36 inches along both 


ical and telephone | 


floor cells, pro- 


the elect: veaderduct 


runs feed wiring into the 
phone 


viding as many electrical and 


outlets as the building tenants will re 


quire—both for today and in the future. 
SPANG Service Fitti 


latest et 


containing the 
gineering designs, were easily 


installed . . . will stay firmly in place 


FUTURE CHANGES NO PROBLEM 


SPANG Headerduct permits future office 


changes to be made without expensive 


rewiring. Old outlets are easily sealed 
up Access boxes are readily located, and 


additional wiring ts added as needed 


NEED INFORMATION? 

New booklets on SpaNG Underfloor 
Duct and “How to Install SPANG Head- 
erduct”’ are available. We'll be glad to 
send you copies. Write today. 
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A cell-to-conduit connector carries electrical wiring from Spang Headerduc 
outlet boxes. Spang HD Galvanized Conduit was used throughout the 


Wiring in Pittshurgh’s New Porter Build 


SPANG HD conduit gives top-quality protection 
to special wiring runs 


SepaANG HD Galvanized Conduit was BUY SPANG—GET QUALITY! 


rr . no het n floors 
t Carry wiring Detwec HOO You can 


ilways expect g ality per 
the end waderd 

n the end of headerduct ru ance with SPANG Racewavys 
. l outle 

to wall outlets. will save you installatio 


’ ' ler 


COSti U Al Lu) 
SPANG UNIFORMITY PROVIDES fret ch ; , ' 

first choice every time 
EASY BENDING : , 

SPANG Distributor serve 
Because SPANG HD Conduit ts quality- Aechtiecs Martenn & Abs 
controlled from skelp to finished prod Electrical Engineer 
uct, it is uniform throughout. Conduit Edword E. Ashley & Ass 
bending on the Porter job was done General Contractor 

P George A. Fuller Come 


quickly and accurately. There were no 
Electrical ¢ 


Hale Elect 
finish did not chip, peel or flake It was SPANG Dis 


hard or soft spots. The quality galvanized 


a fast, easy-to-install job with SPANG 


SPANG-CHALFANT 


DIVISION OF THE NATIONAL SUPPLY COMPANY 


Two Gateway Center, Pittsburgh 30, Pennsylvania 


Pittsbura 
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THE FINEST CONDUIT RUNS 
BEGIN AND END 
WITH 


-_— 


~ 


X 


~ - 


_——_A_ = 


\ 
no tei a ' LOCKED-IN | 
INSULATION a \INSULATION! Fs 
. 4 
\ TEMPERATURE CHANGES.../ 
‘\_ FIRE RESISTANT! — - 


bp Peas 
we3y'/“S~ POSITIVE 
a ~ Ov’) 
‘UNAFFECTED By ‘© TT: 


— 


\ 
“ 
J) 


— ee ee 


a * 
BIGGER 
VARIETY... | 
\ MORE SIZES!/’ 
‘ Z 


~ -_ 


-~—_—_— 


INSULATED BUSHINGS 


~ 








Type “B’’ — Designed for prevention Type “AB” — New addition to the Type “BL” — Combines protection of 
of grounds. Made of highest grade O.Z. line...made of high-strength nsulated bushing and means for mak 
malleable iron or steel, insulated with aluminum alloy with interlocked ing quick, positive ground connec 


Bakelite molded and locked into Bakelite insulation. Sizes 2" to 6”. tions. Consists of Type “'B” equipped 
bushing. Sizes: 12’ to 6”. with com 


GROU G BUSHINGS 


nation lug Sizes: 42" to 6 








LAS 

~ 
Type “E” — For spacing and individ- Type “GB” — Corrosion-resistant Type “IGB’ — Similar to “GB” ex- 
vally insulating wires as they emerge bronze. Ideal for grounding bonks cept insulated with Bakelite collar 
from conduit. Molded canvas Bakelite of conduit where metallic-protected locked into bushing. Sizes: 2 to 6”. 


covers have high dielectric and me- cable is used. Sizes: 2" to 6”. 
chanical strength. Sizes: 42” to 6”. 
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O.Z. holds the line on quality — 
with the line that gives you 
id greatest selection! 


‘ Whatever your bushing requirements, O.Z. 

has the type and size you need! As with all 

- O.Z. products, completeness is the keynote! 
And, as always, this completeness is backed 
by another O.Z. constant: quality! O.Z. bush- 
ings utilize only the traditionally-superior ma- 








Re =: terials: Cadmium-plated or hot-dip galvanized 
ts een et iron and steel, bronze, and molded canvas 
Ps Tag | : ; YW 
Eeignres Bakelite . . . all at prices competitive with sub- 
stitute materials... all time-proven in finer 
conduit runs everywhere. For more informa- 
tion on O.Z. bushings, call your local O.Z. 
Se distributor or write direct to the company. 
Betas ims . 
thay eae a 
ete 
we 
‘ 
P-~ Ps x 3 
a 2s, i \ ee 
7 1! Up , ? 4 Up = é £ lil Sf U . 
\ 4 xv . es Se — \ . 
_— ~*~ — / “4 — 
Type “SB” — For use on conduit hav Type “SBT” —A cadmium-plated bush Type “EL Provides the protection 
ing no threads. Case-hardened cup ing for thin-woall conduit application of end fittings and permits quick 
point set screws for fastening. Sizes Fastens with case-hardened, cup-point positive ground connection by means 
to 6” set screws. Sizes: 2" to 2 of combination lug. Sizes: 42" to 6 


































Type “A” — Made of molded canvas Type “BB” — Molded Bakelite. Male Type “ABB Combination of Type 
Bakelite having high dielectric and thread. Installed with locknut. In A” and ‘BB’ bushings to insulate 
mechanical strength. Sizes: '2"' to 6 sulotes cables passing through metal cables passing through metal boxes 
vy» boxes or troughs. Sizes to 6 or troughs. Sizes to 6 
: + CAST IRON BOXES 
, 7 ELECTRICAL MANUFACTURING CO., INC. + CABLE TERMINATORS 
+ POWER CONNECTORS 
a ‘ + SOLOERLESS CONNECTORS 
“ Y 262 BOND STREET + BROOKLYN 17, N. Y. + GROUNDING DEVICES 
+ CONDUIT FITTINGS 
Sales Office and Worehouse: 406 So. Cicero Avenue, Chicago 44, Ill. © ESterbrook 9-0326 + INTERLOCKED ARMOR 


Office and Factory: 749 Bryant Street, Scan Francisco 7, Calif. ¢ GArfield 1-7846 CABLE FITTINGS 


nt os he ea a cei ee ll a nn - -—~- $d. 
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This is a distributor. 


‘Using Promotional Aids 
put our successful sales campaign 
On the Road!” 


* eee 
<a 





Meet distributor sales manager S. T. Cain, who 
used manufacturer’s product displays and mail- 
ers to spark enthusiasm in his sales force and 


put his signaling line across to the customer. 








pe 


Mr. Cain, sales manager of Electrical Supply Company (ESCO), 
one of the oldest independent electrical distributors in Dallas, Texas, 
started a spirited sales promotion early this year that featured port- 
able product display boards...literally putting the campaign “on 


the road.” 


“We used two types of portable displays—one with ‘contractor-type’ 
samples; the other with horns, bells, buzzers, annunciators, and desk 
pushes...a ready-to-go carrying case for samples of the ‘industrial 


oa“ 


type. 


ESCO salesman Clarence Crow (center) and Edwards 
sentative, Vic Rademacher, discuss most effective 


table displays. 





“We were salient features of the 
mounted rt [hle oards at 
lerest 

were 

lures 


Sets 


“These displays have selling power! I took the display into a 
retail store where the manager got interested in the appearanc« 
of the Edwards bells. He bought three different sizes, displayed 
them, and moved them all in a week. That didn’t hurt my 
chances of getting other business from him. When they see the 
merchandise, it creates a desire that’s absent when you show a 
picture—it’s always better to have the product with you. They 
can really see the top workmanship that goes into Edwards 
products ‘6 

“The display board offers us a tangible thing we can talk about 
with customers. We can’t afford to have our customers take up 
the sales call with talk about the weather—we don’t have any 
weather to sell. Not only does the customer get a chance to see 
the quality and workmanship of the products, but the way the 
boards are wired, the customer can actually hear the tone of 
the signals by just plugging it into the nearest outlet.” Woods 
uses the board while delivering his sales pitch to Raymond 
Kennedy, chief electrician for the Mercantile Bank and asso- 


ciated buildings in Dallas. 


J 


“Sales in off-the-shelf staples for the first six months of 1958 
are up more than 50% over the entire 12 month total of 1957! 
I’m tickled pink with the success our salesmen have had with 
the Edwards promotion material and v ertainly appreciate 
the suggestions that have been pass »y the Edwards 
representatives. Any sales for 


into careless selling habits 


sprit—generating new enthus 


kee ping our customers I 


} j 
peciausts in Signaul 


. EVELOPMEN 





for You! ee) xs" Sat Howrey 
ales Opener for You! it cE * DSO. Fr can 
: ts be < 42) Sockets; the 


most beautiful lamps in 
the world. A sellout 


. 4 last Christmas and now 
New G-E tie — - aa only 29¢. (suggested retail) 
A ery A _ 
Christm 


New G-E OUTDOOR LAMPS 
with brilliant Transparent Color 
D27...TWINKLE - D15...STEADY BURNING 
Both fit intermediate (C9'4) sockets. 


PROFIT-MAKING ASSORTMENT 
with LIGHTED DISPLAY 


Your customers will like it! Because G-E “starter” assortment #226 provides an initial 


Lamps in 


stock of the mew G-E Christmas lamps people will be asking for, plus a lighted display 


that attracts, demonstrates (and helps sell other G-E lamps and strings, too!) 


You'll like it because it also opens the way to sales of fast-moving, easy-to-handle, G-E 
5-bulb packs of standard G-E Christmas lamps—and string sets equipped with 

G-E bulbs. Remember: You have to sell /ots more imported 

G-E ads will push these new bulbs to equal your profits on G-E bulbs! Miniature Lamp 


lamps...tell 2 out of 3 families Department, General Electric, Nela Park, Cleveland 12, Ohio. 
to ‘look for G-E on the bulb’’ 


HERE’S THE DEAL: . New! 


one case with 226 lamps » tad 

— 42 unit packs—(96 

D30, 80-D15, $0-D27) 46) 
plus FREE colorful light 


ed display (has special 14 _ fa CHRISTMAS : 


socket string set) and price 


. Ady 

care Sug geste lealer “ 4 ee LAMPS re 

Pd d « I With 
price $37.22. That's a ‘ 

. starter! They'll need more d * pene dacentice Lght 


lamps! - it , DEPENDABiE 
. ‘5 -) LONG LiFe 
F  COOL-BURNING 


Here’s added help... local » , + look for the ($4) on every bale 
advertising at Christmas in ‘ BREW comsnas wean Se = 
“more than 250 cities ... <= CHRISTMAS LAMPS ‘ A.M. 
through these great Sunday ! - tg > - — @ - $e +h 
newspaper magazines. It's sare eens ' i ge 
another good reason for > tad 
your customers to order G-E 
lamps—for renewal and in 
string sets, too. 


gemenar GD rvecrare 


GENERAL (6) ELECTRIC 
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Ascuvare Tapes 


FRICTION, RUBBER SPLICING, and PLASTIC TAPES 


Send today for our most recent bulletin 
describing details. 


—ICCURATE— 


MANUFACTURING CO. 


> ’ 





Here are the re 


asons why... 





Sylvania Fluorescents 
eive your customers 
ig@ht— 


MOT? 


at lower cost than all other brands! 


Superior engineering makes Sylvania fluorescent 


lamps better in many important ways... makes 


every lamp a better tool of production and sales 


to increase your customers’ profits. 


ae 
Topay, good lighting is more than ill 
mination I a basic tool of pro 
duction and s: Svivania, with this 


important premise always at work, 


offers your customers a con plete ling 


of modern fluorescent lamps that a 
sures efficient lighting provides per 


means I! iXlmum ser ce 


formance that 
from their present fluorescent lighting 
system, and a higher return on their 
investment in the illun 


factories or stores. 


Why Sylvania lamps 

are best 
It takes many things to make better 
[That’s why ordinary 


itch Sylvania 


fluorescent lamps 
fluorescents cannot 
lamps for light output, lamp life and 
dollar-for-dollar lighting value 
The reason? Sylvania builds many in 
portant major features into fluore scents 
Check these many points of superi 
ority. See for yourself why your cus 
tomers get more and save mor 
’ Notice, 
Sylvania makes its most important com- 


why you make more too, that 


76 


ination of offices, 


ri } 


parisons with other brands not with 


Svlvania prod icts of the past. 


Sylvania fluorescent lamps 
are as much as 14% brighter 


Tests in the laboratory and working in 
tallations demonstrate that Sylvania 
consistently deliver more light 
during the past 
two vears, an actual comparison of 


mmportant, 
i 


Sylvania fluorescent lamp performance 
with that of other brands shows 
Sylvania to deliver as much as 14% more 
light, depe nding on the lamp type 
[hus, you get the maximum light you 
expect... all the light you pay for 


from the start 


Sylvania’s greater maintained 
brightness means 7 lamps free 
for every hundred you use 


Sylvania fluorescents maintain their 
greater brightness throughout useful 
life. For example, at 3,000 hours, in a 
single-shift operation, 100 Sylvania 
lamps deliver the light output of about 


107 ordinary fluorescents. In effect, you 


Sylvania welds all bases .. . 
eliminates faulty lamp contact 
Svivania weld rube-to-bDase contact 
points n tsi re en H Orher 
br inds 
By 
eliminate 
dering. | so con 
with ordinary fluorescents is eliminated. 
As a result, Sy orescents burn 
brighter far longet ve dollars and 
time in lan p mainter 
Only Sylvania’s exclusive 
coating process homogenizes 
phosphors for maximum brightness 
Year after vear, Sylvan 


light for a tar longer time 


1 lamps have de 
livered more 
fluorescents because ot 
ors. In fact, 


are some other brands be ng introduced 


than ordinary 


superior phospt only now 


with phosphor sofaq ialitv which 


Sylvania has long since 


I] proved. 
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Revolutionary VHO— 

Sylvania lamps are 99.9 first lamp to give 250% as much 
free of performance defects light as a standard tube 

ina VHO (Verv High O 


' r he 
) epre iy) ) 





lhese facts are presented in the interest lighting will earn the serious considera- 
of demonstrating how better lighting is tion of every executive or purchasin 


possible at a lower cost . how it con- authority vou sell and add immeas- 


tributes to increased production and urably to your volume and profit 


working efficiency, and supports the Promote the Svivania line—take ad- 


many factors that reduce operating costs vantage of the extra sales edge it offers 


to improve your customers profits And for anv assistance or literature 


We believe this concrete evidence of call your local Sylvania Representative 


Sylvania’s superiority in fluorescent or write us today 


a 


J. Heary, President 


SYLVANIA Lighting Products 


AD fF SYLVANIA ] ( 
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FOR SAFETY'S SAK 


. 


1. RUIN 


break 


' 


2. SUBDUED ARC in modified knifeblade switch 
or ‘“‘quenchers” retard arcing slightly, but since blades must 
ultimately be pulled clear of closures the hazards still exist 


switches operating under 90-amp 440-volt load with 40 


OUS ARC in open knifeblade swi 





At moment of 


a flash explos 


nger 


~ 


‘ 


fir 


. 


' 
Closures 3. MAXIMUM SAFETY found only in BullDog Vacu-Break* Safety 
Switches. Arcing is confined inside compact Vacu-Break chambers 
Arcs are snuffed out before they car 


se any serious damage. 


Unretouched photographs of the arc in 100-amp 600-volt 


to 50! power factor All pictures taken at exact instant of ‘break’ 











Let’s take a good, long look = 
at safety in today’s 
safety switches 


HERE'S A BIG DIFFERENCE Ii! 
safety switches—a difference be 
tween maximum safety and half-way 
safety ... low maintenance and ex 
cessive maintenance. These differ 
ences are quickly apparent wher 
you compare BullDog Vacu-Breal 
Safety Switches with the other main 


type—the open knifeblade switcl 


BULLDOG discarded the knifeblade 
design twenty years ago when they 
engineered the Vacu-Break. It is 
based on the engineering principle 
that an arc is the least destructive 
or dangerous if confined in an arc 
chamber which limits the oxygen 
supply actually starves the ars 
before it can build up. “Explosions” 
are non-existent ... the need for 
maintenance of contact points Is 
virtually eliminated. Today, only 
BullDog has the Vacu-Break or 
anything like it. And it is available 
at no extra cost on both the Master 


and Junior types. 


OPERATION of the Vacu-Break is 
simple, sure and safe. A sturdy rod 
attached to the operating handle is 
clamped directly to the Vacu 
Break heads. When the handle is 
pushed “Off’’, this rod literally 
yanks the heads away from the 
stationary contacts. Double “break” 
action is quick, foolproof. Unlike 
knifeblade types, you need not 
depend on tricky spring and trigger 
mechanisms. You don’t have to 
open the switch cover and check to 


see that contact has been broken! 


100,000 AMP TEST. Bul! lL: ] THE CLAMPMATIC ASSEMBLY sex 
Break Safety Switches hen usec tn liustratior i A is another 


with current 


traps** 


An p-tr 
LOO_O000 


ia, 


























gers, no tricky springs no danger ¢ 
switching failure. One of several exclusive 
BullDog Vacu-Break features that set the 


performance standards for the industry 


BOSBBGO00*. 


BullDog Electric 
Detroit 32, Mich 
Bull Dog | 





THE GREATEST ADVANCE IN 


> 








LIGHT BULBS IN OVER 30 YEARS 


WESTINGHOUSE ANNOUNCES 
ALL NEW EYE SAVING WHITE LIGHT BULBS 


Anew shape...a 
new kind of light! 


NEW EASY-TO-HANDLE CONTOURS... 
NEW GLARE-PROTECTION...NEW WHITENESS 


From Westinghouse lamp research comes this first glare-diffusing, white silica particles. This built-in 
totally new kind of light bulb in a generation. Its glare-filter is applied to the inside of the bulb with 
streamlined cylindrical shape is no greater in diam- an electrostatic coating process developed by West- 
eter than ordinary bulbs, yet it has more inner sur- inghouse, providing a bulb with over-all whiteness 
face area... more area coated with millions of tiny, and without the harsh glare-spot of ordinary bulbs. 





PROVED AND APPROVED ...ALL THE WAY 


CONSUMER TESTED... Thousands of householders through- conditions. Tests show that when new Eye Saving White 

out the country used and approved new Westinghouse Eye bulbs are added to any retailer’s line, something wonderful 

Saving White light bulbs, overwhelmingly voting them best happens to sales: 

for modern home lighting. ... More people buy more Eye Saving White bulbs... 

RETAILER TESTED ... The selling power of these new light average up 120% over previous sales 

bulbs has been thoroughly proven under actual merchandising ... Other types of light bulbs benefit from the attention 
drawn to displays and over-all sales increase . . . total 
list value sold up 40% in one week. 

YOouRS SOON FOR EXTRA SALES AND PROFITS 
Westinghouse production is now working around the clock to 
bring you stocks of new Eye Saving White bulbs soon. Plan 
now to order the lamps you'll need to meet the big consumer 
demand in your area. You’ll make more... up to 21.7% extra 
profit on every bulb sold. And, you'll sell more... they’ll put 
new life in your light bulb business. New Westinghouse Eye 
Saving White bulbs are another example of the plus-profit 
products and programs Westinghouse has for you right now. 
Call your local authorized Westinghouse Lamp Agent or write 
Westinghouse Lamp Division, Bloomfield, N. J. 


NEW EYE SAVING WHITE BULB gives ORDINARY BULB has glaring 
all-over whiteness and brightness. hot-spot at center. 
No glare, no hot-spot, no harsh 


bicis ih @ you can BE SURE...1F ITS \ \ esti nghouse 


A 
ruc 
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Bare and Covered Power Cables 
Aluminum and Copper Super-Pararite’ Paraprene 





















































From Source to Service with 


PARANITE 


4™% __ PARANITE WIRE AND CABLE DIVISION 


g wet sere” 
% S 


era ' , Essex Wire Corporation Alabame; Ancheim, Californio; Jonesbor 
FORT WAYNE 6, IN DIANA Indiena; Marion, Indione 


MANUFACTURING PLANTS: Birmingho 
forn 


Control Cables 
Rubber or Thermoplastic 
































Sales Offices in all Principal Cities... Sold only through Recognized Electrical Distributors 
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looking tor 
Somet sieve 


XTRA\ 




















r 


8-Hi Unitrol 8-Hi Unitrol 


8-Hi Unitrol 
8-Hi Unitrol 





extra 
earned Unitrol th 
and dependability 


agree & Hi | 


te VI 
CUTLER. HAMMER 


CUTLER: "HAMMER 


Cutler-Hammer Inc., Milwavkec ./is. Division. Airborne Instruments Laboratory. foreign. Cutler-Hammer International, C. A. 


Associotes nadia er-Hamme Ltd Her-Hammer Mey 
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AC “CM” BUZZER 
Cat. No. 284 Mi 





AC UNI-PACT HORNS 
Cat. No. 121-U Megaphone 
Projector 





AC WEATHERPROOF 


KODAIRE HORNS AC “CM” VIBRATING BELLS 


cat 


No. 136 Cat. No. ATL-700 





Compressor 

Type 
AIR TRUMPETS 
Cat. No. 109-DC 
Cat. No. 110-AC 





_ 


KODE MASTER 
Page-Boy of your 
Organization 
Cat. No. 805 








Fahnaday il 


ES 


ee 


Office But 


Our business is 
communications 


7 “ L7 
ooo GO CCK chime ...a blast 


; ] ) 
OT a com plete audio-visual COMMU?) 


Sperti Faraday leads in the instant sound or sigh 
communication systems that speed today’s busin« 
institutional contacts. Whatever your problem 

whether simple or complicated our engineers are 

your service to assist you in designing the system t 

suits your needs. 

This service is available to users without obligation 
Simply call your nearest Sperti Faraday representative 
or write to Sperti Faraday, Inc., Adrian, Michigan 

In Canada, write Sperti Faraday, Ltd., Montreal 


SINCE 1875 DESIGNERS AND PRODUCERS 
OF VISUAL AND AUDIBLE SIGNALS 


Adrian, Michigan 


Specialists in: FIRE ALARM SYSTEMS « ELECTRICAL CLOCK SYSTEMS « HOSPITAL PATIENT OBSERVATION * CLOSED CIRCUIT TV « 
AUDIBLE. SIGNALS e ANNUNCIATORS ¢ CODED PAGING SYSTEM « SYNCHRONOUS CLOCKS « TRANSFORMERS « CONTACT DEVICES 
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More reliable soldering for industry! More profits for YOU! 


rdeat: 


PRODRRE. 
ggamee 


Af 


soldering tools 
'y Maintain 


& 





3 models cover 
all electronic 
and electrical 

soldering 


MODEL TC-40— 40 wotts. For 
printed circuits, etc $200 
go 


MODEL TC-60—60 wotts. For 
light to medium $goo 
electrical soldering list 
MODEL TC-120—120 wots. 
For medium to 
heovy electrical $1950 


soldering. list 


September, 1958—ELECTRICAL WHOLESALING 


mperature 


Greatest advance in soldering since the famous Weller Solder- 
ing Gun. And it’s bound to be a big seller. A new Weller 
Soldering Iron with Built-in MAGNASTAT Temperature 
Control does not overheat. Proper soldering temperature 
automatically remains constant. This means more reliable sol- 
dering, minimum tip redressing, less down time. 3 models 
available in 3 different wattages. 


Sensing Device is in the tip—The new 
MAGNASTAT Wellertip contains the sensing 
device—fully protected by a sheath of stainless 
steel. Tips are tapered for maximum heat transfer 
and premium plated for longer life. Replacement 
MAGNASTAT Wellertips screw on simply and 
securely. 


Here’s the answer to industry’s need for more reliable soldering 
by all production employees. Weller Magnastat soldering irons 
never overheat ... constantly maintain the proper soldering 
temperature. This also means minimum tip redressing . . . less 
down time. Sell these advantages and the features below to 
your industrial customers to build extra profits from this 
precise temperature soldering tool by Weller. 








There's a — SSH 


BULL DOG TAPE 


for every purpose 


@ FRICTION 





© RUBBER 
© PLASTIC 


RES ‘Ye or reg ayn, ryt Linas Torna ice yids a 
os 


a's 


pas: RH 1B; ss hfe" 


BULL DOG TAPE is a man’s best friend! 
Delivers thoroughbred performance every 
time. It goes on fast... sticks tight and stays 
tight. Splices neatly . . . extra strong and non- 
ravelling. High dielectric strength for com- 
plete all-around electrical protection. BULL 
DOG is tough, too... resists weather and 
moisture . . . stands up longer on the job! 


Sold only through verified wholesalers 


Another quality product of 


ee 
cplicing T WOVEN HOSE & RUBBER COMPANY 
i tall BS re), | "BOSTON 3, MASS 


Also manufacturers of Garden Hose - Nozzles - Matting - Stair Treads 
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en 
paces You Can Always Rely On RACO 


ADJUSTABLE BARS 


vy QUICKLY POSITIONED 
Y EASILY INSTALLED 





NEW STOP-LOCK 
SELF-GAUGING 


SERRATED NAILS ARE 


PRE-ASSEMBLED TO THE BAR \ 
\. aD @ 


Ready tor immediate installatior "ae 
gar ‘ r , | 
inting tor nails 


No hn 


SHALLOW OFFSET DEEP OFFSET 


Place gauging lug agains Straighten gauging it 


edge t raiter 
VY sil in place 


THE ONLY SAR ON THE MARKET WITH 
RIGID “RA’’” CONSTRUCTION 


RACO Adjustable Bars have been vastly 
improved. Note these extra advantages... 
pre assembled serrated nails for easy in 
stalling ... self-gauging lugs for fast posi 
tioning ... friction stop-lock that prevents 
bars from accidentally slipping apart. High 
quality electro-galvanized finish. Write ONLY 4 BARS DO THE WORK OF 

16 


today for new bulletin describing these 


super r Re : able B: , 
perior Raco Adjustable Bars Simplifies stock control requires less investment 


in inventory Two sizes fit most every iob 


A fRacoe ALL-STEEL EQUIPMENT INC. Avrora, Illinois 
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'..|\/\ THE ORIGINAL 
)|) | INDENTER FITTINGS 


Fz, 


Ba 
# ee 


Over 25 Years of Proven Performance 


— 


Protruding rounded red plastic 
lip of bushing prevents cutting 


of insulation— eliminates shorts. 


Full thread screws into all con- 
duit fittings. Lip of RED THROAT 


bushing protects thread from damage. 


Deep dished eight pronged lock 
nut is easier to drive on—screws 
flush to shoulder and digs into metal 
of box for vibration proof positive 


ground. 


Two quick squeezes with The 
Briegel Indenter and BM All 
Steel Indenter Fittings are set forever. 
Metal is pressed into metal for perma- 


nent installation and positive ground. 


EGEL METHOD TOOL) 


“ATNO.507 FAT PEND a ) 











POCKET SIZE INDENTERS 


Just 10” long, these new patented 
‘Sisetimduameil Vebiieh tin besah compound leverage indenters are 


ing insures smooth burr only plier size. Lighter to carry and 


free raceway for easy easier to use—the leverage does the 


fishing. No extra*work work. No. 607 for 2” and No. 608 
for %" fittings. 


METHOD TOOL COMPANY 
GALVA, ILLINOIS 


All B-M indenter Fittings are U.L. Approved as 


. 


CAS Sener AMOR 


concrete-tight and for general use (File Card £10863) 
Also comply With Federal Specifications W-F-406, 
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MONEY-MAKING 
NATIONWIDE PROMOTION 


yy 


COLORFUL 
FULL PAGE 
NATIONAL ADS 


in Octoberand November 


Living 

House Beautiful 
American Home 
House & Garden 


Total Readers 19,650,000 


yy 


ft 


special nationwide’ NEW FIXTURES— 


MOE, Ea 


introductory offer! 


FREE 
_ .9 | MERCHANDISING 
=== | MATERIALS 


MAIL COUPON TODAY! 


HOMAS INDUSTRIES INC. Ligh 
k * Dee “6 


nity, 
gy, 
RY 


; sure-fire promotions, now backed by an even BIGGER 
FULL PAGE color advertisements in MORE national magazines of proved | 
are tried-and-true SALES-BUILDERS for dealers. Contact vour M i 
NOW ...be sure to GET IN ON THIS BIG MOE LIGHT FALL PROMOTION 


illiy, 


% 
~ 


MR. WHOLESALER 


This Announcement Ad appears in publications 


THOMAS INDUSTRIES INC. 


LIGHTING FIXTURE DIVISION Dept. EL-9 


ui 
Ry Wy, 
“ny 


reaching your Contractors and Dealers. Now is the ee 
i) 
time to contact your customers ” Executive Offices: 410 S. Third St., Louisville 2, Ky. 


Wes 8S OPO) SONS OO Leaders in Creative Lighting 
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CLARK announces a 


NEW MANUAL STARTER 


that challenges comparison 


Compare these features 


® SMOOTH, POSITIVE OPERATION Unique 
design of over enter, toggle perating 
mechanism gives exceptional st 
snap-action opening and 
eliminates danger of « 
shock or vibration. 


RUGGED CONSTRUCTION 
molded of strong nor 
pletely shrouds operatir 
from dust and dirt. Bi 
flash-overs even under he 


STRAIGHT-THRU WIRING Line 


and load terminals at bot 


RECESSED OPERATING HANDLE 
accidental operation when in ‘OFF 
easy to operate, even with ¢ 
“RESET” and TRIPPE I 
indicated 


TRIP-FREE OPERATION - Wher 
overload relay trips and en 
cannot be reclosed unt 

cool to safe operating t 

not be held closed agair 


TEASE-FREE once pasate Snay 


annot be opened or 


LARGE, DOUBLE-BREAK, NON-WELDING CON- 
TACTS Long wearir tacts give 


extra long life and hi 


SIMPLIFIED MAINTENANCE Cont 
inspected and replace ef 
removing starter fror 


MORE FAIL-SAFE — Posit 
has dual operating sprir 
operating starter 


OPTIONAL THIRD- Line OVERLOAD - 
phase applications g 


@ Here is a new manual started designed to provide in each line, a third | 
or may adc fed i in 
standards of protection and performance normally wsphane 


associated with magnetic starters. It can be used wher- —— sare LOCKING FEATURES 
ocking devices i i t 

ever relatively small motors (up to 7 ¥2 HP) are started removal of cover wher 

- latch on the operating 

across-the-line, and remote control is not required. lock starter in “OFF 

released with the 

device also available ‘ 

in either “ON” or “OF? 


AND MANY OTHERS 


Compared feature by feature with other manual 
starters, the new Clark Type“CM” is readily recognized 
as the outstanding leader in its field. Some of these 
features are listed at the right. It is available in sizes 
0 and 1, non-reversing, reversing and two-speed types, 
open and enclosed models. 


Write for descriptive Bulletin 6002 CM. 





jhe CLARK (E) CONTROLLER Company 


Everything Under Control ] 1146 East 152nd Street ° ° Cleveland 10, Ohio 


N CANADA CANADIAN C Ls t s MITEC . MAIN OFFICES ANDO PLANT TORONTO 


\ 
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CONDUIT BODIES 


For many years, a large group of diversified industries has relied 
MASON for their precision engineered Die Casting requirements. They 
recognize MASON as a progressive forward looking manufacturer, capable 
of continually developing new techniques for improving quality. Our 
experience also includes the manufacture of many millions of machined Die 
Cast close tolerance assemblies 

In developing RED s DOT Conduit Fittings, we were able to call on out 
rich background of production know-how and diversified engineering 


experience to turn out a superior product 


RED ° DOT Fittings are die cast in aluminum they are engineered for 
strength and to stand up under the most difficult conditions 


Send for new illustrated catalog of complete RED e DOT Line 


Sold only through Authorized Electrical Distributors 


Look for the RED @ POl as your assurance 
of 100% inspection and guaranteed quality 


‘ Npbon Gs BOSTON 36, MASSACHUSETTS 
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YEW CROUSE-HINDS 


EXPLOSION-PROOF 


MERCURY VAPO 


LIGHTING FIXTURES 


For dependable security at low 
operating cost in hazardous locations . . . 


@ where long burning hours without interruption 
are involved, month in, month out 
@ where labor cost or trouble of relamping is an 
important factor 
@ where maximum lighting output calls for maxi 
mum economy in power consumption 


NOW ... offer your customers the one explos 
proof lighting fixture that meets the above req 
ments ... PLUS these well established advantage 


LONGER LIFE: 7000 hours, vs. 1000 | 
incandescents. 


MORE LIGHT: 55/lumens/watt, 
watt/ for incandesc: 
times more light. 

There’s profit and prestige in offering these 1 
vapor fixtures. They’re exclusive with Crouse-H 


giving you a long lead over your competition 


2 For comple l¢ de tails, call your Cro e-H 


Represen tativ 
TYPE EVA Explosion-Proof 
Lighting Fixture 


Available with or without guard, BN 
or reflector (dome, deep bowl, eS 


h w bowl, angle, orhighba : 
. allo bo : gre, 9g y) MAIN asec AND FACTORY: SYRACUSE, NEW YORK 
Crouse-Hind f 
250 Watt— National Electrical @ CONDULET® ELECTRICAL EQUIPMENT (Explosion-Proof and Cony a1) @ FLO 
Code: Class I, @ TRAFFIC CONTROL SYSTEMS @ AIRPORT LIGHTING and WEATHER MEASURING EQUIPMENT 
Groups C&D These products are sold exclusively through electrical distributors caps ers on engineering haere contact one 
of the following offices: Baton Rouge Birminghar Boston 3 : evelar 
Corpus Christi Dallas Sidees Detroit Houston 
400 Watt— Class 1, Group D Milwaukee New Orleans New York Omaha Philadelphia Pittsburgh tland, Ore. Salt Lake 
St. Louis St. Paul San Francisco Seattle Tulsa Washingtor Resident Representatives: 
Atlanta Baltimore Charlotte. Chattanooga Jacksonville Re na, Pa Richmond, Va Shrev 
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NEWS FOR THE INDUSTRY 


NAM, NAED Fight Legislation! 


@ NAED Letter to Anti-Trust Subcommittee opposes 








amendments to Robinson- Patman Act—declares they . seif-styled 


need ''clearing up" 


@ NAM calls proposals "badly conceived 
to entire thesis of the Act’ 


contrary 


ASSOCIATION 


Tor i NATHONAL 
D> 


e Assumed Title 
+} 


e Confused Language 
rs istributior 

“The whole direction of these 
against the grain of our 
distribution system, the basis of which 
is to get more goods to more 


pro- 


posals is 


people 
at the lowest possible price.” 


NAED Letter 


In letter writter 
Hooper executive 
to the Honorable Eman 


chairman of the comn 


cxpressed that wholesalers 


vehind the Robinsor itma 


; he¢ n 


ind 

the urgent necessits 

lication and ent 

e Only Regret All the 


wholesaling 


reement 
Meme 


the electrical Industr\ 


ilong with all other businessmen 


regret only that the law, either through bout 
faulty drattsmanship or unclear tech other 


interpretation has renerated specifically mentioned 1 the 


World 


ing and pricing practices letter went on 1 iv that the 
| 


nical 


widespread areas of confusion Jn e Confused Business 


stated that nd uncertal anguage the 


Continuing, the letter 


industry who suffici 


the members of the 


comply with the requirements of a ( at it tire purpo And 


genuine “wholesaler by performin 


the “legitimate wholesale functions of ndment 


volume buying, warehousing, delivery muddle the 


} ‘ 


extension of credit and other actual exists i 


holesale functions, honestly believe comply w 
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Wholesalers 
NAED 


e Stifling Effect 


} 


Words from NAM 


NAM 


e Price Discrimination 





vholesalers retail consumers 


Fatlut to grant such” differentials 


ould be consideres a price “dis 
rimination iltthough the bills do not 
mest the mount oO tne proposed 

differentials 


e No Discounts The effect of the 


t 


proposed measu . the NAM. said 


likely would be to preclude whole 
Sulers trom rece 2 customary dis 
counts on afl rtion of their pur 


ll directly to 
own outlets 


counts 





turers 

om granting 
Q ; liscounts to such large 
A ra | aon @ tee we Geek aoen 
EASIEST se Aon ree 


hains ol 


k "Dike ; | retailers that uy the goods 
FASTEST | - ‘ . ui Cnita Wal I or even 


ers, sucn a 


MOST ECONOMICAL | (“es hospitals. county poor “homes, and 


otner 
e Two-Price System—In opposing 


CONTROL FOR | At | aategenition, ta TAM pointed out 


ture customed to 


il | int, would 


POSTER LIGHTING 


SERVICE AND TIME SWITCH ca 2 sale to an independent tetas 


. . « pre-wired in ONE raintight enclosure 
to volume ¢ lor n sucn 

( the NAM stated, manufactur- 

ers would be required to “police” the 


operations of the wholesalers. 
(Ae A Ye : “The proposals are against the 


whole thesis of the Robinson-Patman 
ee Act. wi nw i ror te eflicienci 
eee P +} Corn h 


Astronomic or Plain-Dial Time Switches with or without mect 
anism for keeping time during power failures 

Quick, easy, economical installation... lug terminals for line 
and load connections accommodate up to #6 stranded 
wire without bends. Time switch and disconnect are 
pre-wired 


} 1h hun liy 
! h T Cll 


e Unwarranted Intrusion 


Fuses for over-current protection easily changed to meet 
Ctual load conditions and local codes 


STANDARD DISCOUNTS APPLY... 
SEE YOUR SIGN SUPPLY OR ELECTRICAL WHOLESALER NOW 


in industry 


“These proposals are badly con- 
ceived ‘ I ynd repair 
W 


in Canada: 
DOMINION ELECTRIC 
TIME CONTROLS, Inc MANUFACTURING CO. LTD 
MOUNT VERNON, NEW YORK TORONTO, ONTARIO 
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September, 


entrance to ground 


ALL THREE 


engineered for easy selling 


BY 


. packed with user advantages to 
bring you repeat orders: 


DUAL-GRIP ENTRANCE deawend 


Built-in connector clamp save ontractors 
time and money. No sp ul fittings eee 
for EMT... not 

conduit. Complete 


1”, 144", 114", 2”, 214", 
ENTRANCE ELBOWS 


. with the same built-in qua ility that has made 
Weaver heads and ground clamps profitable items 
for whe lesalers. Now vo u can sé lla omplete 
Weaver Service Entrance Line! Sizes 14” through 2” 


SURE-SAFETY GROUND CLAMPS 


The only complete line of bronze clamps 
for 4" to 4” pipe. Swinging tops for 
quick installation. 


STOCK YOUR SHELVES WITH SALES 
. sell the complete Weaver Service Entrance 
Line—the head, the elbow, the ground clamp. 


Samples cre available for demonstration 
No charge, of course. Write today... and 
specify exact items desired 


JA. WEAVER 


OG “4 


Fo 
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ARROW-HAR 
100 Amp. 
SERVICE 


n flexibilit 
imum cos 


Supply complete-line coverage 
with reduced inventory. 


With just 2 basic units, a Small Enclosure (8 
to 12 circuits) and a Large Enclosure (12 to 20 
circuits), plus A-H Add-On Branch Circuits, 
you can meet customers’ present — and future 
— needs. You stock and handle fewer parts be- 
cause parts are interchangeable. 


Design features increase customer-appeal. Parts 
are clearly marked to assure easy, correct as- 
sembly and installation. Add-On Branch Cir- 
cuits supplied with captive screws for positive 
contact. Neutral strips can be grounded or 
insulated. 

Write for free copy of Folder No. A-228 to The 
Arrow-Hart & Hegeman Electric Company, 
Dept. EW, 103 Hawthorn Street, Hartford 6, 
Connecticut. 


ARROW ( 








CALENDAR OF EVENTS 


SEPTEMBER 


Midwest Hardware & Housewares 
Show 


ivy Pier 


OCTOBER 


International Association of Elec- 
trical Leagues 

Annual Conferet 

Shoreham Hotel 

Washington, DA 

lalks, meetings 

Octobe! 


Lake Michigan Club 
Annual Meeting 
French Lick-Sheraton Hotel 
French Lick, Ind 
October ] 


Meetings, golf, entertainment 


New Jersey Council of Electrical 
Leagues 

Annual Conventior 

Atlantic City NJ 

October 10-12 


National Association of Electrical Dis- 
tributors 
Ist Annual Southern Region Con 
vention 
Edgewater Gulf Hotel 
Edgewater Park Miss 
lalks C onterences, golt tourna- 
ment, ladies’ program 
October 12-15 


National Electronics Conference 
Hotel Sherman 
Chicago, Ill 
Addresses, conference 


October 13-15 


Missouri River Club 
lown House Hotel 
Kansas City, Kansas 
Conferences, golf, ladies’ program 


October 16-18 


American Institute of Electrical En- 
gineers 
Fall General Meeting 
Penn-Sheraton Hotel 
Pittsburgh, Pa 
Meetings 


~ 


October 27-31 


NOVEMBER 


National Electrical Mfrs. Assn. 
32nd Annual Meeting 
Traymore Hotel 
Atlantic City, N.J 
November 10-14 





ALL NEW! 1958-59 EDITION 


G-E FIXTURE LIGHTING GUIDE 


Vow! Complete in one 40- ee color booklet 
| pa. 


select, group and merchandise fixture combinations 
for Light-for-Living. 

mix or match fixtures for Traditional, Contemporary 
and Transitional interiors 

handle large or small-area ceiling, wall, spot or 
flood lighting 

use the Lumen Count Method, easily, accurately. 


CORRELATED GROUPINGS 


and much, much more! 


es 


h a b at TT. 
KITCHEN LIGHTING <cnys 
COMBINATIONS : ‘ 








EXPANOEO CvUNOES 


® SPOT AND FLOOD | 
LIGHTING os 
“ho ja {n- = 
x w\ a ™ | 
ot} a ry x 
| 


Cpr = a 














If your business includes: ¢Selling fixtures * Work- 
ing with architects, builders * Wholesale or distributor 
contacts*Planning, designing for new construction 
or modernizing ... the Fixture Lighting Guide is for you! 


| ’ 


Progress /s Our Most Important Product 


GENERAL @@ ELECTRIC 
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BUSINESS 


INDEX for June 1958" 








NATIONAL PICTURE: 


he £n"> 
a 
~ 


/ 
INVENTORY 





Sales 


Inventory 


REGIONAL 


PICTURE: 


NEW ENGLAND 


MIDDLE ATLANTIC 


EAST NORTH CENTRAL 


WEST NORTH CENTRAL 


SOUTH ATLANTIC 


EAST SOUTH CENTRAL 


WEST SOUTH CENTRAL 


MOUNTAIN 


PACIFIC 1 8 


*For electrical apparatus, supplies distributors. Source 


Bureau of Cens 


% CHANGE 
June 1957 from 1 
147 7 
144 


INVENTORY 


% Change) 
ae 





From 
May 58 June ‘57 


5 4 3 


**Six months 1958 from six months 1957 
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Now... Two NewS 


_ 
QST-53-1 


QST-54-1 
4-Way 


The Arrow-Hart Quiette Tap Action Switch 
taps on or off with the gentlest pressure of 
finger-tip, hand or elbow anywhere on the 
button — truly electrical convenience at its 
finest. And now, addition of these two new 
switches — the small, compact Junior and the 
exclusive Arrow-Hart Interchangeable—makes 
Arrow-Hart the first and only complete line of 
Tap Action Switches available anywhere. 


ICTION LA {p-O 
ACHION SWI! ES 


Featuring quiet mechanical operation, Arrow- 
Hart Quiette Tap 
structed to insure long life and maximum elec- 
trical efficiency. They operate on full voltage 
without relays and provide 


Action Switches are con- 


safe control for 
incandescent or fluorescent lights and house- 
hold appliances. Here, in fact, are tomorrow's 


switches . available today! 





[/j/ arrow €U) narr \_Juiette 
“ TAP ACTION SWITCHES 


THE ARROW-HART 


Stocks are now 
available at your 


TAP ACTION SWITCH 


. is the only switch of this type 
now available. It is available for 15 
or 20 ampere operation at 120 
277 volts, ac only. Switches are 
totally enclosed, have heavy silver 
alloy contacts, and can be installed 
in any position. Meeting Federal 
Specification W-S-893-A, they are 
approved for control of incandes- 
cent or fluorescent lights to full 
rated capacity and can be used to 

QST-201 control motors where full load cur 
rent does not exceed 80°, of the 
current rating of the switch. Sup- 
plied with binding screw type ter- 
minals. H&H Specification Grade 


THE ARROW-HART 


Distributor 








TAP ACTION SWITCH 
QST-203 . . . was developed to provide con- 


venient, quiet operation at a lower 
SPECIFICATION GRADE cost than our Senior Tap Action 
Fits any standard interchangeable Switch. The Junior Switch meets 
wall plate Federal Specification W-S-896-A 
and is rated at 15 amps, 120-277 
volts, ac only. Supplied with bind- 
ing screw type terminals 








Dimensions are the some for all 
Interchangeable Tap Action Switches 


Tite 


120-277 VOLTS A.C. 15 AMP., 120-277 VOLTS A.C. 
CATALOG NO.* 








DESCRIPTION CATALOG NO.* eOperating buttons 


| can be supplied 
QST-201 Single Pole Qs-51 Single Pole ey ™ 
QST-202 Double Pole QS-52 Double Pole add “LT” to the 
QST-203 Three-Way QS-53 Three-Way catalog number 
QST-204 Four-Way QSs-54 Four-Way 
































*THESE NUMBERS INDICATE BROWN. ADD “I” FOR IVORYLITE 


. Up , 
4% vj 


Pin CE 


—-_ 
Please send me product literature giving complete information A a ROW A i 
on the Arrow-Hart INTERCHANGEABLE, Junior and Senior 
Quiette Tap Action Switches 
NAME _ : . | 
ys | 
POSITION : Kuli since 1890 
COMPANY 7 a ‘ 
CO. ADDRESS 


CITY 





OF 5 5 1 OF a 








1S EASIER AND QUICKER TO INSTALL 


PLASTIC INSULATED CONDUCTORS are clean, easy stripping, with solid 
clear colors, and minimum diameter for easier installation in boxes 


PAPER TAPE which is tough, moisture-resistant yet easily removed, gives 


5 


protection to the insulated conductors 


INSULATED BUSHING for protection against sharp ends of armor, furnished 


with each coil of cable 


BOND STRIP UNDER ARMOR is used in all sizes. A flattened aluminum bond 
ing wire in contact with the under side of each convolution of the galvanized 


steel armor assures a permanent, low resistance through armor to ground 


PREFABRICATED BREAKING LINES. At intervals of every 1!2 inches on 
CRESCENT ABC Armored Cable you will find a small cut mark. This cut 


mark shows the location of a prefabricated breaking line inside the armor 


Only a few short strokes of a hacksaw guided by the cut mark are required 
to cut through ONE outer ridge, and a bend by hand severs the armor. By 
actual test, this saves 30% of the time ordinarily required. A clean separa 
tion results, with no sharp edge. There is no chance of injury to insulation 
because only one OUTER ridge is cut 

The prefabricated breaking lines in the armor are so made that THERE IS 
NO REDUCTION of tensile strength, bending qualities, crushing resistance 
or electrical conductivity. This armor construction meets all requirements of 


Underwriters’ Laboratories 





pe Pa .. 
& 
% 
ey 2 
* ats : r 
y Pt ok fee - ; . OVER 
/ 70 
\ VYaie} YEARS 
wee © oe 
* oe. - EXPERIENCE 





CRESCENT INSULATED WIRE & CABLE CO. 


Trenton, New Jersey 
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Combine Your 
Porcelain Orders 
with 


Mast Kits! 
y ange. 





SAVE | 


Freight costs! 
Combine 

) PORCELAIN 
PRODUCTS 
MAST KITS with 
wireholders to 
make prepaid 
shipments. 


a 





Send for 
NEW Mast Kit 
Brochure 


Electrical Porcelain 
Since 1894. 


Porcelain Products, Inc. 


cagty, ono 


THEN — Leff Electric's off 


areas 


were vercrowded, 1is- 
hampered efficiency 


tractions 


Tt TW 


in 
Uay 


10% More 


overcoming the 

Leff Electric 
Ohio may 
have an answer that'll help leave the 
confusion of over-crowded working 
conditions far behind. 

The fuel? A system called 
Wall,” product of the E. | 
man Co., Cleveland. Before 
of the wall, H. Leff 
supply company which specializes in 


Having trouble 
“space barrier”? H 


Company of Cleveland, 


Divider- 
Hauser- 
installa 
tion Electric, a 
contract electrical supplies and light 
ing fixtures, was plagued with the 
and confused working 
in the office. Distractions 
and the work 
was often ten days to two weeks be- 


overcrowded 
conditions 
hampered efficiency, 
hind, in handling orders and getting 
In addition, the 
wished to expand the area 
the display of lighting fix- 


out the general work 
company 
used for 
tures. 
The 


come, 


problems 
The small appliance display 
irea on the first floor of the 
story building was eliminated, and the 
partitioning installed. The 
operations were then moved to the 
first floor the and the 
enlarged lighting fixture display was 
set up in the old office site on the 
second floor. Twenty employees were 
the relocation, but the 
continued steadily throughout 


were easily 


over! 
two- 


Was office 


from second, 


involved in 
work 


he move. 


Details of the Wall 


Ihe wall consists of steel panels 
and glazing that forms work units 
open, cluttered floor space. 
Movable walls are easily installed and 
may be taken down and re-erected 
without difficulty if rearrangement 1s 
offered both 


from 


juired. It is low and 


Efficiency 


More Work, Service 


iding gat and par 


post 
posts pane 


lineal irtitioning wer! 
installed he fice which 


1 


irea, 


covers compared with 


1,557-sq. f oO he old office are: 


Installation rtitioning has 
increased efficiency in the office 
by 10 saving of $7.498 


ally n will 


annu 
more than pay for the 
less than 
Barrie, of 


cost of le partitioning in 


a year, according to Tom 
fice manager 
e No Additional Help 


equipment purc 


the wall, was a 


The only 
hased in addition to 
key punch machine 
No additional help to bring about the 
10 ncre needed 


ased efficiency was 


e Ease in Expansion—Future expan 
sion, from today’s small operation to 


a larger one, will be eased since the 


operations have been departmental 
Barrie 
which previously went 
tenth of the 
mailed on the 
immediately after the relocation 
e Intangibles—H. Leff Electric ex 
pects will the 
operations The 


improved 


ized. According to statements 
the 


were 


month 


out on 
later, 


second of the 


month or 


increased good trom 


more efficient office 
morale of the workers has 
added privacy and 
cluttered and dis 
Better service will 


stated 


because of the 

eradication of the 
tracting conditions 
be afforded to the 


Barrie 


customers, 
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new design 


Hommer Drive,Anchors 


are eaciet to drive 
... hold more weight 


The DIAMOND DHD Hammer Drive 
PN aie ME ticlilelelceMulelislile Mmictti-il-iamiels 
the telephone and utility fields for nearly 
30 years, has now been greatly im- 
proved with a newly engineered de- 
sign, featuring 
Internal Ribbed Construction 

The addition of these ribs provide 
variable radial expansion for tight fit 
actelelgel( SS MolMmcclsleliioli Mi Mile) (Mi) 4-eie le 
veloping the greatest sustained holding 
power ever possible. Aluminum anchor 
and hot dipped galvanized nail — a 
completely rust-proof anchoring unit. 


STANDARD APPLICATION UNDERSIZE APPLICATION 
Pressure of nail against ribs ex- Wedging action of nail against 
pands shield outward forming a ribs flattens them around nail 
tight, secure fit in hole. shank os they transmit pressure 

outward. Grip is firm and positive. 
Hammer it home and it stays put 


Metal Won't “Creep” 


“creep 

Anchor withstar 

tainec loads JAMOND 
complete | ~f 
cessories. A 
qualified distrit 
nformation tod 


DIAMOND EXPANSION BOLT CO., INC. 
500 North Avenue * Garwood, New Jersey 


Stocking Warehouses: Atlanta, Boston, Chicago, Dallas, Denver, Detroit, Los Angeles, New York, PI 


San Francisco. Seattle. St. Lor Washinaton, D 3 Also Montr } nt ind 


¥ 
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Trade Show ldeas: 
Combine Your 
Mast Kit Orders 
with 
Porcelain! 





4 The big, outdoor 
“sideshow” displays... 


... and the pointed indoor 


product demonstrations — 
SAVE Freight costs! 


they spelled success for... * 


Combine PORCELAIN 


PRODUCTS WIREHOLDERS . 
with mast kits to make Graybar's Tool Fair 


prepaid shipments. EW TOOL DEVELOPMENTS 


and a char ce 
A complete, quality line of ict 


i1CLION 


see them 


secondary service materials rect 
engine 
( Oompany § San ng id hy 
hing by Nye 
ring and angle 
y Price & Rutze 


play wagon ol 


GOoT 


tions resulted in reased orders fo 


ich tools reports \ White, man 
ager, inside construction sa’es for San on connec 


of some of tor nd fittin ~ Thomas & Betts 
the tools themselves undoubted! tools of Thor 

tabl electric 
ction by Veloc 


Francisco. Door prizes 


in added incentiv to attend 
[he Tool I 
] 


Ir Was announced 
two circular i 


a 
etters to Graybar cu itv Pow Dexion structures 
tomers. It opened at 8:30 a 


= é i : a.m. and made up bi cme Steel Company's 
ba § we Fs staved open all day until 4:30. A buf Dexion Ivision 
a iet to the ¢ 


lunch from a lunch wagon in the In additior itside displays 
parking yard was served those com Dexion wa 
ing at noontime and coffee and dough 
nuts during the rest of the day 


Displays and 


mount a Moe 
Electrical Porcelain 


residential light 
Since 1894. 


splay at the sery 
ice counter in the city sales room. 
demonstrations in Gordon Colwill, general sales man 
RB. Ae ° Pp lucts Ine cluded: a conduit bending demonstra ager of inside construction sales from 
orcelain FLO ’ “ tion by the Black Hawk Manufactur- Graybar’s New York headquarters, 
CAREY, On10 
? ng Co. representative; Diamond Ex was a visitor to the fair 
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Yes, you can save cable dollars 
when you go to higher voltages! 


For 15 kv and up—consider Anaconda Durasheath 
rubber-insulated, neoprene-jacketed power cable! Its 
lighter weight, flexibility of installation, ease of splic- 
ing may mean lower installed costs! 





ANACONDA DURASHEATH ALL-PURPOSE POWER CABLE 


INSULATION 


SEE T 


em ANACONDA 


FOR DURASHEATH CABLE 


Anaconda Durasheath is 3 cables in 1, because... it can be installed — 
IN DUCTS AERIALLY UNDERGROUND 








PERFECTION I$ MOT AN ACCIDENT 


REVOLUTIONARY 
ONE PIECE 


STANDARD 
ATTACHON 
SOCKET 


732 


6 UL Listed 
250V CSA Appr 


GREATEST 
IMPROVEMENT 
EVER! 


Wires 4 times faster — with no finger wear 
Swivel open top — sit wires in channels — 
“Click” close top .. . it’s that simple. 


CAT. NO 
660W 


There are no parts to lose. Hook is permanently 
attached. Side spring secures lamp, prevents 
vibration. WEATHERPROOF, of course — and it 
weighs 1/3 less for less strain and sag on line. 
A handsome replica of the LIBERTY BELL, with 
the famous inscription ‘Proclaim Liberty 
Throughout The Land’’ — it is appropriate for 
all signs, streamers, decorations. 


| Competively priced It will be a “best 
seller’ fast. Be in on the ground floor 

| show if sell it — cash in on its revolution 
| ary new features — and write up the extr 
business that goes with if 


Samples? — They're free — 
ask for Eagle No. 732. 


Sold thru wholesalers only. 
"Perfection is not an Accident" 


EAGLE ELECTRIC 
| Co Ol OP | | Om 


LONG ISLAND CITY 1, NEW YORK 








Catalog Ideas: 





VALUABLE SELLING TOOL for 


Tailored Catalog Pays Off 


Y MAKING anes individualized 
BS catalog suited to the particular 

needs or interests of each person 
or company to whom it is presented 
Empire Supply Co., Inc. of Visalia 
Calif. feels that it leaves a personal 
salesman on the premises to work for 
it between its salesmen’s calls 
e No “Give-Away”—Catalogs to th 


‘ 


company are no casual “give-away” of 


manufacturers literature thrown to 


gether in a binder. Proper make-up 
and follow-up on the catalog is con 
sidered as important a sales tool 
the field contact itself 

To make it so, 


maintained for filing of manufacturers 


a catalog room is 


literature and make-up and _ record 
keeping on the catalogs the compan’ 
issues 

Since Empire Supply is a distributo 
of electrical, plumbing, heating, and 
it would be waste 
ful to provide all customers with all 


industrial supplies 


catalog information on all lines the 
firm carries 

e Tailormade—The individual cus 
tomer is handed an assembled catalog 
containing the specific lines in which 
his interests lie. These catalog sheets 
are put in an attractive leather loose 
leaf binder, on which an insignia de- 
veloped by Frank E. Johns, Sr., presi 


dent and general manager of the 


company, h 
photo, above) 
e No Price Book—lIt not a price 
hook ilthougt tt F ‘TY 


some catalog 
ines that include pr sheets. A check 
heet h i on which to 
check ou tr | [ Catalog and 
niormatior 


Various 


» de 
livered in per D iles in The 
salesma instruct 
the recipient on how to use it so that 
it will remain there on the 

to sell for him in h ibsence 
e Regular Duty art of the sales 
man’s 


premises 


responsibility to check up on 
the use of the 
calls. If he finds it not in use. he 
takes it back. If he finds it dusty o1 


dirty, he is to change the 


catalogs on his regular 


sheets, clean 
t up, and put it back on the desk 
where it will be a daily work tool fo: 
the custome! 

Top sheets are used to classify the 
contents, according to a table of con- 
tents. [he same numbered section is 
used for either electrical or plumbing 
where there ts a similarity of kind or 
purpose—for example appliances, or 
heating devices, or conduit and pipe 


Stock in the 


classified 


warehouse is likewise 
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HERE’S aah PROTECTION 


~, 
Se aw 
WW-C-581c 


SHERARDUCT 


2 yal, [ome el oy.\ é 32) 


\ 
<< 
ee 


I ean ltr Ney Ae me or 


NOW galvanizec Sherarduct is coated with NEW 





— 4 


MVC 


the modified vinyl copolymer that provides the most 
effective barrier against corrosive agents of all kinds 


National Electric has developed a new way to combat 
conduit corrosion. It is called Formula MVC-1, a new 


modified polyvinyl chloride resin coating that’s available 


only from National Electric. 

Here’s what MVC-1 does to even further increase the 
protection against corrosion offered by the Sherardizing 
process of galvanizing. 


RESISTANCE TO CORROSIVE ATTACKS—lIn accelerated 
salt spray, sulphuric acid and caustic tests conducted by 
the Pittsburgh Testing Laboratories, new Sherarduct 
with Formula MVC-1 far outlasted all hot dipped and 
other high-grade coated and galvanized conduits tested 


RESISTANCE TO FLAKING—Formula MVC-1 makes a 
tight, uniform, adhesive coating that withstands bending 
without cracking or flaking. 


Shera ci 


TEMPERATURE RESISTANCE—Formula MVC-1! is ex- 
tremely resistant to high and low ambient temperatures 
and will withstand the majority of all industrial tempera- 
ture conditions. 


NOW ADD THIS NEW CORROSION RESISTANCE TO 
SHERARDUCT'S OTHER FEATURES 
1. The Sherardizing process of galvanizing that alloy 
zinc with the conduit walls. 
Normalized, highly ductile steel for easy bending and 
threading. 
Zinc protected threads for complete end-to-end pro- 
tection. 
These are the features that convince architects, engineers 
and contractors it is best to specify National Electric 
Sherarduct when real corrosion protection is required 
Write for complete information on new Sherarduct today 
Listed by Underwriters’ Laboratories, In 


rea Conauit at 


Rational Electric Products Corp. 


NATIONAL 
CTR 


PITTSBURGH 22, PENNSYLVANIA 


SALES OFFICES LISTED UNDER 


Bennett Assvviates, Inv. 


Sa/es Offices and Warehouses in Principal Cities 





INDUSTRY-WIDE PROGRAMS 


i Wiring Sales Campaign 
¥ you can thread 47’ 4%27' 5” and 6” = Waged by Public Utility 


CONNECTICUT An all-out ef 
fort to list the lesmanship of 
1958 com 


conduit with only | //)@ set of dies slectrical contractors in its 1958 con 


quate wiring for commercial use as 
a the focal point, has been made by the 
with the , . Connecticut ght & Power Co 
ae ane, ’ e Promotional Pieces—A letter from 
a’. f 4 : the loca commercial representa 
complimen 
Commercial 
handbook was 
actor in the 
step, NWB’s 
Business,” was 
manner to 
all the 


to Promote 


How’s Your Electricity? 
is Steaming 
NWB sale 
del neurit t i prominent 
role out in the Texas Panhandle 
© Value of Concentration 
vestert Public ervice Co 
the val f 
ram of advertising to the commercial 


lighting market covering food 
Stores, offices, drugstores and restau 
rants in individual mailing campaigns 
Mailings t ymmercial customers in 
-ach group begins with Southwestern’s 
Planned Lighting Pays Profits” and 
winds 1 1 personal letter from 
the local lighting specialist along with 


Jam-Proof for safe thread- Only 1 Set of High Speed 
Ine by power! Or n ind Drive Dies threads | ,4 ‘5’ and6 
pinion kicks out automaticall conduit. 2 quick release knobs 

ll thread cut. Die for fast size settings. Adjust 
n able for tapered or straight 


the reply card 


e Distributors Contacted—The util 
ity lighting man personally contacts 

Plate Type Workholder sets to size before putting i. wa: gies “tx wii 
on conduit. Just one screw to tighten— no bushings needs. makes footcandle measure 


over or under size threads. 


ments, offers a recommendation suited 
What’s more the new No. 161 has all the time-saving and proved to his needs. Lighting lavout or pro- 
performance features that have made the Riteip 65R-TC and posal is prepared. taken back to cus 
4PJ Threaders the world’s most popular. Be ready for customer tomer. and mailing job is done. The 


. order your stock of 161’s today! lighting man works with lighting 
equipment distributors, and often the 


electrical contractor who will give 


demana.. 
to customers 


yr bids 
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MANUFACTURER EXPANSIONS 





MILESTONE ir 


BIRMINGHAM \ 
irked the opening of a new offic 
varel for the Anderson Electric 
Corp. rmingham, Ala. Ih 
buildu ( ted Pittsburg! P 
‘ 4 : 


HICKSVILLE, N.Y Perfect- 
Line Mfg. Corp., Hicks‘ I | 
N.Y. has announced the firt 


» the mar 
flex ( 


; r 
SiUid 


NEW YORK 


Silvray Lighting, 
Inc., has expanded into Ut I 


marKkel 


is the only 2,” to 4” 


ROMI N.Y Rome 


gp tema egpostangrea Seaigg ” “A geared threader that’s 


full facilities are expected 


operation sometim n Sc 

NEW YORK Allied Controls Co.. 
Inc.. New York, las announced Ut 
formation of the ntrol Cx 
of Canada, Ltd P 
Montreal. 


NEW YORK—tTIhe Allen-Bradley 
Co., Milwaukee, Wis., has moved its 
New York office to the new 22-stor 
office building at 630 Third A 
N.Y.C, RitaiDS 4PJ 
today! 

ATLANTA Westinghouse Elec- 
tric Corp., manufacturing and repair 
div., has announced it will build 
new plant in Baldwin, Fla., with 
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GETTING 
What They Want When They Want It 


iS IMPORTANT NOW 





Hand=-to-mouth inventories of wire prod- 
ucts today emphasize the vital impor- 
tance of prompt deliveries. Never was 
immediate availability more necessary 
eeeand that's for sure! 

This market was MADE to order for 
CORNISH. With 15 strategically located 
warehouses, stocked with quality wires, 
cables and cord sets, we can guarantee 
24-hour service with no IFs or BUTs 
eeeand that's your bread-and-butter 
reason for plugging CORNISH now. 


CORNISH products, modern put-ups and 
incredibly fast shipments give you the 
big edge now. Build customer satisfac- 
tion in a trying period -- good will for 
tomorrow <= and solid profit on every 
transaction -=- by concentrating on this 
Blue Chip line that provides extra mer- 
chandising advantages. 


Bahr 


SALES MANAGER 


CORNISH WIRE CO, inc. 


New York 7, N.Y. 


Support your loco! 
ADEQUATE 50 Church Street 
WIRING BUREAU 


Progrom.. 


Producers of Quality Wire Products 


for Home, Farm and Industry 


planned 18,000-sq. ft. of shop and 
office space. Construction is expected 
to get underway in the latter part of 
"58. Completion is slated for mid-’59 


A. B. Chance Co., Centralia, Mo 
has purchased the Chehalis, Washing 
ton Crossarm Plant of the Joslyn 
Mfg. and Supply Co. This Washing 
ton plant will expand the company’s 
crossarm production facilities which 
include 5 American Crossarm and 
Conduit Co. plants acquired in 1957 
On June 30th, this company was dis 
solved into the A. B. Chance Co., 
from a wholly owned subsidiary, and 
will now Operate as the American 
Crossarm and Conduit div. of the A 
B. Chance firm. Fred Masterson, wh« 
was president of the American Cross 
arm and Conduit Co., Is now vic¢ 
president of A. B. Chance 


General Electric Co.’s lamp divi 
sion is resuming construction of 
$5 million research, engineering and 
administration building in suburban 
Richmond Heights (Cleveland), for its 
lamp glass dept. The project was 


among the casualties when GE de 


ferred a major segment of its capital 
expenditure program in December of 
"56. Partial completion of the one 


story, 150,000-sq. ft. structure is now 
slated for late this year. Other ex 
pansion projects listed by the division 
are in Euclid, Dover, Circleville, and 
Bucyrus, Ohio 


EKCO Products Co., recently di 
versified its line of special products 
for architects, engineers, contractors, 
distributors, and building craftsmen, 
with the purchase and introduction 
of Lighting Dynamics, formerly 
known as the Ruby Lighting Corp 
Los Angeles, Calif. The new com 
pany line provides EKCO with a full 
line of fluorescent fixture designs 


I-T-E Circuit Breaker Co., Philade! 
phia, Pa. has acquired all outstand 
ing capital stock of Canadian Por- 
celan Co., Ltd. of Hamilton 
Ontario 

Carl Morden, former general man 
ager of the company, has been named 
president and general manager. Other 
Officials and operating management 
will remain unchanged 


Hitemp Wires, Inc., Westbury, L.l 
N.Y., have announced the opening of a 
new office of the C.F.L. Co., sales 
representatives for the firm, in Salt 
Lake City. The office will serve Utah 
and Wyoming, with J. C. Rowley in 
charge 


Halo Lighting Products has recently 
occupied their new, 32,000-sq ft. plant 
and sales offices on Chicago Ave., 


Chicago, IIl. 
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New concept in construction fastening means 
continuing profits for you—when you sell the 





REMINGTON 


ower Mate “= 


...Plus choice of 4 interchangeable Stud Driver Kits — 


- 





K-1. CAPTIVEZSTUD KIT—< K-2. LIGHT-DUTY KIT- K-3. MEDIUM-DUTY KIT EDIUM- AND HEAVY-DUTY KIT 


4 with 


a 
Most versatile tool ever designed for ——- 
fastening wood or metal to concrete or steel Remington QU PON 

Mate"—which is adaptable forall ight, med or creo STUD DRIVER 





or lal sale, Dut ye 
| of Remington 

rr complete infor 
0 1 and mall 
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Its'on ... it’s off 


with the slightest nudge, tap or press 


NEW a.c. 
presSwitch 


_1500° 937° 
i 


gous @eeer 
~720800° 
saneor 

cae one 2 


-E\/ 968" 
yi 


39:38. 0 
o 90 ee 
a 200 

p26" > ; 


ce0eoreeeoe 
5 99999000: 
SASSI 


? F048 br hettes 





Button Style 




















WIRING DEVICE 
OFFICE AND WAREHOUSE 
LOCATIONS 


Bridgeport 2, Connecticut 
State ond Bostwick Streets 


HARVEY 
HUBBELL, inc. 


HIGHEST QUALITY 
WIRING DEVICES * MACHINE SCREWS 


Chicago 7, Illinois 
37 Sovth Sangamon Street 


Los Angeles 12, California 
103 North Sonto Fe Avenve 


San Francisco, California 
1675 Hudson Avenve 


IN CANADA 
Dept.D BRIDGEPORT 2, CONNECTICUT Storborovah, Onterie 





William C. Croft Clarence L. Steber 
Pyle-National Acquires 
Steber Mfg. Co. 


Pyle-National 
has contracted to 


CHICAGO 
a I 
acquire the Steber Mfg. Co., Broad 

| W } t esident 


( Croft 


Englewood Announces 
Automation Service 
Engl 


sectronic ing 
tomation con 
new department 
ering service 
ngineering 

{ il contractors 
detailed informa 
n equipment and 
pecific require 


} 


ikes | char 
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Steel mill service... proof that your customers 
will be satisfied when they use Okocord portable cables 


The charging machine 


.* . al 
cord flexib e cables. They 


1 
heat and 
about 
enters 


everv 


them to rememb 
are used for tough application 
they’ve been proved in service in 
in every other kind of plant. The 
sheath has superior flame resistance 





Gough Industries Expands 


LOS ANGELES ( igh Industries 


Inc n nn Se uf onsu tion 


of a nev 34 UUU if irenouse 
I OS Angeles 

e Sensitive Reactor 

execul ) 


March Named NAED 
Committee Chairman 
NEW YORK—The N 

f Electrical D 





The GE4065 ASA & NEMA standard 

grounding outlet is a good example 

of the high quality you get in all 

G-E specification grade wiring de- 

vices 
NEMA Fan Contest 
Awards Made 


NEW YORK—W 





ympared with $70.0 000 in 1948 


Shipments for April and May of 1958 
were 10°: higher than those in the 
same two months of 1957, he said 
e Spring is the Time—Tt! 


ont 


General Electric Specification Grade Wiring Devices contribute est 1 
to the best reputation of the man who recommends or uses them. os A ak en 
Choose from the high-quality G-E line for easier, more profitable, r ae ‘alia 
more dependable wiring installations. General Electric Company, uate in dealer’s stores. and to reward 


Wiring Device Department, Providence 7, Rhode Island. ee er Oe eee 
kiy the t y] aware that 


ry j " nri y not f mt . t ime 
c hip Uaed | owe # y j I - s the time 


e New Product Advance—Because 
GENERALG® ELECTRIC = =" S355" 
Continued on page 116 
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en . 
DIAMOND PORTABLE CORDS 
in RED-D-Prene’ and BLACK DIAMO 
Portable cords for mill and plq 
signed with tough, oil-resistag 
(Mill Duty) neoprene sheaf 


dustrial Red for ready . 
durable Black Diamond —— Fg 
— ‘ 


DIAMOND 
Small Diameter § 
Flame and moi 
DTW is thermg 
size lets you 
isting cond 
colors. U 


an 


DIAMO 

Cable 
May be 
to building 
places not s 
Listed by Unde 


DIAMOND DuF" 
Thermoplastic insulated 
metallic sheathed cablé 
and has excellent resista 
corrosion, fungus, abrasion. 


DIAMOND ABC Armored Bushed 
Flexible steel armored cable ideal 

for general lighting and wiring in no 
proof homes. Two, three or four condué 


DIAMOND RANGE CORD SET 
Diamond three-wire range cord sets are 
36” long. Have rubber molded cap, molded 
on rubber jacketed cable—oare complete 
with steel strain relief. UL approved. 
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» Wire and Cable 
* 


— 


Po 


AY 
eS 
; — 
<> o 
<> Be 
. > y 
<a 


“4 


nown for Reliability 
Performance and Delivery! 


Diamond Wire Products are accepted as being 
the best in the industry. A continuing program of 
production control, research and product 
development helps maintain this reputation. And when 
your order for a Diamond product comes in 


. the goods go out, promptly and with no delay. 


DIAM ON D 


WIRE AND CABLE COMPANY 


Sycamore, Illinois 
Birmingham, Alabama 














Cites ‘Inspiration’ Lighting 
As Sales-Increaser 
LOUISVILLE—A 

















Program Readied to 
Study Ballast Heating 

( | | \ I | ANT) 4 4 oT ; 
nt t ‘ n Ballast Mar 





Niot 


\ 


New house? Old house ? 


...for every room in any house 


New NAED Members 


fom om aen. mm ame 4 
Eke Steat- 


Py INOUSTRIAL « COMMERCIAL - RESIDENTIAL 


WIEGAND COMPANY 
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How doee your 
wire and cable 
cupplier 


etack up ? 


Direct sales assistance. 


H 


National advertising. 
Quality products. | 


‘ 
I 


Personalized service. 


\ 


Well-rounded product line. ) 
look to | 


] 


ROME CABLE 


GS @ FB P O R A T l O N 
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Skilled mechanics .. . increasing 
thousands of them every year 
...feach for and buy Channellock 
pliers. They like the positive 
gripping...the rugged strength 
...the precision balance...the 
full-polished finish at no 
extra cost. 


Cash in on this growing 
preference for genuine 
Channellock quality pliers. 
Stock the complete line... 
and let the fast-selling 
Channellock No. 420 
lead a new profit-pa- 
rade in your store. Send 

for our new catalog. 


Champion DeArment Tool Co. 
MEADVILLE 
PENNSYLVANIA 


Board Plans Conference 
On 1959 Outlook 


NEW YORK | 
t ( ! B 


Graybar Announces 
New Appointments 
NEW YORK '¢ I 


specialist 
In April 
made mana 
ral dept., the 
his current 
appointment 
e Managers \ saxon 
branch manager at ckson. Miss.: I 
P. Kempen : nch manager at 
Corpus Christ ex.: M. J. Sullivan 
iS Manager at oungstown, Ohio; I 
Ft. Worth, 
S Operating 
ed on page 120 
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NOW! 
an improved armored cable that has 


..- bonding strip in all sizes 
for greater safety 


. permanent and positive 
conductor color-identification 


... easier, cleaner and 
quicker installation 


COLUMBIA 


ARMORED CABLE 


ve ACT 


The big difference in the improved,Armored Cable, Type ACT, is the thermoplastic 
conductors. Columbia ACT strips cleaner and quicker, has permanent and 
positive color-identification on each conductor, gives more room in junction 

boxes and receptacles, and makes for neater and faster installations. Bonding strip 
in all sizes makes Columbia ACT safer wherever Armored Cable is used. Order 
it today. 


Approved by Underwriters’ Laboratories 


255 Chestnut Street Brooklyn 8, N. Y. 
Serving the Electrical Wholesaler Since 1912 


fo COLUMBIA CABLE & ELECTRIC CORP. 


hl. neame 2280266 s 66» be Oe SEA CHEE OD DODO OODRADO OOD 


Sales Representatives in the following Cities: Atianta, Ga.; Boston, Mass.; Charlotte, N. C.; Chicago, Ill.; Cleveland, Ohio; Cincinnati, Ohio; Dallas 
Texas; Detroit, Mich.; Glasspe?t, Pa.; Houston, Texas; Kansas i Me.; Les An tes, Calif.; Minneapolis, Minn.; New Orleans, La.; New York, N. Y.; Philadel 
phia, Pa Portland, Gre.; St Louis, "Mo.: San Francisco, Calif.; cattle, Wash.; Tulsa, Okla.; Utica, N.Y 
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NEWS 


Continued from page 


NOW '! Leviton adds Salata 


Finegan is operating manager at 

b 7) d . . d Washington, D. ( I A. Peterson 
Ok6s an Sl le Wire is district Operating manager at Seat 

: tle, Wash.; ¢ M. Newbill is district 

sales manager at San Francisco, and 


devices to the specification [iow 


it Dallas, Tex 


(5000) grade line ! AIEE Farm Conference 


Slated for October 
NEW ORLEANS—tThe American In 


stitute of Electrical Engineers has an 
nounced that the fourth annual Farm 
Electrification Conference will be held 
in New Orleans, La., Oct. 20-22, with 
headquarters it the Hotel Montele 
one 

Sponsors are the New Orleans Sec 
tion of the AIEE and the Farm Elec 
trification Subcommittee of the Do 
mestic and il Applications 
Committec 


es 


Representatives fron lectric util 
ities, equipment manufacturers, rural 
electrification groups and others in 
the fal 


Ir 
are 





National Lighting Show 
Set To Go 


No. 5096 NEW YORK—With x months still 
Duplex U-Ground | to go, the second National Lighting 
Parallel receptacle I xposition which will take place 
New York’s Coliseum March 1-4 
haping up. Harold Meyer, president 
of the National Lighting Exposition 
says the trade how will be used by 
the National Lighting Bureau _ of 
NEM to focus attention upon its new 
Sock-end-Side Wired Eye-Fidelity Relighting” program 
Devices Now Avelloble Just Check These Features: All facets of the lighting industry 
Rat : y will be represented, covering such 
e¢ All devices have double-wiping phosphor bronz¢ diverse classifications as home. de 
contacts sign, office, factory, theatre, highway 
Plaster ears—wide and break-off types | church schools, plants, institutions, 
Grounding Screws on all U-Ground devices etc. Twelve symposiums, now being 
Entire assembly solid-riveted for permanence planned by the Honorary Committee 
Heavily sectioned molded phenolic bases for the Exposition, will be featured 
Full underslung straps, completely rust-proofed Topics and speakers for the sympo 
Easy back-wired installation for up to No. 10 siums will be announced shortly. More 
wire. than 12,000 persons attended last 
Strip gauge for obtaining maximum clamping veal 
Individually packed with mounting screws at 
tached to straps 
we wicere Seren ONE eae oees Serene Rename Crouse-Hinds 
ae ae exe Instrument Subsidiary 


SYRACUSI NY The Surveyo 
Service Co., a wholly owned subsid 
iary of the Crouse-Hinds (¢ o., Syra 


LEVITON MANUFACTURING COMPANY, INC. LEVITON cuse, N.Y. has recently changed its 


} 


Brooklyn 22, New York name to the Crouse-Hinds Instrument 
Co., Inc., Silver Spring, Md. Robert 


Chicago - Los Angeles « Leviton (Canada) Limited, Montreal J. Sloan. Crouse-Hinds president se 


For your wire needs, content our subsidiory AMERICAN INSULATED WIRE CORP 


Listed by Underwriters’ Laboratories 


Your best jobs are done with 


president of the new compan 
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SMALLER 


*, downt 


3 PHASE MODELS 
4 112% KVA 
SINGLE PHASE 
MODELS 


KVA 


Jefferson 2. TRANSFORMERS 


JEFFERSON ELECTRIC COMPANY, BELLWOOD, ILLINOIS 
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way UPII!I? 


SALES OF THE 
NEW INTERMATIC 
T-RATED SWITCHES 


GROWN BY LEAPS AND 
BOUNDS SINCE THEIR IN- 
TRODUCTION. EVERYBODY'S 
switching to the T-Rated 
Switch! 


ipon es one so they're 
y— the men who KNOW and 
me switches! 

TUNGSTEN RATED 10 

CARRY INRUSH SuRGES (7 

UP TO 8 TIMES THEIR 

NORMAL AMPERAGE RATING 


H tv Inter 


INTERNATIONAL REGISTER CO. 


2624 W. Washington Bivd. - Chicago, Ill. 








PEOPLE IN THE 





Frank H. Roby 


Frank H. Roby has been appointed 
an executive vice president of Federal 
Pacific Electric Co., according to an 
announcement by the firm’s board of 
directors. In his new position, Roby 
Thomas M 


will report directly to 
( ole 
Before 
vas vice president and director of the 
Square-D Co., Detroit. A graduate of 
Purdue University Roby 


Square D in 1933 as a field engineer 


joining Federal Pacific, he 


joined 


Roby is currently vice president and 
a member of the board of governors 
National Electrical Manufacturers 
Association and member of AIEF 


Robert M. Tetzlaff has been named 
manager of Black- 
Milwaukee, Wis 


sales promotion 
hawk Mfg. Co., 


James W. Campbell, Jr., has been 
appointed sales representative in the 
St. Louis sales office of Rome Cable 
Corp., Rome, N. ¥Y 


Roy Vetzner, formerly sales man- 
ger of Vaco Products Co., Chicago, 


R. G. Holabird Earl M. 
NATIONAL ELECTRIC PROD- 
UCTS CORP., Pittsburgh, Pa., has 
announced the appointments of Nor- 
man L. Bost of Seattle to the newly 
created position of assistant vice pres- 
ident; Earl M. Nelson and R. G. 


DICK NOEL ha 


c president and 
Sam Pollack, a d 
has been ap 


resident and 


4. A. Watson OW Manas 
marketing and assemblies and com 
General Electric's 
Assemblies dept., Plain 
R. C. Wilson is manager 


ponent sales of 
Distribution 
ville, Conn 
manutacturing and plant operations 
Watson has been with the company 
since 1936, Wilson since 1941 
Patrick J. 


pointed sales manager, 


Morrisey has been ap 
electronic 
wire and cable 


Corp., Chester, New 


Chester Cable 
y ork 

4 “® 

Ziegler, general mana 

Cope div., Rome Cable 


f ollegeville a has been 


Allan M. 
Jer 4 a 
Corp., 


made a vice president of the cor 


Nelson Norman L. Bost 


Holabird to the same newly created 
All three men are veteran 
company, 
and will report directly to the Pitts 
burgh manufacturer's president, W 
C. Robinson, Ji 


positions 


sales executives for the 
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Carol 18 and 16 gauge S & SJ 
wire, portable cord ond heater 
cord one 250 ft. spool per car 
ton. Easier handling, storing, inven 


tory control 


“No-charge” Plywood Reels for 14, 
12 and 10 gauge portable cord 
500 or 1000 feet per reel 


Sturdy, quick-opening, self-dispens 
ng carton for 14, 12 and If gauge 
portable cords. Exclusive Inventory 
Keeper minimizes waste. 250 feet 


per corton 


Lomp Cord and Thermostat Cord 
packed four 250 ft. spools per 
carton. Keeps weight to a practical 
limit for easier storing and handling 
Cartons can be used for reshipment 


Packaging with a Pay-off 





WHEN YOU CALL FOR 
CABLE, CALL FOR... 
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Carol planned packaging pays off in three ways: 
1) Easy-to-read color-coded labeling lets you spot 
the cable you want at a glance. (2) Extra sturdy, 
easy stacking, quick opening, self-dispensing. 
Handy Inventory Keeper minimizes waste 

Take advantage of the packaging pay-off vou get 


with top quality Carol Cable. 


CAROL CABLE COMPANY 


Division of the Crescent Co., Inc., Pawtucket, R.1I. 





THAT STANDS FOR SERVICE 


Allan M. Ziegler Robert M. Wade 


COMBINATION ’ * + Come siece 405%; Teen 
DESIGN VI. Wade I sales managet 


: | j ( } i Ce 
Engineered so yoke H d been sales 


vise parts ('8" to 
212’) can be replaced 
by chain vise parts 
Ye" to 4” or vice 
versa 


Frank Kennedy 


imed speci 


Fred Ullberg, Jr., 


Horace Kk. Corbin, Edward C. He- 
witt, Karl Kempf and Edward D. 
Thomas C 


elected to the 

hx 1 « d tors { The Thomas 
& Betts Co., Elizabeth, N. J. Corbi 
I I tant posts, 1s chair 
ectors of tl 

Co Newark, 
Motor | 
Servic 


LEG handle formed at spot for 


carrying in perfect balance 
‘ 


Stand has double socket 

benders for 42” and %4’ SELF-LOCKING 
pipe; and slots for holding VISE 
tools. 1’ tapped hole rear 

of base to allow extension 

pipe rest Also ceiling 

brace 


4 


j % ¥ > 
5 NEW PIPE VISES Mathias A. Klein, Jr. Richard T. Klein 


With the ORIGINAL long 
jaws. Sizes ‘se’ to 112"; Mathias A. Klein, Jr., has been 


Ya" to 2”; Va" to 214"; Ve & _ ae elected \ president, Mathias Klein 
— ty — ye mee & Sons, Chicago, Ill. Richard T. 

self-locking, wit uilt 5 a Pe 
in benders ond pipe rest Klein is secretal 


Paul Padwo is assistant vice pres 
ident, Yardney Electric Corp., New 
York City, N. Y. He will concen 
trate on sales in the commercial mar- 


kets 


NYE TOOL COMPANY Joseph T. Devlin has been ap 


4126 WEST FULLERTON AVE. CHICAGO 39, ILLINOIS pointed Philade Iphia sales represen- 
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NEW WIRING DEVICES FROM Redele 


422 


i ‘louchette 





First and stil the best 

The only patented “4 
sle-button touch : 

action switch on the 


market. Measures jus! 


ne inct depth for 


fast, simple installa- 
“ a: 
Ses Ul sted, CSA 


pproved 


“112 
—_ U.S. Pat. No. 2,820,113 Y 


NIGHT LIGHTS } 


990 
SLUMBER-GLO 
Plug-in Night Light 





The night light os close 
as the necrest recep- 
tocle——now inc cho:-e 
of rose, blue, ivory, 
brown, Vertical mount- 
ing: a Rodale ex lu- 


sive UL listed 





993 
SAFETY-GLO 
Practical, easy 


to-operate $a fety 
light. With or without 





switch, ideal for hos- | 
pitals, theaters, hotels, 
commercial buildings. 


UL listed 


Designed for Quick 


The “Forward-Looking” Approach: that’s what we coll 


the new Rodale wiring devices. Some, like the Grounded 
Cube Tap, are Rodale “exclusives”. 





Some, like Touch- 
ette, were the first of their kind on the market. All have 


been designed, tested, re-tested and perfected to save 


on-the-job time . . . make installations quicker and easier. 


warehouses in Chicago and Los Angeles 
- representatives in all principal cities 
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Bt ee 


Sa Ee OD, sp eas 
. vee) 


470 


COMBINATION 
DEVICES Ps 
4 
UL listed ? 





UL listed 
CSA approveq Pom 





482 


“U" AND 
CUBE Tap re 


GROUNDED 3-wipe 
PARALLEL 





HEAVy DUTY GROUNDING 
CAP AND CONNECTOR 
Connector: us. px: y 2,795, 767 
Heavy duty t : 
Pctented conce, ter : a 
Prevent incorrec b je 
terchangegt le with oth > 
Grounded Cevices ste d,¢ 5A 


.-. Trouble-Free Installations 


A Complete Line For Just About Any Job. Hundreds of 
wiring devices for almost any size or type of job... all 
scaled low in price to give 





you a better profit picture 
all sold exclusively through Electrical Wholesa 
further information and literature on the ne 
wiring devices or the complete line, 
Rodale today? 


lers. For 
Ww Rodale 
why not write 


* manufacturing co., inc. 
odale / |: 


ot. W9, emmaus, pa. 





DISTRIBUTORS—turn 
A $1,995 ELECTRIC MOTOR 
CONTROL INVENTORY INTO 
A $2,975 YEARLY PROFIT ° 


COMBINATION STARTERS 





er @ 


DRUM PRESSURE PUSH 
CONTROLLERS SWITCHES BUTTONS 


Reasons Why More and More Distributors 
Sell Furnas Electric Products 


SELECTIVE DISTRIBUTION—a minimum number of dis- 
tributor appointments in a given trading area 


QUALITY PRODUCTS—Furnas Electric Motor Controls 
are designed, manufactured and tested for superior per- 
formance and maximum service. 


PROFIT MARGIN—Distributors enjoy substantial advan- 
tages selling to all classes of trade. 


*WRITE TODAY FOR FREE PORTFOLIO 5412 
for full information on these advantages. Furnas 
Electric Company, 1069 McKee St., Batavia, Illinois 


FURNAS ELECTRIC COMPANY 


BATAVIA, ILLINOIS 
SALES REPRESENTATIVES IN ALL PRINCIPAL CITIES 


tal f the | | Iriangle 
Conduit & Cable Co., Inc., New 
Brunswick, NJ. H ep 


the com t iInsVivania 


Peter Shubunka 
point t trict 1 wer fe 
Tomic Sales and Engineering Co., 
Detroit, Mich. H 
| ' : 


Thomas F. Quinn ( 
Philadelpt Elke 
tr ld Iriangle Conduit & Cable 
Co., Inc., N B k. N. J. H 
territ Pp ' 


D 


James H. Oman 


General Electric's Small Integral Mo- 
tor dept., | W I 


John C. Washington ot 
I \ | { Wes- 
ton Instruments div.. Daystrom Inc. 


L. E. Williamson 
Hamr | { t Gravbar 
Electric Co.. Inc... “ , h N. ¥ 
D. E. Clishee ! 


Y. J. K. Wyatt 


J. L. Hoagland 


Marlin Kirk 
| I Potter & Brumfield 
Canada Ltd 


Harvey L. Laughlin, Jr., | John 
R. (Jac) Hunter, i 


Fouch-Plate Mig. Corp., P 
( f 


CC. R. (Russ) Robertson en 
ip { 5 Weller 
Electric Corp., | t Robert 
son recional 


mat 


William D. Suits 1 I 
trict 1 tat tl Be 


Edwards Co., Inc. 


M. C. Coleman, | 
le Industr Corporation 
has joined 


f Hyland Electric Supply 
| ( 
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Ford Motor Company’s 
Fine New Facilities 


hese new buildings fo 


Engineering activities of 


it Dearborn, Mich 


structures designed to pr 


prov 
nd comforts of the people whi 


Only the finest equipment has been 
buildings, including electrical wiring 


quality, consisting of dependable Phelps Dodgs 
building wire and Phelps Dox 


ig papel 


lead-sheathed power c ible 
On every wiring job where top-quali 
expert workmanship and experienced 
ire called for 
Phe ne Dads 


ry 


SALES OFFICES 
Dallas, Dayton 
Mo., Los A 
Portland 
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te 
a 


Tie Rewiring Featured 
a i ance ) Superior lighting design and In Vacancy Decreases 


construction plus low cost make NEW YORK—On the lookout for 


recessed a Atlite the value line in business? Look at this for an eye- 
e recessed fixtures. opener. The latest FHA survey cov- 
lighting ered more than 460,000 dwelling 


inits in rental projects in all parts 
7 Finishes—Chrome... Copper... f the United States and its terri- 
Brass ... White...Grey... (Ol which its mortgage insur 
Satin Aluminum Anodized. . . "a e Although only 2.9% 


: ; apartments are vac 
Satin Black Anodized. ens : . 
some communities with 


of more than 5%. These 
6 Glass Designs ireas, in which apartment house re 
A ig featured as a means 
ncies by providing 
nveniences, are 
sted below 

Anchorage, Alaska-21.3%; Shreve 
port, La.-19.7 ~ Helena Mont 
Ft. Worth, Tex.-16.5%; Spo 
Wash.-13.9 Boise, Idaho 

13.6 nd ipids, Mich.-12.0‘ 
Tulsa Ld Sp! nefield, Ill.- 
11.7 Tex.-11.1% Co 
lumbia 9.6 Jacksonville, 

Okla.8-6° 
8.3 Portland 

Ore Cincinnatti, Ohio-7.8¢ 
Salt Lake City, Utah-6.2°; Jackson, 
Miss.-6.1 Reno, Nev.,-5.8%; To- 
peka, Kans.-5.6 Providence, R. I.- 
5.4 New Orleans, La.-5.3%; Den 
vel Colo.-5.2 Burlington Vt 


< 


Asbestos lining . .. highest 


1. ONE PIECE FRAME efficiency reflectors... 
WITHOUT WELDING , ' 
MARKS. spring tension lens clip that 


George J. Taylor 
Is New IES Head 


NEW YORK—George J. Taylor 
nt of Day-Brite Lighting 


cushions glass while 
holding it firmly in position 
Union-made, U.L. Approved 


2. New torsion spring Installation is easy with nc vill t president of the Ilumi 


hinge frame opens : : ring Society for a one 
with touch of finger Atlite Pre-Wired Box and , October 1, 1958 


cones, Fast. “Aiea Adjustable Bar Hangers: atte. ple meee an anil 
Pe a: i “ eviou 
Just pull ‘R’, ‘T’, or ‘TW’ ene! lectr o. in Cleve 


vas elected t 
id, senior illumi 
the General Elec 
wire required tric -veland, in a mail ballot 
No additional pull boxes | of the 9,000-member organization of 
U.S. and Canadian lighting engineers 
designers and related lighting special 


wire directly into J-Box. 


No asbestos or slow burning 


necessary. Pre-wired box 








is always accessible. Bar 


hangers eliminate framing-in Iso elected to national offices of 
Richard G. Slauer 
the fixture dis 
ct Products Inc 
4. Frame attachments nailing up hangers. eling. V for a two-year 
are invisible. Torsion { as Vv president James R 
spring frames keep 
TO 


Housing is easily 
centered after 


| iger of the light 
Send for g products div Appleton Electric 
NEW ILLUSTRATED CATALOG ( hic igo, general erry - 
of the complete ATLITE line. Franklin Dean, supt. of the gh 


services dept., Toronto Hydro 

cctric System, treasurer 
Wy ct 
WY, loe B Browder assistant VIC 
= ATLAS ELECTRIC PRODUCTS CO. | President in charge of sales, and sues 
manager, psCOTPIa owel O., 
315 Ten Eyck Street, Brooklyn 6, New York lanta, continues as vice president for 
Continued on page 130 
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... sell the 
complete 


OM LINE 


SCOTCHLOK’ Connectors 


SCOTCHCAST” Resin SCOTCHCAST 


Se S- 


SCOTCH 


leyi ty} 

AAU 

itbital 
Seieees 


r 


A 
\ 


No. 27 — “SCOTCHFIL” Putty 





opportunities bec 


eeds. In addition to f 





Tape, it includes such extra-margi 

Electrical Spring Connectors, th 

ng Resins and Kits, “ScoTcut 
SCOTCHKOTE” Electrical C< 

And 3M is also the only line t \ 

experienced technical representative 

orders full-time for you S ready to give you [ p or VIC ONLY 8 STANDARD BINS | 
sulating or tape engineering problem , 























Brand Sp 3 Materia 
Remember, it’s the extra items l extra servic n tl aM Tages ts a 
that build extra profits for you! 


3M Kleetrie “al Products 


TUinnesora Sites AND ED COMPANY 


- WHERE RESEARCH 
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Regional VPs 


WITH SILVER-PLATED FUSES 





® 
qr “ime delay 
- T fps Renewables * 


UND. LAB.INSP * 

cciimathiaie _ that 

preiaes oo aN 

SHAWMUT =i 4 
10-a * 

ig ae hoy 


250 
=> Both knife-blade 
and Ferrule types for 
250 and 600 Volt 
circuits, from 0 to 
600 Amps 


“Poster” Project 
To Cut Reel wanaye 


Shawmut “t-d’’ Renewables have the best time delay characteristics EW YOR p 
* kK 
ft 


of any renewable fuse. The t-d link gives maximum time delay protec- 
tion in the higher current ranges as well as in the overload zone 
Short-circuit operation is instantaneous, along with a reduction in 
the rate of rise of recovery voltage. The t-d link notches blow one 
after the other with rheostat-like action 


Precision-made. No soldered, welded or steel parts. Simple, sturdy, 
dependable. Easy to install, take apart or renew. Interchangeable links, 
renewable parts. Large silver-plated contacts. Adequate 2-way venting 


Utility Rights-Of-Way 
Complete fuses and/or renewal links are available for either 250 or Can Prove Asset 
600 V circuits; in ferrule ratings, from 0-60 Amps.; in knife-blade NEW YORK —M 
ratings, from 70 to 600 Amps. 


Order now or ask for t-d Bulletin 500 


THE CHASE-SHAWMUT co. ome homeowners even prefer lots 


ext to a utilit isement, using the 
374 MERRIMAC STREET + NEWBURYPORT, MASSACHUSETTS risa : ; 


ible gardens 


Subsidiary of 1-T-E CIRCUIT BREAKER CO., Philadelphia, Pennsylvania lh, n _ Is 
irpbecues ne VimmMing por 


Many _ builder wave found that 


eae : houses next ) isement are the 


“ i a 
(f. (7) ye : first ones in a development to be sold 


. ta ’ “i “— ‘ and with no reduction in price the 
tri-onic oe. “ ‘ies 4 -@-T TRIOWET ove 0-T rime report 


magaZine 
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issure a quality 


nd tusion, with hig 


nishing an insu 


iting splice he ( Ol ()] 1) S|} \l 
Jenkins GOLD SEAL A.S.T.M. SPF¢ SPECIFICATION Friction or Rubbey 
IFICATION Tapes exceed the require Insulating Tapes. 


Product of 


JENKINS Rubber Division 


100 Park Avenue 
New York 17, 
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Big Appliance Sales Goal 
Predicted at NARDA 
Meeting 


WASHINGTON, D. ¢ Sales of 
294,000,000 major appliances in the 
next decade are a “practical attain- 
able goal” if the industry gets back 
on a sound, creative selling basis. 

This s what Daniel \ Packard 
told members the National Ap 
Dealers Associa 

Annual Institut 
Amer . Nl | nivel 
i. % 


IA 


gent an 


red that the 
money and the 


iom 
n 


nees 


e Replacement Market—He poinec? 

ut 4 or 133,000,000 of the 

294,000.06 oal, as lying in the re- 
| ment n rketl people who can 

b mad Satis 1 vith their pres 


ved new 

® Te ‘ ( creatively sold 
5 not ouk ome from in 

TTS reasing saturation t ) of homes 
now | ¥ th yn On Six types 

formation 

1udience 


WEBER SHOWCASE AND FIXTURE CO., account 


INC., rgest inuta I retriger 
; the total 

e Price Jungle We hai get our 
t t of the price jungle it 
divert the 
ng down 
i discounts” 
into mor reseal into what the 
custome! vill van nto better en 
yineering of ie new ideas so that 
the cust rs | be pleased and 


ll other nd nto better quality 


e Useless Discounts A good po! 


tion of the dealer advertising dollars 


1O yeing ven aw in useless dis 
for price com 
returned to 
facturers’ 

ittractive local 

should > a 

the complete 

neglect tther buving appeals “i 
e LBI Public utilities 
vh Kar d for their pro 
ter Electrically,” 

ed of the mar- 

emendous load 

encourage their 

continued and expanded cooperation 
e Product and Price—Packard ex- 
pressed the feeling that creative 
salesmanship requires a_ climate 
wherein *tanle an get back to 
selling product against product, “in 
stead of devoting all your time just 
dealing price against price.” He also 
added the hope that NARDA will 
work wal franchises that have 
some semblance of the meaning of 


the word 
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For the widest line of matched components to solve 
any outdoor lighting problem—sell Revere 


You can supply matched components for any outdoor — there are additional advantages. Not y are you selling 
lighting project when you sell Revere outdoor lighting high quality, matched lighting fixtures, but you can count 
equipment. Because no other single source offers a wider on Revere for help in solving yor ustomer’s special 
selection, you can offer your customers the right equip lighting problems. Your Revere lighting sales engineer is 
ment, perfectly-matched, delivered on schedule. And an experienced, competent outdoor li specialist 
because you are ordering from one responsible source, you. Why not talk over your outdoor lighting jobs with him”? 
save on ordering, billing, and pricing, too Write for catalog of Revere’s complete line of matched 


When you sell Revere outdoor lighting products outdoor lighting equipment 


OUTDOOR LIGHTING 


Revere Electric Mfg. Co. © 7420 Lehigh Ave. « Chicago 48, | e SPring 44-1200 
Available ri ( Inada ti i rtis I gr 4 I I l 
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/ 
/ 
| NEW 


TSA-47 time switch 
gives you extra features 
at no extra cost 


Extra features at 

extra cost make the 
new General Electric 
TSA-47 Time Switch your 


SEE YOUR LOCAL ELECTRICAL DISTRIBUTOR 
FOR ALL YOUR TIME-CONTROL NEEDS 


sal electrical distributor has a complete line of G-E 
*hes and accessories. What’s more, he is fully qualified 
1 with your specific require- 
yutdoor or indoor applications 
him today; or, if more convenient, 


yntact your nearest General Electric ; — 
oc Gtattar quecternc 
Apparatus Sales Office 84-18 


Progress /s Our Most /mportant Product 


GENERAL (96) ELECTRIC 


New Industry Section 
| Organized Within NEMA 
NEW YORK fficers of 1 


| prod ict sections oF the itional Ek 


trical nutacturers ssociation 


Leaders for ‘58 
e Electrical Contacts Section—J. Ott 
mar, V1 pl lent, Metals & ¢ 


\ 
Af 
vi 


sector members de De 
Metallu | »., Skol Il., Git 
SOT I t LD ei ont Pa | dd 
tacky ( n 4 St. Mar P 
© Electrical House Heating Equip- 
ment Section—C. F. Kr 


Sale sn I 


Acro of Robertshaw 
Takes On Relays 
} t ( 


EEI Convention Gets 
Outlook for the Future 
The Ht} nr nventior 


n Boston 
tended the 
as 
SS 
lng tl onvention y 
Institute resident J W McAfe 
predicted that the next two decades 
will be one of the most significant 
and productive eras in the history ot 


the industry, with its dimensions, serv 





Continued on poge 136 
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NEW... most beautiful 


Apartment Telephones 
ever made! 


e Equipp« 1 with co 
loudspe: 


receiver—your cl 








@¢ Modern, slim, s 


e Aluminum 
beaut 


bi 
























































Apartme? t and vestihule 
telenh nes luatrated are 
co) ss loudspeaking type. 
Also available are apartment 
telephones with watcheas: 


rece er as indicated. 








Exploded view of cord 
louds pe aking tele phe ne 


ELECTRICAL SIGNALING 


TIME AND COMMUNICATION Auth Electric Co., Inc. 


SCHOOLS, HOUSING 
INDUSTRY AND SHIPS Dept. Ada LONG ISLAND CITY 1 NEW YOR 
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ind ontridutior ik the nation 
dwarfing all previous achievements 

TOGGLE BOLTS [Ripatieaaers 

most significant developments of the 

three-day v together was the ap 

proval b tl board of directors of 

new tional sales promotion pro 

ctric industry, aimed 

bene e use of elec 

vill be spon 

EEI. Manu 

ir expected 

ing their na 

their own 


[he target 
| 


SS TUMBLEHEAD 
GRAVITY TYPE 
SPRING TYPE ; ie into open position 
1 work securely t 
FINE QUALITY Jt nst hollow walls 
MANSHIP are the distinguishing fe 7 ‘ 
This we made toc e Oif makes fas! resid 
ening to tile, plaster, wall board, or any e A Blaster 
type of h eanstruction. a , 
sure Its 
spreads the 
—tighte Ops ‘ 
power ” Cal nil tr of th 
Used exte vely slectr } c nbe i VU ( i , T 
decorat aintenance r ar ner Sf t(rouery { CIric ndust 
eal dakeies vce ee RIVETED HEAD cause | ould 1 ’ Ame 
STUD BOLT TYPE 
nto open po 


by gravity 


1d the country 
alize this 


, / aaa . si F 
\\e” e A Pledger presidetr m\ 
= rreate effor will b iwaken 
THE TRADE ARRO wane LINE OF MASONRY Ame: can busines ul labor to “. 


ANCHORING AND DRILLING DEVICES et a oe 


ince ol 


‘ oe r i , ——ee 7 “eS. he nit } : van ‘ e yer eng geste 
™: ) ( rhe t » Ue C Cal 
ns ot at ot 


= ux — 
Quotable Quote 


—S . he vi nt tomorrow " 
a ae 
ih a » oO! oO optimism ilpt J C ordiner 


rd, General Elec 











a RIL POINT tri razed into a crystal ball 
eal ind prophesied, “the electrical indus 
\ ry must produce and sell about S500 

‘illion dollar worth of electricity 

and one and = one-quarter trillion 

dollars worth of electrical equipment 

betwee! 10 ne 19, to supply the 

needs oO ’ ited States, whose 


population in twenty years will be 
ee 


‘ 3 , o. , 
I ‘ en 
. over a quarter billion people 
; sj ohena ents “nh ohn abenenin ett xq CTA OASIS . “4 
ae MBLE xa - rime 








Kovalsky-Carr 


See your industrial, Buys New Building 
ROCHESTER, N.Y Ihe Koval 
sky-Carr Electric Co. Inc electrical 


e yment distributor, has chase 
ARRO EXPANSION BOLT COMPANY  eiaeny Valine « &. Fak aad 


DEPARTMENT B, P. O. BOX 388, MARION, OHIO ranklin Sts. in Rochester, N.Y 


hardware or electrical supplier 
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NEW HIGH PROFIT VOLUME SELLER 
/ 


HIDE-A-WAY @y, 


CAN BE BUILT INTO THE WALLS 
OF 

















e KITCHENS 





LIVING ROOMS 
BEDROOMS 
REC. ROOMS 
OFFICES 
DINING ROOMS 


e 5-tube superheterodyne circuit provides 
; ; t i f d_ excellent 
@ Compactly designed, so that it can be —-_ anding oe — 
, , reception. 
placed in nearly any desired spot. 


e Extremely easy to install. 


High energy 4-inch speaker with exception- 


@ It's a low-cost, yet impressive selling fea- 
ture for any builder. ally good tone. 


Omni-directional built-in antenna for full 


® Faceplate in handsome satin finished stain- 
range reception 


less steel or decorator colors. 


Everybody's a prospect for this attractive, low-cost, built-in radio. Builders, modernization firms, architects, 
contractors, and home owners will buy this item . and in volume! Three or four can be economically used 


in every home. To make the most from this exciting new Swanson item be the first in your area to stock it. Write 
wire, or call us today for price list and complete details 


OTHER FAST SELLING WAHJO7I + PRODUCTS 


RECESSED ELECTRIC 
Sivanson RANGE HOODS | Sranson KITCHEN KADDY Swanson WALL CLOCKS 


Offered in fine distinctive styles. Many 


+ 


styles Secretes aluminum foil, wax paper and 
combinations. Low in cost. Easy to install 


Offered in wide range of prices 
and colors. Finest in the field. paper toweling 


3 MANUFACTURING COMPANY 
=== Vb 607 S. WASHINGTON 


OWOSSO 1, MICHIGAN 
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Land the “BIG ONE” 








No matter how hard 
to find elsewhere, here’s the 


ith INJoRMANDY 


one source that’s always ready with... 


IMMEDIATE DELIVERY 
of HEAVY DUTY, HIGH VOLTAGE 
POWER CABLE &. PORTABLE CORD! 


Whether it’s Type RR 5-15KV ... 


or S-SO or W-G up to 1O00MCM 
... you're always open for “big’’ 


business because 


NORMANDY BACKS YOU WITH 
ONE OF THE WORLD’S LARGEST 
CABLE STOCKS UNDER ONE ROOF! 


Heat and Flame Resistant Control 
Cable 

@ Interlocked Armor Cable 

e Commercial Power Cable 

@ Neoprene Covered Direct Burial or 
Duct Cable, Type RR 
Government Pre-Inspected Cable 
AIEE and Commercial Specs 


WRITE MR. E. W. BARROW FOR FREE CATALOG 


showing latest engineering data on the cable your customers need 


Niorman DY eect 


125 Second Street 


CABLE ADDRESS 


Exclusive Distributors of 

Shipboard Cable for 

Retional Electric Res 
N 


i 


RIC WIRE CORP. 


oklyn 37, N. Y TRiar 


NORMWIRE. NEW YORK 








Answer Steel, Press 
Conspiracy Charge 
NEW YORK [he attack 


ant Attorney Gi 


Hansen, who pictur 


as } ivin 


industry 


Sen. Est 
Anti-Trust 
there were 
trade pres 
to the ac 
ted there 


nt amon 


ompetitors 


1g wheth 


1S 
would know 
iccept with 
ments of iny 
‘ven the stee 


yntinued 


Seven Companies 
Join NEMA 


NEW YORK—Seven more con 
panies have oimed th National Elec 
trical Manufacturers Association 

The new members a! Coolerator 
div McGraw-Edisor Co Albion 
Mich Crescent Insulated Wire & 
Cable Ce Armore Section 
Wire and Cabl S lrenton 
N.J Fedders-Quigan Corp Roon 
Air-Conditioner Section, Major Ap 
pliance div Dehumidifier Section 
Maspeth, L.I.; Kahn and Co., Inc 
Hartford, Conn Absorption Section 
The Long Co Oak Hill W Va 
Mining Belt Conveyor Section; Ther 
mac Co., Calif Automatic 
ture Controls Section: West Bend 
Aluminum Co West Bend, Wisc 
Flectr Housewart sectl 


Tempera 
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CIRCLE F GROUNDING DEVICES 


You can’t buy better--why pay more? 





Complete line of 
3-Wire Grounding Devices 
for Residential and Industrial 
Applications 


uplex Receptacles 
syle Receptac 
e Bakelite Caps 
e Armored Caps 
Iryer and Power Receptacle 
Dryer and Power Cord Sets 
und Power Re 


ge and Power Cor 





SPECIFICATION 
GRADE 














Any way you figure it...it pays to use high quality, 
low cost Circle F guaranteed wiring devices. 


Next time you order groundi::g devices ...say CIRCLE F and profit. 


Circle F Mig. Co. 


TRENTON 4, NEW JERSEY 
In Canada: Verd-A-Ray Electric Products Lid., Montreal 9 
1 Wire 
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VENTILATING FANS 
and RANGE HOODS! 


NEW LEIGH VENTILATING FANS are beauties to see, snaps 


to install and cinches to sell! Just look at all these “buy me” 


features: 

¢ Advanced design, one-piece grilles * Sparkling triple-chrome 
finish © Ceiling, wall and multi-position models * Bathroom fans 
with or without lights * A host of built-in features for competitive 
price advantage ® All built to famous Leigh standards * All fully 
guaranteed for five years. 


NEW LEIGH RANGE HOODS give you the same strong edge 


in appearance and performance with these distinctive advantages: 


* Outstanding modern designs ® Stainless steel, antique copper or 
coppertone enamel finish ® Full range of styles and sizes * Concealed 
light fixtures, ‘‘push-button"’ controls and fans all factory-wired to 
outlet boxes * All guaranteed for five years 


PRICES and full details available on request. 
Also FREE CATALOG of a// Leigh Building Products. 


See your supplier or write to us. 


LEIGH BUILDING PRODUCTS 


D sion of fir Control Products 
2958 Lee Street Coopersville, Michigan 


In Canada: LEIGH METAL PRODUCTS LTD., 72 York St., London, Ont. 


BUILDING PRODUCTS 


Awnings & Canopies Outdoor Accessories 
Aristocrat Mail Boxes 


Closet Accessories 

Full-Vu Bi-fold Doors Ventilators 

Ventilating Fans Range Hoods 
Folding & Sliding Door Hardware 


SALES REPRESENTATIVES 


Universal Wire & Cable Co., Chi 
cago, Ill., has announced the appoint 
ment of Collyer Electric Wire Sales 
Co is their agent 1 the Los An 
geles, ¢ f 


Chelsea Fan and Blower Co., Plain 
field, N.J., has announ the appoint 
ment of the Nn scott Co 
Los Ange i] is the company’s 

southert 


Tomic Sales and Engineering Co., 
Detroit, Mich., has innounced the 


ollowing sales representatives 


Charlotte 


( nic ivo nortne I 
western Ind 
South Bend 
Winton H 
soutne rm W ‘ on 
n M Vauk 


Sorgel Electric C 
has announced ippointment of 
Control Switche C Los Angeles 
Calit is their represent es for the 
southern 
pointment 


H. D. East 


Chester Cable Corp., Chester, N.‘ 
has ippointed the J W Marsh Co 
Los Angele if to handle its 
electronic iles in rizona, ¢ litornia 
Nevada in é i The Burt (¢ 
Porter Co atthe sh., will handle 
sales in Wasl ngton, Oregon Alaska 


and portions of Oontana and Idaho 


Berko Mfg. Corp., Queens Village 
N. Y has announced the 
ment of Gover & Co., as its local 
representative in the states of North 
and South Carolin t replace the 
late Clyde Mims 


ippoint 


Fee on Room Units, Water 
Coolers Eliminated 


WASHINGTON Signature by the 
Mayor of New York City on an ordi 
nance eliminating the $2 annual pet 
mit tee for each room air-conditione! 
of | horsepower! Or less and each 
drinking water cooler of | horsepower 
or less in the city was announced this 
week by Henry G. Strong, Executive 
Secretary of Refrigeration Industry 
Safety Advisory Committec 
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COST CUTTING 
TIME SAVING 


electrical fittings trom Blackhawk 


*\ 


\ 


Ly 
~ 
ae f 
a r) 
Nd 
7 : JUST SLIP IT ON 
=. ~ WL ;. ( 
— 4 nstallation f the sive 

There are no thread 

devices to use. Just 

and tighten two set screws t 

that simple. Contractors have reported saving 

$5 to $10 per installation with the Blackhawk 

slip-fitter service entrance head 


Pot. applied for 


Available in a fu 
range of sizes from 
* through 4", 


=/ 


Snap! It’s on to stay. Blackhawk Installed in seconds. Blackhawk 
snap strap has the exclusive one piece b ! rt is in 
“hold bump.” Ribbed bracket | serted all : nce. Tabs are 
adds to the snap, provides rigid bent around wall edge and the 
contact support of the conduit box support is ready to receive 

the switch box After insertion 
Pat. applied for. xf switch box, tabs are bent to 
, holding the box firmly. 


Patent No. 2518912 





Specify B-/ when you buy 


aca BLACKHAWK INDUSTRIES 


Fa [esostries Dubuque, lowa 
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OBITUARIES 





ROUND ENCLOSED 


FLOODLIGHTS 


Application 
Increases 
Demand 


Ql AD Round Enclosed Floodlight Reflectors have a highe 
reflectance factor with less deterioration of reflector surface 


[here are many places where this porcelain enameled unit 
meets the particular need most effectively. You can sell them 
enclosed with heat and impact resisting clear glass covers or 


open with or without detachable wire guard 


These units have the advantage of multiple mounting and 
individual light control—features of all QUAD Floodlights : 
Reflectors for 300—500 watt and 750—1500 watt are both 18 Electric Executives 


inch diameter but vary in over-all depth to Tour USSR 


For comple te information on this and other floodlights ask for NEW YORK A group of ten elec 
Catalog 9A tric industry executive n i 
to Russia to visit elect 


tems and plants th 


electrical equipment Ss part of the 
> technical and cultural exchange plan 
° On the three-week trip are: Philip D 


325. PEORIA ST. CHICAGO7, ILL. a a 


A. Price, Westinghous 
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To sell Electrical products... 


you've got to sell Electrical men 


The electrical men are: electrical contractors . . . consulting 
electrical engineers . .. industrial and commercial chief 
electricians. 


They design, install and maintain electrical systems. 


They specify and buy the products that go into electrical 
systems. 


Do you need three separate advertising schedules to sell those 


groups? Definitely not 


All three are paid subscribers to one magazine: ELECTRI- 
CAL CONSTRUCTION AND MAINTENANCE, It’s the 
only publication that wraps up their professional and pur- 


chasing interests in a single package 


Why is this magazine downright valuable to more than 37,000 
electrical men who pay to read it every month? Let just three 
of our subscribers tell you 


When a publication is that useful to all three groups of electri- 
cal product buyers, it’s a mighty practical and productive 
advertising medium for you! 


ELECTRICAL 
CONSTRUCTION 
AND MAINTENANCE 


A McGRAW-HILL PUBLICATION + 330 WEST 42nd STREET, NEW YORK 36, N. Y 


@ 
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ELECTRICAL CONTRACTOR: 


PRICAL ENGINEER: 


ANT ELECTRICAL ENGINEER: 


Charles Boersma, chief electrician of Brisch 
Brick Company, Berwyn, Illinois, comments, 
“In electrical maintenance work one is always 
faced with repairing and replacing. Electrical 
Construction and Maintenance brings to me 
the latest and most improved methods of re- 
pairing, and a complete line of most modern 
equipment. I especially like your motor re- 
pair section.” 





New 


HEIN - WERNER 
HYDRAULIC TAL-BENDER 


bends up to 180° without shifting 
or resetting pipe... 


in ranges from %” to 8” 


Hein-Werner’s new TAL-BENDER is 
fast... effective ... safe! All bending 
is done cold without filling. One frame 
handles rigid and thinwall conduit, 
standard 80 and 160 schedule pipe, 
copper tubing, bus bar and 180° rad- 
iant heat coils. 

Reduces cost of cutting, threading and 
welding—eliminates assembling of ex- 
pensive elbows, couples, fittings and 
nipples. Models available in range from 


34," 


s to Ss 


TAL-BENDER OFFERS 
THESE SPECIAL FEATURES: 


standard or remote control op- 
eration — manual or motor 
driven 

easy, quick pipe release. 

large choice of bending shoes 
in 64 different radius sizes. 


side wall shoe design assures 


uniform bends 


Hein-Werner also supplies industry with a full line of performance proven 
hydraulic jacks in capacities of 1/2, 3, 5, 8, 12, 30, 50 and 100 tons; PUSH- 
MASTER Hydraulic Jacks in capacities of 4, 10, 20, 30 and 60 tons; and, 
“Push and Pull’ Hydraulic Jacks and Attachments in 4, 10 and 20 tons 


* 
2, 


coRPos 
WISCONSIN 


arian 


WAUKESHA, 


Write us for complete 


catalog specifications. 


ASSOCIATION NEWS 





CHICAGO J 
I lectric Sale 
Efeng Electrical 


ck McKillip, Crescent 
places Ken Fink 
Supply 


slo re 
Co., as 
Litthe Wheels Club of 
Bob Neweard of the Henry 
KCS Nis new seat as 
ereas ‘ the nization. Other! 
licers 5 e: Wally Hultgren 
Hultgren lectric Corp VICE 
dent; Wally Simons, J. P. Simons Co 
ecreta ind Joe R Mid 
est Electric Mfg. ¢ tre Ihe 
I nstalled at the Little 
Wheels ol irnament at 
Grolt ¢ ) 


the 
tiie 


pres 


inderson, 
isurel 
new theers we 
Itasca 
mbers attended 
George Schan 
lectric who 
McGinnis, Kil-Bar 
Dick Hardt C&H 
Kil-Bar Elec 
club champion 
Wheels Golf 
hirst 


Was 


ind 


time 


MINNESOTA Buy Applhiancs 
Week 
ince dealer associations In 
Cities (Minne ind St 


ration otf 1S 


Was sponsored by the appl 
the 


Paul) with 


Twin 
ipolis 
distributors 
dio and _ television 

ind distributors 
f 11,514 lines of 


carried 


Participating dealers 


shared in the cost o 
which 


newspapel 1dve 


the signaturl respective dealer 


tions. In 1S distribu 


aSSOCIla 


tors contributed priz for the regis 


tration drawing 
NEW YORK-— | he 
of Electrical Assoc 
York vas held at 
Country Club, Ri 
William R Memorial Golf 
Tournament play, attracted a turnout 
5 f I Woody” Christ 
Westinghouse Electric Corp 
b narrow 


st annual outing 
Inc., New 
the Westchester 
New York. The 


ates 


margin 
General 
Dougherty 


Freeman of 
eph J 
*roducts Corp., was 
in Class A” Kick 

John J. Gates of 
Hyman Badet 

Electric Service, second 
Bill” Berken of Central 
c Supply 


association 


ers Was Captured 
General Electric Co 
of Etsonson 

nd William 
Queens Elect! 
third [he 
they are 


a close 
that 
and 
the 
his 


Cor p 
reports 
Berken, 

procuring 
Baitinger 


indebted to 
for 
Henry J 


Joseph  Lorinz 


prizes, and for 


t 


leader ship 


Boston Home Show 


BOSTON—The 1959 New England 
Home Show, sponsored by the Home 
Builders Association, will be staged in 
Commonwealth Armary, Mar. 18-24. 
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Johannesen To Head 

NEW Plan Committee MULTI 
NEW YORK R M Johannesen DEPENDABLE 

president, Johannesen Electric Co LIGHTING 








Inc Greensboro, N.( has been s¢ EQUIPMENT 
lected as chairman of the National ALWAYS 
Electrical Week Plan Committee NEW fluorescent fixture for POWER GROOVE VHO or 
The innouncement was made DY SUPER Me lamps Now more light per tixture Porcelain 
MacDonald president of The : nponent 
& Betts Co., who I 
ol National Electrical 
C ommittec felt Wabad 
As Plan Committee chairmar 
Johanneser succeeds Herbert PORCELAIN 
Cook, executive secretary of thi ‘ ENAMELED 
trical Association of Detroit REFLECTORS 
An active participant in electrical 
istry organizations Johannesen 
served on the NEW committee RLM REFLECTORS 
ALUMINUM All standard shapes VAPOR PROOF 
REFLECTORS in porcelain enam- HIGH BAY FIXTURES 
eled finish 100 watt REFLECTORS Cost ate 
to 1500 watt sizes For mercury or in- holder 


candescent Alzak flector 


Show Plans in Mail | 100 
> Meminum porcelain TE 685 worn 


WASHINGTON, D. ¢ he floor on stee 


f 


in for the second biennial I ical MULTI 
rade Conference ind Expositi 
QUALITY 
THROUGH 
THE YEARS 
INSURES 
CUSTOMER 
SATISFACTION 


enameled reflector with apertures for upward 
lighting 


its inception 


ALZAK 
FINISH 


duled for Feb. 17-19 in this cits 
was mailed to exhibitors immediat 
Labor Day, according to 
Gy Hills managing director of 
lectric Institute of Washington 


-e RLM 2 lite 40 w. INDUSTRIAL FIXTURE for preheat or rapid 
Start lamps. Porcelain enameled reflector with apertures 
a PREFERRED for upward lighting. Adaptable for continuous row 


BY THE mounting 


Stringer Safety Equipment ENGINEER 
' eins ‘ ‘di 2 
Our 15th year serving WHOLESALER y 





The Electrical Industry 7 
CONTRACTOR 
CEILING MOUNT é 
, TYPE FIXTURE = = 
EMDR ES with oor without Cli = =e ILE-LITE 
A hinged opal — For library stacks & 
Globe = Aluminum 9] Gymnasium Fixture MJ stock rooms. Porce- 
SEE OUR CATALOG Holders. 8” to 16’ for suspended ceil- 
IN SWEET'S Diam Globes ng 500 — por 
RCHITECTURAL ceiain enameled re 
FILE flector 


Ain 


OR weitt for cory 


FOR COMPLETE 
CATALOG 4 


ADDRESS Lene 


REQUEST TO 





Fluorescent strip with or without porcelain symmetric or 
asymmetric reflector. 


— 


Sold through the Electrical Wholesaler— 


Attractive discounts — The finest and F Cc aS 
safest you can buy. Write for new 
catalogue No. 15. 

UTILITIES SAFETY ELECTRIC MFG. INC. 


SUPPLY CO., Inc. 4237W. LAKE ST EE DA PKING AREA FLOODLIGHTS 
Lee’s Summit, Missouri POST LIGHTS 
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Rifle Sight —j ken €&— Watertight Connector | REPRINTS AVAILABLE 
eh 


= 4— Heat Radiating Fins | Aids to Your Job 
Buiit-on Wrench —_> /~ \G ao it's what we call these reprints of 





already appeared in 


. — x ms ‘ WHOLESALING and have 
eam Sight = a. j 
™ . : j 5 . pl lue to readers of the 
ositio j e 
y epositioning > i £ igaZine I 1as been attested to by 
iy ve x. eI lcrous requests for copies from 
Vertical Aiming Scale 


you solve 
re faced with 
some for your 
Sin your own 
cle listed here 
ca t 


quantities of 


\ Heavy Gauge each 
\ ’ E <q Aluminum Reflector = mice = arin _ 
Impact Resistant Lens - Lie. ; Rey o— Dept 
. TRICAI 7 ALING 330 OW 

k 36. N.Y 


Thermal Shock and 


Training Tomorrow's Salesmen—Today 


oe Stainless Steel Hinge 


NEW “SERIES 4000” SPORTS ano INDUSTRIAL 
FLOODLIGHTS HAVE ALL THE FEATURES YOU WANT! 


You can pay more, but you You'll be happy 
can’t buy befter floodlights! ° 
selling 


Steber floodlights meet any and all job requirements! 
They provide efficient, economical high intensity illumi- K MOPp 


nation for sports areas of all kinds, parking lots, protec- 


tive and working light for industrial plants, railroad Voltage Testers 


yards and construction jobs. 
) J 


Tips on the Code 


Steber floodlights are easier to install, easier to wire, 
easier to aim. Exclusive ANODAL processing gives the 
heavy gauge aluminum reflector a smooth, glass-hard, 
ageless finish inside and out. You get higher efficiency, 
easier maintenance, better looking installations. 


ss "Series gal sie gE - Seen with the \ \\ / 
oodlights meet M peci- rite jor neu Pp 
Ss atented Prod-Mount 


fications FL 6-210 for general pur- Steber "Series 
”9 7 @ More user-vaiue at Less Cost— 
4000 lite rature means more turnover for you at good 


pose enclosed floodlights 300 to 
profit margins 


\ {6 4 
1500 watts and 400 watt mer- toda) © Five Safety Feotures 
Knopp Voltage Testers sell themseives 


cury vapor lamps . ~~ Reliable 
build goodwill and repeat sales for you 
Tell if circuit is open or closed; magnitude 
of voltage between 110 and 600 a-c or d-< 
pure or rectified; 25 or 60 cycles 
Two models. Free Sales Aids 


Li bté UN ts STEBER for Every Need Write today for full details 
STEBER MANUFACTURING CO. ® Dept. 71, Broadview, Illinois Te) =) INC. 


STEBER MFG. CO. OF CALIFORNIA, Inc STEBER-WOODHOUSE, LTD Founded in 1928 by Otto A. Knopp under the 
242 So. Anderson St., Los Angeles 33, Calif 33 Ingram Drive, Toronto, Canada name of Electrical Facilities Inc. 


Divisions of The Pyle-National Company — ZI 


SOLD THROUGH LEADING DISTRIBUTORS Dept. A-12 1307 66th St., Oakland 8, Calif 
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The Season For It! 
That awesome group of devastat- 
ing females—the Hurricanes—are 
once again on their way, 
U.S. Weather Bureau. 
they can affect your 


says the 
For how 
business, 
what you can do in advance and 
“Flood, 


a special 


send for 
Mud, and Your Business” 
report on what to do when dis- 


in their wake, 





aster strikes your customers, your 


business. It's yours for the asking 








How To Sell Better Over The Telephone 


Counter Selling from A to Z 


The Electrical Distributor and the OEM 
Market 


Technical Notes on Electrical Equipment 
1 


$ " 


LIFT Big Reels 


er, SAFER 


with the 
HYKON 
REELIFT 


One man 
easily litt 
1,000 Ib. re« 


MANUFACTURING (0 
Mt. Union Station 
Alliance, Ohio 


September 
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COMBINATION SWITCH AND RECEPTACLE 


BELL SAF-T-LOK 
Weatherproof OUTLET 


FEATURING &teladcue 
STAY OPEN 
SNAP-COVER 
ACTION 





STAYS oven } oa = 3 


} Per : a 


oS 


SNAPS SHUT alt senso 
WITH SLIGHT PUSH 


SAFETY- veenen 
POSITION ? 





No. 219 SINGLE SNAP-COVER 
PARALLEL SLOT DUPLEX RECEPTACLE 


No. 220 SINGLE SNAP-COVER 3-WIRE 


FAST MOVING 
GROUNDING DUPLEX RECEPTACLE 


BELL § 


.--the most COMPLETE line 
with EXCLUSIVE selling permnnnget 
P.COVER 


nser nory t I 
nroot rote tin? 1 Acs 
}?t ! AG 


| 











No. 210-ONE-GANG SAF-T-LOK SINGLE RECEPTACLE 


Bell—The Complete Line —The Only Line with SAF-T-LOK 
SNAP-COVERS OR SCREW COVERS in 1 or 2-gang Com- 


binations 
| 30 
ur ish 


© 
re : 
Moke BELL your one source for the best in weather-proof ond No- Shok 


devices, and Metal Woll Plates. Vi 


BELL ELECTRIC CO. 


5735 South Claremont Avenve ©@ Chicago 36, Ill. 








No. 214 No 216 


R 





NEW LITERATURE 


FOSTORIA Engineering Data—Complete listing 
OPTA-VUE* of 4,000 sag and tension charts cover 


and b ne a h , . pi a cr 
MAGNIFIES AND ILLUMINATES FOR Is Me-clned, inode deckaan ohne 
QUICK, EASY PRECISION SEEING ee ee ee 
Hpelica code name opies may 


Sales office ol 


America 


Provides Binocular vi- 
sion for fine assembly, 
inspection, testing and Electrician’s Manus 
all precision visual 
tasks ne of remote 
; trol wiring dev Installation in 
6" x 6” optically ground aera hy 
Lucite lens. 36 sq. in sata cen 
viewing area, free from soa 
distortion vallable from Pyramid Instrument 
MODEL D High light transmission | on Division, 630 Mer 
$40 with two 4W fluorescent ric toad ynbrook. New York 


tube Localite 


inical nd 


ct ire given in full 


Other models available 
for bench or machine COMPLETE 


mounting. Write for catalog. Lens and light inde- 


pendently adjust- . 

able. Frictional collar new page bulletins Mechan 
disc joints give flexi- il Steel bing” and “Neutral-Sup 
bility for any position norted eondas | Service Dror 


Drop Cable and Steel Tubing Iwo 


A sensational aid for increasing 
production speed and accuracy 
Already in big demand 


| 
throughout industry for easy 


V2" steel tubular stand ab describe respectively — size 
finished in Hammerine 
Metallic Silver. Rubber 
your plant a he a ta uve. x 
ig 


Tr 
l race 


viewing of tiniest work details 
Many profitable applications for 


Available at Electrical Wholesalers and Scientific Supply Houses 


THE FOSTORIA PRESSED STEEL CORPORATION 
FOSTORIA, OHIO 





You make more because you sell more 


We stock 


( 
@ LINE-O-HEAT | every conceivable 


Largest-Selling Heating Tape in the World 


type and size of 

ELECTRICAL WIRE 
and CABLE 

a 


Automatic ' 


IMME 
LINE-O-HEAT DIATE DELIVERY 
nace bescing tape with ppt eggs WRITE ¢ WIRE ¢ PHONE 


a 


a 


LINE-O-HEAT 


Line-O-Heat is tough, rugged, depend 
able can take a beating and keet 
on heating! Easy to install and, prop 
erly used, will keep pipes, pumps, etc 
from freezing in coldest weather. Inex 


ip 

nostat which allows 

y when needed 

set tO automati 

g. ( and C.S.A 

prevents radio-TV inter 
e-O-Heat and the 


pensive to buy and can be operated for the 
constructed to give 
\ 


as little as a penny a day Ten lengths 
T 


from 4 to 80’ for use on 120-volt service for years. len 


retail from $2.40 Also onger lengths from 4’ to & ‘ use on 120-volt ser 


are available for use on 240 volts retail from $6.90 


ocecenenceesnaresnenecmecmsonmesenae=| || EASTERN ELECTRIC 
THERMOSTAT FOR USE INSULATION KIT TO KEEP lec C 
WITH LINE-O-HEAT HEAT ON THE PIPE Sales Company 


ADJUSTAT — Adjust \ INSULATION KIT | | 3000 W. Columbia Ave. 


able thermostat which Keeps Line-O-Heat op 


makes use of Line-O- erating cost low by | Phila 2 | Pa 
A | . : . 
oe" 


Heat automatic, re- reducing heat loss 
duces operating cost 


~ wo Enough for 20’ of 1,” 
Retail price, $6.95 ~ Pipe, $1.00 POplar 9-0400 


~ oe es) 
por TELETYPE: PH 913 
The SMITH-GATES Corp. e@ Farmington, Conn. 
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Latrobe 
Electrical 


Products 


‘Latrobe’ Floor Boxes and Wir- 
ing Specialties are designed for 
quick, easy installation and su- 
perior performance. Stripped of 
complex assembly, “Latrobe” 
Products do their job smoothly 
and economically. 


LATROBE 
PIPE OR 
CONDUIT 
CLAMP 


This malleable iron clamp with a double safety 
bite of case hardened tool steel is cadmium 
plated to prevent rust 

Two models—Right Angle and Parallel sup 
port. Each in 10 sizes to handle pipe or 
conduit thru 4 


“LATROBE” 
PIPE OR 
CONDUIT 
HANGER 


Sturdy and dependable for hanging p.pe te 
conduit |; 34°. and |” to steel beams up 
to 39” thick. Larger sizes for larger pipe 


Non-Adjustable 
Floor Box 
Represents the last 
word in unique design 
neat appearance, tew 
est number of parts 
and least amount of 

labor to install 


Latrobe Products 
Non-Adjustable Floor Boxes 
Adjustable Floor Boxes 
Gang Boxes Cover Plates 
Junction Boxes Nozzles 
Pipe or Conduit Hangers 
Insulator Supports 
Cable Supports Fish Wire 
Staple and Cable Clips 


Write for new catalog 


Sales Representatives in all principal cities 


Hulman 


Manutacturing Oo. 
eh ee ee JEFFERSON $-T 


LATROBE. PA. 





Master Switches 
gyn feature I 


complet 


t 

el 
ly 

i 


ces 
( ompatl 


Ballast Guide 


Name Change 
illetin SDA 
: p 


GETS - A - LITE GUARD and 
GUIDE Offers Quick, Easy 
Profits in New, Untouched 


Market 


Simply slip GETS-A-LITE GUARD 
AND GUIDE over the fixture, as illus- 
trated 

Made of indestructible spring  stee! 
wire Nothing to break, get out of 
order or replace. Will last indefinitely 
Once installed, GETS-A-LITE GUARD 
AND GUIDE is NEVER removed 
Nothing to unlock, fuss with or lock 
when changing lamps 

GETS-A-LITE GUARD AND GUIDE 
actually steers lamp into socket, en- 
abling maintenance man te change 
lamp in 10 seconds! 

Available for 40 watt and 100 watt 
fluorescent lamps 


GETS-A-LITE Company, Dept. EW-98 
3865 N. Milwaukee Ave., Chicago 41, ili 
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START MAKING 
‘““REEL’’ PROFITS 


with 


DROP 
LIGHT 
REELS 


Perfect portable lighting for warehouses, 
loading docks, construction jobs! Available 
in 20', 30' and 40' cord lengths 


ELECTRICAL 
BALANCE 
REELS 
for 
Power Tools 


Eliminate costly “waste mo 
tion” on production lines! 
Completely electrical—no 
separate cables. Non-elec 
tric models equipped with 
nylon-covered steel cable 
also available. 


Cordomatic cord control products mean 
high unit profits and easy sales! With 
dozens of uses in the industrial and elec- 
trical fields ...they offer your customers 
greater economy, convenience and safety 
on every job! 


Warehouse stock available in all principal 
U.S. and Canadian cities. Write today for free 
brochures and price sheets. 


17th & INDIANA AVE. 
PHILADELPHIA 32, PA. 


CORDOMATIC, DEPT 
17th & Indiana Ave 
Philadelphia 32, Pa 


Name 
Firm 


Address 





BEST BUY IN 


eo CHAIN 


SAFETY SWITCHES 
That Meet the New NEMA Standards 


KNIFE BLADE INDUSTIAL 
FUSIBLE AND NOT FUSIBLE 





30 
TO 
1200 
AMPERES 











FULL INSIDE 

DIMENSIONS 

1 TO 5 FOOT 
LENGTHS 











WIRING TROUGHS 
With Knockouts and Without 
A COMPLETE LINE OF FITTINGS 


TURNER & SEYMOUR for 
SASH « JACK «+ REGISTER «+ 
TRANSOM « SAFETY « 
FURNACE « UNIVERSAL « 
CABLE « BASIN 

AND MANY OTHER 

CHAINS IN A COMPLETE 
RANGE OF SIZES 


Ask for free, descriptive catalog 


Write today 
FIXTURE HOOK ds 
lation of 


fixture 


THE TURNER & SEYMOUR MFG. CO. 
TORRINGTON, CONNECTICUT 


SERVICE EQUIPMENT 
A Fusible Device for Every Need 


DRYER —- RANGE ——- WATER HEATER 
HEATING PANELS — AIR CONDITIONERS 


«lll 





30 
To 
200 
AMPERES 











SINGLE — 
DOUBLE POLE 
AND 
SWITCHING 


15 to to 50 _Amps. 
THERMAL 
MAGNETIC 


QUICK 
MAKE & BREAK 
**E.-Z-RED”’ 


CIRCU/T BREAKERS 


40 to 270 Amp. Enclosures 
INDOOR & OUTDOOR 











VA NUZ ANA OL 


MFG. CO.. Inc 


COVINGTON. KENTUCKY 


Condensed Catalog 


S 


Standard Radius 
RIGID 


ELBOWS 





IN STOCK 
WY" to 6” sizes « 45° and 90 


BLACK ENAMELED = 
HOT DIP GALVANIZED 


Also available in wrought iron or aluminum 


Conouit Nippte Mec. co. 


| 1455 SPRING GARDEN AVE. PITTSBURGH 12, PA. 
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Cable 


trates 


Folder— [his eizt 
explains the pi 
vulc 


All the installation speed of Flexible Conduit 
... All the protection of Rigid Conduit... with 


ae &y WQU AU 


ee Extruded Polyvinyl Jacket Molded 


——__——_ to Galvanized Flexible Conduit 


and ovtess 


vertical anizatior 


continuous 
iso trea 


Lio 


tLmospn 


down-tin 


Approved 
we 


P. O. BOX 128-A e ROSELLE 


PROMPT SERVICE ANYWHERE IN THE U. S. 


Ai , 


Write for free sample, 
costs and name of 


176 N Distributor nearest you. 


KP Catalog—C om; 
Mhictrated taloo 


ILLINOIS 


CONTINENTAL 


INSULATED 
POWER CABLE 


600 T0 15.00 
SIZES: 14 AWG 1 
2,000,000 Cl 


With a complete range of voltages and 
sizes, Continental Wire offers POWER 
CABLE in types V... AIA... AVA... 
AVB .. . SILICONE RUBBER .. . TEFLON 
TAPE .. . and VARNISHED GLASS TAPE 

for extremely high temperatures. For power 
cable with excellent current carrying 





when 
you handle 


HEVI-DUTY 


dry type 
transformers 


capacities, resistance to oil, grease, 
corrosive vapors, moisture, os well as 
high temperatures—call 
CONTINENTAL, Wollingford. 


corriz2er72fal 
wiazre corporation 
WALLINGFORD, CONN. / YORK, PENNA 
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uote dell 
WM KVA 
» KVA 


Specialty transformers 


HEVI-DUTY ELECTRIC COMPANY 
MEAT PROCESSING FURNACES HEMI=BHTY 


Dey TYPE TRANSFORMERS CONSTANT CURRENT 


MILWAUKEE 1, WISCONSIN 


ELECTRIC EXCLUSIVELY 


REGULATORS 











Model RP 125 
Roof Plate 


and 
Flashing 


new M&W 


one-piece fitting 


* speeds installation, saves costs, 


combines two separate fittings in one 


You ll make 
easier, 


proved two-in-one fitting 


minum 
to install 


seal 


around 
tests 
mast, greater strain 
able 
separately or in a 
of M&W Mast 


NEW CATALOG 57 gives full! 
details, complete 


Send 


prices on 
hittings 


for your copy today 


line electrical 


entrance 
with this 


service 


faster, better 


casting. Takes only 
lag-screw to 
weather-tight 
mast. It’s 


prove less 


just 
with compour 
extra-strong, too 
lever 
resistance 
in 14, LIA, 2 oy 


S1ZeS 


K its 


The M. & W. ELECTRIC MFG. CO., Inc. 


EAST PALESTINE, 


OHIO 





Jods 
fieid- 
It combines 
roof plate and flashing tn a single alu 
minutes 


roof and 


action on the 


A vail- 


complete selection 





signed for Radio, 


TV, and | lect 


Crit T ne hnie lati 


Xcelite Customers won’t ¢ ompromise eee they order 


Xcelite 


Satisfaction means 


and come 


Sell Xcelite Tools. . 


XCELITE, incorroraten 


back for Xcelite . . . Customer 


more Sales and Profits for you! 


- Preferred by the Experts! 











ORCHARD PARK , 


Cc inada 


Charles W. Pointon, Ltd 


NEW YORK 


m 
toronto 


| 
| 
| 
| 
| 
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products 
Buchanan Electrical 
Corp., Hillside, N.J 


complete line of electrical 


Available 


Products 


from 


New Switch 
Snap-action witch s the 
the world nis » data 
Photos f th | Stl f an 


npany describes 
smallest in 
sheet 148 
ounce 
switch cription me 
electrical rat 


Avail 


Free 


chanic 
Mensions 


SWITCH 


Into 


residen 


Residential Use of Electricity 


mation booklet states average 


in 1957 ex 
itthours for the 
tilit industry s 
iting facilities 
development, 1s 
ind tabular torm 
Know About 
AV ttlable from 
Third 


titute 750 


N.Y 


New Cata- 


Spec-Sheet Brochure and 
! 1 O0-page 


log—Company ounce 

: lescriptions, spe 
cifications rations of all lamp 
holders uml res nd iCCessories 
ochure 
fluor 


David | 


ition bi 


on new 


RELIANCE TIME 


20 to 50 Amp. 


SWITCHES 


* 
Single Pole 
Double Pole 
Two-Circuit 
“ 
Indoor and 
Outdoor 
Types 
— 
Listed by 
Underwriters 
Laboratories 
time 


A complete ne of automatic 


switches for practically every in 
stallation Highest quality con 
struction with a record of depend 
able service for ver 45 years 
Specify Reliance Time Switches and 
be sure you are specifying the best 


C atalog on request 


Sold Through Wholesalers 


RELIANCE AUTOMATIC 
LIGHTING CO. 


RACINE, WISCONSIN 


1958 





Marx Marketing & Promotion Man 
ager Magni-Flood 1c SO Crary 
Avenue, Mount Vernon, N.Y 


Booklets On Cables, Wire, Insulation 
A compilation of trade marks and 
trade names of insulating materials 
ind bare and insulated wire and cable 
used in the electric power field, origi 
nally published in 1954, has been re 
and made available Was com 
by the editors of / 
World with the cooperation of 
NEMA Wire and Cable section 
can be obtained trom National 
trical Manufacturers Association 
I t4th St New York |] N_Y 


Wireman’s Manual—This eight-pa 
booklet Making C onduit Ber 
describes steps 
fitting mgid conduit 
the job by producing ¢ 
wths, back-to-back bends 
iligned offsets, etc. Offered 
Steelduct Company. Republic 
Buildu Youngstown. Ohi 


Iwo New Catalogs 
nounces publication 
logs. One—the 
Speedtax Ci 


compl 


THIEL 


TRANSFORMER 


HANGER KICKERS 
THIEL HANGERS are 
according te 


struction, WOT ow 
ined f 
. * service @ 
lite, Twe styles com 
with galvanired 
\ No - belts and nuts 
FASTENERS in STOCK FOR 
FOR ELECTRICIANS ... IMMEDIATE DELIVERY 
REFRIGERATOR MEM PLUMBERS 


NEW “GRIP.TYPE” 
SNAPS ON 


T. TYPE HANOTAS 


mp fesy Drive 


2 PAT. PENDING | eie 


Wilt NOT BREAK 
SRR STRAPS 
ANOTHER FIRST FOR ci 
@ Essential for Electrical Men 


@ Greatest Improvement in 20 Years 
SOLO OMIT THRU LEADING FLECTENCAL WHOLESALERS 


THIELTOOL& — prepares 


437 N MARKET 
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mous Ria COMTRACTOR 
PLECTRNCAL FLEXIBLE COMBUIT 
CATALOG FE4 31.8 


UNIVERSAL 


CONDUIT PRODUCTS 


“SRTVRAPLEX™ 
V-10tw "“PULFieEx” 
V-20GC “SEALFLEX" 


UNIVERSAL “SEALFLEX-U 
v-100 FC “TwistT-.3S8c” 





UNIVERSAL 


CATALOG EPB-4 





UNIVERSAL METAL HOSE COMPANY 
2107 SO. KEDZIE AVE. * CHICAGO 23, ILL. 


ie 8 
me 


c------- 


NAME 


TITLE 


FIRM 


| 
| 
| 
| ADDRESS 
| 
J 


new fixtures, new ideas 
in lighting’s 
most advanced catalog 


For engineer a lighting 
calculator, and accurate 
photometrics —the first 
catalog completely done 
with the L.E.S 
nterflectance n 

There's easy-to-use 
nounting information for 
contractors, and a 
simplified ordering 
system for wholesalers 
it's crammed with new 
fixtures; and has a much 
needed basic organization 
that makes it easy-to read 
easy-to-use 

Reserve your copy today by 


filling out the coupon below 


LIGHTING DYNAMICS 
802 W. Whittier Blvd 
Whittier EWS. ¢ f< 











from the world’s leading maker of electric push buttons t 


the 
airs 


line of 
electric 


BELLS 


ie 


——s | 
s ] 


Write for free 


MINERALLAC 


STE tL 


Hangers -Clips-Straps 


Outserve ! 


Minerallac Cable, Conduit and Messenger Hang- 
ers ore STEEL. Easier, quicker to install; permit 
speedy, compact wiring; economical. Also in Ever- 
dur Porcelain lrovtatng Suchings available 
Jiffy STEEL Clips Pipe sie require only one 
screw, nail or bolt; rib-strengthened; for hanging 
pipe, conduit, BX cable, mounting coils, etc 
Millions in use 


Steel Straps for Messenger-cable services on outlet 
boxes; may be used in conjunction with hangers 


ORDER FROM YOUR ELECTRICAL WHOLESALER 


Send for Literature 


MINERALLAC ELECTRIC COMPANY 


25 North Peoria Street, Chicago 7, Illinois 


MINERALLAC 


154 


literature and pric 


Trine Manufacturing Corporation, 1430 Ferris Place. New York 61, N. ¥ 


FEATURES 
FOR SURFACE WIRING 


ent 


e list 


ELECTRIC SUPPLY 
DISTRIBUTORS, JOBBERS 


WANTED FOR 


ELECTRIC 
HEAT LINE 


1 Choice protected territories open 


' 
' 
' 
' 
' 
' 
' 
‘ 
' 
‘ 
' 
' 
' 
' 
' 
‘ 
' 
‘ 
' 
' 
‘ 
' 
‘ 


fast moving electric heating 


line. Products 


wall heaters and thermostats 
Baseboard heaters by this Western 
manufacturer outsell every make in 
the Pacific Northwest. Get com 
plete information—write today to 
SWAN MANUFACTURING CO. 
1801 West 26th Street 
Vancouver, Washington 
or call E. W. James, Sales Mgr 


OXford 3-2305 in Vancouver 


“TWIST-OUT”’ 


No. 192 


include baseboard, 


und applica 
electrically 
engaging and 
rears and 
ve I-l-E Curcuit 
Br tt nd Hamilton Sts 
PI ) 
Lighting Fixture Catalog—-New cat 
yu I | trations and = de 
of fluores 
1 floodlighting 


line 
dimensional 


Available 


1S 2 


Bulletin 


N 


Residential Fixture Brochure 





4 Wire Pulling Lubricant 


Only Y-ER EAS has all these features 


ramy, non-corrosive lu 
bricant. Never greasy or 
messy 
Prevents sticking or set 


ting. Specially helpful on 





saddles and turns 
Does not run bock on 
cables 
Never harmful to hands 
or ciotr ng 

Permanently non-harmful 


to cables or conduit 


t sur Pins 


Lead, ines, - treid or 
haw ome Cables 


==) 


Res et? 
ELECTRICAL SUPPLY HOUSES 


4 ELECTRO COMPOUND co. 
150th Street © Cleveland 35 Ohie 


AT ALL LEADING 
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SALES AIDS 


Inc., Louisville, 


recessed 


Thomas Industries, 
Ky. i new 
one of seve il rea 


feet ie 
* ELLE \ Tie 


Ihe Moe Light 


Ddbile and 


unit 
constructed 
within a 


up nort pe riod 


Ihe Edwards Co., Norwalk, Conn. 
il ng displays al 


eC pped 
insforme!r 
ration. One 


contractor sales tool, demonsti 
signalling device Ihe other, 
; , 
commercial-indt 


Pyramid Instrument Corp., Lynbrook, 
N.Y. Closet-Lite Action Display 

free listu pub 

1dvertisin al ) 

1 REMCON distrib 


fy } 


SPECIALISTS 
FLUX FOR SODERING 
BRAZING @ WELDING 


L. B. ALLEN CO., Inc. 
W. BERENICE + SCHILLER PARK, ILL 


In Metropolitan Chicago 


9301 











hire ond Coble 


WHEN YOU WANT IT 


From Chicege yeu con get immediate delivery on 


Type RR 5000 & 15000 Volt 
Which is one of the 
carried in our Chicago 


Also all types 
and Communication 


many construction 

Warehouse Stock 
f Power, Contr l 
Cable 


ghting 


ment 
req ' 


Let us Te 


UNIVERSAL WIRE & CABLE CO ¢ 
2 


supply your wir 


915 N. Paulino Street 
Chicago 13, 


Stocks carried in Houston 
and Los Angeles 


Illinois 


September 





Needed 


Sales 


Northern 


Ne 


Maryland 
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ell established 


CLASSIFIED ADVERTISING 


SELLING OPPORTUNITIES 


AGENTS WANTED LINES WANTED POSITIONS WANTED 


BUSINESS OPPORTUNITIES 
UNDISPLAYtD DiSPLAYtD 


nverage w 


A 


Send NEW ADS or Inquiries to Classified Adv. of ELECTRICAL WHOLESALING 
P.O. Box 12, New York 36,N. Y., for October issue closing September | 5th 


MANUFACTURERS AGENT: :2"',<21 


LINES WANTED 


ARTHUR FRANKLIN 


POSITION VACANT 43 HARTFORD ST., NATICK, MASS 


c 


A Residential Lighting Sal Executive 


Supply Salesman 


P.O. Box 37-116 
37, Florida 


Miami 


POSITION WANTED 


Administrator desire change 


Salesman Wanted 


SW-8602 Electrical Wholesaling 


SELLING OPPORTUNITY WANTED 


Ohi Established Agency flers con 


w England monufacturers agent ha 


Washington, D.C. and surrounding 





TWO GOODWILL WINNERS 


Monutacturers measuere PCAN | mNNFE 


YOUR ORGANIZATION 


Is it complete? 
Are you expanding it? 
Making Replacements? 


Naturally, you ar nxious secure the most suitabi 


men with sp s| training that w nak 


ntact such m through an 


ELECTRICAL WHOLESALIN(G 


ELECTRICAL WHOLESALING 


Box 12 New York 36, N. Y. 





ADVERTISERS’ INDEX 


Accurate Mig. Co. 75 Lighting Dynamics 
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NN 7 users acclaim Slipknot No. 7 


‘‘WORTH ITS WEIGHT IN GOLD!’’ 
WE asked 30,000 electricians, electrical 
contractors and utility engineers what they 
thought of SLIPKNOT NO. 7 PLASTIC ELECTRICAL TAPE... 


and here is a cross-section of their comments: 
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AS The Tape J / The Cutter’ 
a] Convenient, efficien makes the tape very 


ae - “Your tape is very good, and sure sticks 
< \> + 4 where it is put.’ ‘ easy to work with 
S = (Columbus, Kan.) A“P> (Dunkirk, N.Y.) 
eS 
* 
> 
" é » 
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‘Works the best and sticks the best in cold _ 

weather that | have ever used and I've™ i Worth its weight in gold! 
tried all!"’ (Grantsburg, Wis.) 
(Newaygo, Mich.) 








, 


; 


‘‘Best adhesion I've used so far.”’ , ‘Best thing that could happen to any tape! 
(Chestertown, Md.) a (Chicago) 





“Handles and works well over wide range 
of base materials, even when not cleaned : “As necessary as pliers and screwdriver.”’ 
first.’ (Cedar Rapids, Iowa) 
(Sepulveda, Calif.) 





*Plymouth exclusive, patented 


SOLD ONLY 
THRU 


recoenZED PLYMOUTH RUBBER COMPANY, INC. 


DISTRIBUTORS Makers of SLIPKNOT FRICTION TAPE 


DIVISION 10 CANTON, MASSACHUSETTS 





For voltages up to 600 . 


There’s a BUSS Fuse or FUSETRON Fuse 
to fit the needs of every user 


lf user wants Non-Renewable Fuses... 
Sell BUSS One-Time Fuses 


They save t 

trouble because th 

nyineering care if manuf ture _ 
do all product 

LISS Trademark 


~ 


Every BUSS One-Time | in be depended upon to operate 


is intende i 


lf user wants Renewable Fuses... 
Sell BUSS Super-Lag Renewable Fuses 


The big advanta ith 
all other renewa 
prevention <« 


service Caused Dy I 


lf user wants fuses that — abolish all needless 
blows, stop overheating in panels and switches, 
protect motors against burnout... 


Sell FUSETRON dual-element Fuses 


With rare exceptions, ordinary 
Ic nor 


fuses or circuit Dreaker 
protect except against short 


but FUSETRON 


Ten Point protectior 


FUSETRON dual-element 


money because they 


lf user wants SAFE protection on loads 
above 600 and up to 5000 amps... 
Sell BUSS Hi-Cap Fuses 
On voltages up to 600, hig! eed 
operation on he i] 
current to safe values. 


his fr ' 
mizes damage tro equipment I ts aS 
on trans ys 


ljown dangerous stresse per 
formers. eee” 


If user wants extremely fast opening on 
short-circuit . . . 
Sell Buss LIMITRON Fuses 


BUSS Limitron fuses 
open quickly to limit build 
up of fault current. They 
have an Interrupting rating 
of at least 100,000 amperes 
AC and DC in all sizes, 
and in both 250 and 600 
volt types 


If user wants Plug Fuses... 


Sell BUSS Clear Window Plug Fuses 


If user wants to reduce blowing of 
plug fuses... 
Sell FUSETRON dual-element Plug Fuses 


I 


If user wants to make safe protection 
REMAIN SAFE as well as REDUCE 
blowing of fuses... 
Sell BUSS Fustats (have Type S base) 


To protect motors and apparatus of 
voltages up to 125 against burnout... . 


Sell 0 to 14 ampere BUSS Fustats 


For protection of TV, Radio, Instruments, 
Radar, Avionics and Electronic Equipment. . . 


Sell BUSS and FUSETRON Small 
Dimension Fuses 


A complete line is available. Made 


in Dual-element (slow-blowing) and 
One-Time types in sizes from 1/500 
ampere up 

And there is a companion line ot 
BUSS Fuse Clips, Fuse Blocks and 


Fuse Holders to take them 


BUSGMANN MFG. DIVISION, McGraw Electric Co., ST. LOUIS 7, MO 





